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Again... Blatchford’s Lead the Way to... 


Now, to give you more exact and scientific 
fortification of your feeds, Blatchford announces three Vita- 
dine fortifiers—each identified with a distinctive color label. 
Now, it’s easier and simpler to make certain each of your 
feeds is completely fortified and in proper balance. You solve 
. . all your fortification problems and, with these new Vitadine 
¥/ ate. fo, wel _ color labels, eliminate any chance of error in the mill. Take 

TELE | this step now to better engineered feeds. Discover how Vita- 

dine can simplify your production, eliminate waste of costly 

nutrients, and save you money in your mixing operations. 
Write today! 


7] 


BUFF Label 


- os Blatchford’s regular Vitadine—also known as VD-20. A com- 
/ '\ plete fortifier containing all vitamins and rare minerals — 


needed for egg and breeder feeds. 


~ 
- 
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lek Vitadine GREEN Label 


~ A new intermediate growth Vitadine for all poultry feeds 
where good growth is desired, but maximum growth is not 
of primary importance. Vitadine GREEN Label is abe same 
as the former Vitadine Plus, except i 
Arsanilic Acid or Vigofac. 


West Die 
Namps idaho 


Swinex ... For Your Pig And Hog Feeds 


A complete fortifier that enables you, with just one 50 Ib. bag . . . one 
simple mixing operation, to completely fortify one ton of 40% hog 
concentrate. 

DEMON BRAND OATS can be ordered from the Des Moines plant with 
Blatchford’s Vitadine, Swinex or Calf Feeds, to make up a car. 

Make sure your feeds keep pace with these new scientific developments. 
Send for free book and latest Vitadine-Swinex data. Write today! 


2 _ Main Plant and Offices WAUKEGAN, ILL. 
Wall lords Midwest Plant Moines, lowa 
ESTABLISHED 1800 “West Coast Division Nampa, Idaho 


| | 
4 
Vitadine ORANGE Lab 
; 4 ’1' Fortifier for maximum growth in poultry, broiler and turkey 
. | feeds. Vitadine ORANGE Label contains maximum levels of 
vitamins, rare minerals, B,2, Antibiotics . . . plus Arsanilic 
NU ARKO SWINE? 
las} 
* 
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A Butler steel grain storage building 


pays for itself 


A new Butler slide film, “A New Profit Dimension in 
Grain Storage,” explains in detail how a Butler steel 
grain storage building can pay for itself in two years. 

The film explains that a Butler building can be 
erected for less than one-third the cost of a vertical 
grain storage structure. With only two years of full 
storage, the revenues will pay for the entire building — 
and you'll even begin putting cash in your pocket the 
second year! 

This means you can profitably get a share of the 
growing surplus crop storage business — business you’ve 
been unable to accept in the past because of the annual 


two times turn on grain necessary to pay your invest- 
ment in vertical structures. 


Manufacturers of Oil Equipment ¢ Steel Buildings 
Farm Equipment ¢ Dry Cleaners Equipment 
Outdoor Advertising Equipment ¢ Special Products 
Factories at Kansas City, Mo. * Minneapolis, Minn. ¢ Galesburg, Ill. 
Richmond, Calif. * Birmingham, Ala. ¢ Houston, Tex. 
Burlington, Ont., Canada 
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in two years! 


You don’t have to worry about the grain you put in 
a Butler. Grade is easy to maintain because the build- 
ing is so tight—the next thing to a steel shell. Cover 
panels are die formed to lap perfectly. Weathersealing 
compound is applied to every panel lap as extra assur- 
ance that moisture and pests will be kept out. 

Crimping of corrugations at base and doors seals 
out weather and vermin at those points, and mitering 
of sidewall panels where they join roof panels is 
extra weathersealing that pays off in maintaining grade. 

So remember, for full information on Butler build- 
ings, ask your Butler Builder to show you the slide film. 
And if you’d like a catalog on this subject, just mail the 


‘ coupon below. 


BUTLER MANUFACTURING COMPANY 


7392 East 13th Street, Kansas City 26, Missouri 
992A Sixth Avenue, S.E., Minneapolis 14, Minnesota 
1048 Avenue W, Ensley, Birmingham 8, Alabama 
Dept. 92A, Richmond, California 


C | want to see film. Send name of my Butler Builder. 


Name 


(1 Please send catalog on Butler steel grain storage buildings. 


City Zone. State. 
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New MultiFOS 
feed phosphorus 


parate 


N™ for the first time, you select the 
phosphorus texture you want — and 
MultiFOS delivers. Supplies coarse, medi- 
um or fine granules to meet your exact 
manufacturing needs. 

Whatever granulation you order, you'll 
like the performance of this improved 18% 
P tricalcium phosphate in your plant... 
and in your feeds. You'll profit from its 
lower laid-in cost per unit of phosphorus. 
And you’ll find MultiFOS shipments tailor- 
ed to your manufacturing schedules — an- 
other International service you'll appreciate. 

If you are not already using MultiFOS, 
write or wire your sales agent now (see list 
below) for samples and quotations. 


Beaded DynaFOS 


18%% P dicalcium phosphate 
Unique beading and high purity make 
dynamic DynaFos today’s superior 
source of dicalcium phosphate, both 
nutritionally and mechanically. 


INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


aes Offices: 20 North Wacker Drive, Chicago 6 


Agen s: A.G. GREENE CO., Charlotte (N. Carolina) BLOMFIELD- Mifiheapolis CHARLES F. WILLEN INC., (Ala) EA. 
canes BROKERAGE CO., Tampa_—s EDWARD He SMITH CO., Atlanta . MES FARRELL & CO., Seattle and Los Angeles . GRANDON INC., Needham (Mass.) 
A. ELLAND CO., Kansas City (Mo.) . MERCHANTS CHEMICAL co. c-* « P. R. MARKLEY, INC.. Philadelphia. 


LEY, ERWIN CO., Nashville 
STANDARD SALES CO., Meridian (Miss) © SUNSET FEED & GRAIN CO., INC., Buffalo » JOHN F YOUNG COMPANY, Cincinnati « NN. D. HOGG, LTD., Toronto 
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BIO-PABST 
B 333 


st Not to Cause 
of Resistant Strains. - 


Has High Specificity Against Undesir- 
able Organisms. 


Does Not Favor Growth of Harmful 
Yeasts and Fungi. 


Does Not Affect Growth of Useful i 
testinal Bacteria. 


Does Not Favor Growth of Undesir- 
able Minor Intestinal Bacteria (such 
as Proteus and Pseudomonas) 


Bio-Pabst B 333, guaranteed to contain 33.3 
grams of water soluble Bacitracin per pound, is 
the most effective, most economical antibiotic 
protection money can buy. Not one case of 
developed resistant bacteria has ever been re- 
ported! 

Because it has high specificity against unde- 
sirable organisms, Bio-Pabst B 333 is desirable 
as an antibiotic supplement at all feeding levels 
and for both swine and poultry. 

In poultry, Bio-Pabst B 333 offers high effec- 
tiveness against such diseases as: Chronic Res- 
piratory Disease (CRD) (Air Sac), Blue Comb 
Disease (Pullet Disease, Mud Fever, Non-Spe- 
cific Enteritis), and Infectious Sinusitis. It is also 
effective in the control of miscellaneous second- 


Only “highly specific” antibiotic 
with NO REPORTED DEVELOPMENT 
OF RESISTANT BACTERIAL STRAINS! 


ary infections and for maintenance of feed con- 
sumption. Bio-Pabst B 333 has been proved 
highly effective against Swine Enteritis. 

Extensive tests under a wide variety of con- 
ditions and uses has proved again and again 
that Bio-Pabst B 333 provides fast eradication 
of diseases and quickly returns stock to normal 
feeding. . 

For more information on how Bio-Pabst B 
333 can kelp you, and for data on Nutri-Pabsts, 
Ribo-Pabsts and Vita-Pabsts, write, 


PABST BREWING COMPANY 
Animal Feed Department F-2 


Milwaukee, Wisconsin 


_ Pabst Feed Supplements are available for prompt shipment from 
| the plant or our distributors’ warehouse stocks located at: 
] Carroll Swanson Sales Co. Bradley & Baker Seley & Company B i 0 -P A ue ST 
| 620 Des Moines Building 1120 W. 43rd Street 900 Wilshire Boulevard 
Des Moines 9, Iowa Houston 18, Texas Los Angeles 17, California es yee 
i Phone: 4-5177 Phone: OXford 4-5597 Phone: MUtual 1371 a 3 3 3 : 
P.G. Callison Co. Feed Service Co. Theo. W. Martin & Son 
935 N.W. 12th Avenue 502 S. Front Street 1401 Peach Tree Bldg. | 
l Portland 9, Oregon Mankato, Minnesota Atlanta 5, Georgia ] Copyright 1956, Pabst Brewing 
Phone: CApitol 7271 Phone: 81636 Phone: AT wood 3811 Company, Milwaukee, Wisconsin 
Trade Marks Reg. U.S. Pat. Off. 


an 
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DAVID K. STEENBERGH 
Publisher 


BRUCE W. SMITH 
Editor. 


Medicated Feed Features 


FEBRUARY, 1956 


@ What is a medicated feed? How 
long have we had medicated feeds? 
Are they good for the feed user? Are 
they good for the feed industry? Are 
they good? Why and how? How long 
will we have them with us? These and 
many other questions are being asked 
every day — and are being answered 
in many ways every day also. 

Are medicated feeds new? Didn't 
we have them before recently? Those 
questions are related to that other one 
about what is a medicated feed. There 
is.a certain relationship between the 
answers, but to be sure Einstein’s 
theory of relativity has nothing to do 
with it. The feed industry is not ex- 
actly new, but compared with many 
other industries it is very new, almost 
a newborn babe. We can easily look 
back over a period of 40 to 50 years 
and see most of the important develop- 
ments in the feed industry. It is only 
a matter of half a century or less, just 
a generation, or two. 

When livestock feed was a commer- 
cial infant 50 years ago, we also had 
a type of medicated “feed.” It was the 
sort of thing called a “food,” a “live- 
stock food,” also called “condition 
powder,” and was put up in small car- 
tons and was to be “fed” by mixing 
a spoonful into the horses’ oats each 
day. These “condition foods” were 
generally made by mixing some well- 
ground linseed oil meal (sometimes 
one or more other materials were also 
used) with three drugs or medicinal 
materials. The three medicinals were 
gentian, ginger, and nux vomica. These 
tonics were the basic conditioners al- 
though often such “powders” or 
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Strict Regulations Are Vital 


Under Them, Medicated Feeds Do Much Good 


By C. W. SIEVERT 
“foods” also contained some fancy- 
named chemicals and some laxative. 
Some of them claimed to keep your 
horses or cattle in “condition” for a 
penny a day or even less. (A dollar 
was a real unit of value in them there 
days). Maybe we could call them 
medicated feeds — at least they were 
medicated, but there is reasonable 
doubt about their being feeds. 

Let us come forward some 20 years 
or so, and we will be in the roaring 
°20’s, a time when the feed industry 
accepted vitamins and made products 
which corrected some deficiency dis- 
eases which previously was impossible 
to do. Remember when it first became 
possible to grow chickens in confine- 
ment? Without rickets? That was in 
the mid-’20’s. What has that to do 


THE "DUMB DUTCHMAN” 


with medicated feeds? 

It depends on just what we mean 
by medication. If we look upon the 
word medicine to mean something 
whica cures a disease or alleviates the 
symptoms then we could accept the 
use of a nutrient which prevents or 
overcomes a disease caused by nutri- 
tional deficiency as a medicine. In that 
sense, nutrients can be medicines and 
feeds containing such nutrients could 
be considered to be medicated feeds. 
As a mater of fact we often heard re- 
quests for such feeds when they were 
new, in terms of containing “that new 
stuff to cure rickets,” etc. ® 

Are all our up-to-date feeds which 
have been fortified with the known 
fat-soluble and water-soluble vitamins 
then to be thought of as medicated? 
It is a fair question, and the answer 
lies in what one uses as his definition 
for medicine. Certain symptoms which 
we now know to be due to nutritional 
lacks are no longer expected to be 
present when the feed is right. Yet 
most of us do not think of the ration 
as being medicated. We expect our 
feeds to be so complete nutritionally 
that deficiency symptoms are a thing 
of the past. That point has almost been 
reached — almost, but not entirely so. 

Where then do we we draw the 
line, or should we draw the line, and 
how do we determine what is a medi- 
cated feed? What about the use of 
antibiotics, and the amount used? Are 
antibiotics, as used in feeds, really 
medicines, or does the level of use 
determine that? 

Most feed men consider the use of 
from five to 20 grams of antibiotic per 
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Free Sample 


Stock this family of products 


to boost your 


Peebles’ Super Calf-Kit with its 
new Free Sample Merchandising 
Plan leads the parade.of Peebles’ 
products this month. 


Dealers get a supply of samples 
for their important calf raisers 
when they order Super Calf-Kit 
from their regular Peebles’ Prod- 
ucts sales representative. Each 
sample is enough for a full day’s 
feeding for one calf. . . packaged 
in a pliofilm bag with complete 
feeding directions on the back. 

Super Calf-Kit is a milk re- 
placer that raises fine herd re- 
placements without a drop of milk 
after colostrum. It’s thermogized 
to release new benefits for better 


Spring profits 


digestion . . . fortified with both 
Aureomycin and Terramycin to 
control scours. 


Peebles’ Whey Blocks — another 
fast-seller during spring months 
... moist, appetizing and a boost 
to layers, both young and old. 
Many poultrymen consider it a 
fall-weather must to keep birds 
on feed when disease threatens, 
and to get birds into production 
after treatment. 


Poultry Fare, Hog Fare and Pig 
Fare Pellets round out the line, 
giving you up to five special 
products . . . profit-makers and 
door-openers to get customers 
started on your own line of feeds. 


AND just introduced — NEW WHEY-VITAMIN BLOC for hogs! 


ill 


WESTERN CONDENSING COMPANY 

Box 739, Appleton, Wisconsin 

Send information about the new Free Sampling 
Plan... also a sample. 

Name: 
Address 
My nearest distributor is 


ton of feed as “nutritional” amounts, quan- 
tities of antibiotic which are known to in- 
crease growth rate and feed efficiency, as 
a rule. When larger amounts are used, we 
get into more differences of opinion, but 
Uncle Sam has helped a bit by setting up 
to 50 grams per ton as a limit beyond which 
the feed must carry the drug type of regis- 
tration. Feeds containing 50 grams or more 
of antibiotics per ton are commonly thought 
of as having disease-preventing and also 
disease-curing values. 

What about coccidiostats? They are quite 
generally thought of as being medicines. 
Of course, a distinction is made between 
preventative and curative levels, and the 
amount of drug used must be stated — 
which is well and good. 

Then we can get into discussions regard- 
ing the use of arsenic compounds. Are they 
nutrients, or do they supply an accessory 
factor, or bring about favorable conditions 
for better or more complete metabolism? 
With arsenic, as with some other drugs, one 
is always concerned about possible effects 
due to some of the substance being left in 
the meat, or eggs, or milk eaten by humans. 
Most people are probably aware of the toxic 
qualities of arsenic because that element has 
long been associated in the public mind with 
the production of synthetic widows. Some 
arsenic placed in food has in some notorious 
instances caused insurance policies to come 
due in favor of the widow, or made way 
for a new boy friend without the formality 
of the divorce court. In spite of that stigma 
on arsenic, it still seems to do a good job 
with broilers and young turkeys. Why not? 
Don’t you remember Fowler's solution, 
which was quite generally used as a “tonic” 
a generation or two ago? It is a dilute solu- 
tion of arsenic, and it seemed to do good in 
most instances when properly used. 

Hormones — we have ‘em for chickens, 
turkeys, cattle, and sheep. We inject them 
and we feed them. If injected in pellet or 
paste form they are not a part of the feed, 
but may have an effect on the feed used. 
Broilers that are “shot” with such a hor- 
mone quite commonly develop a light fever 
for one to four days and the birds drink 
more water, resulting in more water in the 
droppings. The feed that happens to be used 
at the time is apt to be blamed for the 
laxation. It isn’t the fault of the feed — 
it’s the fault of the surgery, even though 
it is very minor surgery. When hormones 
are fed we do not have that trouble. Be- 
cause of the potential danger to animals 
and man when hormones are used, it is nec- 
essary to control and declare the amounts 
used. 

Then there is another phase of this medi- 
cated feed business that causes concern. 
Some feeders assume that by using a coc- 
cidiostat and an antibiotic or two, plus an 
arsenical, and some worm powder, et cetera, 
we can make a feed that is certain to pro- _ 
duce maximum results even though their 
own management practices and sanitation 
are all wrong. Some feeders want guaranteed 
results that are foolproof — and they ex- 
pect medication to do it. That makes it 
hard for the feed man. We can do quite a 
bit by way of warding off coccidiosis and 
some other diseases by using drugs in feed, 
but we cannot overcome the effects of wrong 
management, of wrong sanitary practices, 
of wrong housing and ventilation, nor of 
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plain laziness on the part of the feeder. 
Real good feed can make up for borderline 
conditions of lack in feeder space, but gross 
lack of feeder space always results in uneven 
growth and slow growth. 

Many things will have to be discussed 
and examined in trying to come to good 
acceptable conclusions regarding medicated 
feeds: what they really are, how made, how 
licensed, and how to be used and when and 
where. 

It is a good thing that the Washington 
conference on the subject was held. Feed 
men do not want to be patent-medicine men 
competing with ethical veterinarians. Such 
competition would do no one any real good. 

Our job is to keep it clean and on the 
up-and-up. 

Feeds are feeds, and let drugs be drugs. 
When the two are put together, strict rules 
and regulations are a necessity and a pro- 
tection all around. 


Pfizer’s Terramycin 
Is Multi-Purpose 


Chas. Pfizer & Co., Inc., produces two 
ingredients for incorporation into mixed 
feeds that are classed as medicants — they 
are the broad-spectrum antibiotic, Terra- 
mycin, and diethylstilbestrol. 

Terramycin is used for medications when 
fed at levels of 100 grams per ton of mixed 
feed or more. High-level Terramycin feeds 
help prevent diseases in poultry and ani- 
mals and help keep them healthy, thrifty, 
and on feed at all times. Terramycin fed at 
high levels is recommended for the preven- 
tion and treatment of blue comb, hex- 
amitiasis, and chronic respiratory disease in 
poultry; and for prevention and treatment 
of scours or infectious diarrhea in hogs and 
calves. 

Work is being carried on continuously at 

Pfizer's '700-acre agricultural research and 
development center near Terre Haute, Ind., 
to document the wider range of diseases 
which experiments indicate may be success- 
fully prevented and treated by feeding Ter- 
ramycin at high levels. 
- Pfizer markets diethylstilbestrol for use 
in feeds for cattle weighing 600 pounds and 
over. Best feeding results with diethylstil- 
bestrol are obtained when fed at the rate of 
10 mg. per head per day along with 75 to 
80 mg. of Terramycin. 

Extensive research has been conducted 
at the Pfizer research center with both 
implants and oral feeding of diethylstilbes- 
trol to beef cattle and sheep. Work with 
both of these ruminants is being continued. 
Terramycin is also marketed extensively as a 
nutritional supplement for a wide range of 
poultry and livestock. However, these feeds 
contain only from five to 50 grams per ton 
of the antibiotic. A feed is not defined as a 
medicated feed unless it contains 50 grams 
or more per ton of an antibiotic. 


TWO TOP MILKERS 
Two cows in its dairy herd now are pro- 
ducing more than 1,000 pounds of butterfat 
yearly, Colorado A & M College has re- 
ported. The record-setting milk cow has 
produced 27,055 pounds of milk and 1,005 
pounds of butterfat in one year. 
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Here’s why ... Because your customers know they need 
Morton T-M Salt. In practically every farm publication 
they read in 1956 they will see eye-catching, memorable 
sales messages like these . . . 


mann 


Morton Sal 


Thus, when anyone comes into your place of business, 
all you have to do is say:—‘‘Do you need Morton Trace- 
Mineralized Salt today?” Chances are they will need 


some. Can you think of any easier way to sell and make 
a more consistent profit? 


What do we do for you? The Morton Salt Company 
backs the name ‘‘Morton” and a fine product with the 
most powerful advertising ever! 


In 1956, in practically every issue of the best-read farm 
publications in your trading area—State Farm Papers; 
Regional Publications (Capper’s, Successful, Progressive, 
Southern Planter); Special Livestock Magazines (Breed- 
ers Gazette, Western Livestock Journal, Hoard’s Dairy- 
man)—you will find advertisements urging your custom- 
ers to buy Morton T-M Salt. That means they are pre- 
sold on Morton T-M Salt... ready to buy at the drop 
of a hint. 

Stock up on Morton Trace-Mineralized Salt. Be ready 
to meet the demand of your customers. When a man 
wants salt for his livestock, he wants Morton T-M Salt. 


* Your customers want it * Their livestock need it 
* Your feeds will do a better job * You'll make more profit 


Sell it by the bag—or block 


_ MORTON SALT COMPANY © CHICAGO 3, ILLINOIS 


{ 
MORTOR 
| T-M 
\ SALT / 
AORTOR 
| 
Q | 
Sy 
. 
Morton Frese Salt Mo 
for more wool, big for healthier hogs, husky calf crop healthier cattle, 
lamb crop! healthier profits healthier profits 
GALT | MORTON SALT | MORTON SALT] MORTO SAI: 
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GUARANTEED ANALYSIS 
PROTEN 


Armour Feed 


GUARANTEED 

PROTEIN 


INBRERIENTS: 
COMPANY GENS 


Digester 
Armour Tankage and Armour Meat and ~Tanka ge 
Bone Scraps are rich in high quality natu- 


ral protein that puts that special nutritive GUARANTERG ABALYSIS © 


Use all three of these thoroughly tested 
and proved Armour feed ingredients to 
build feeds that give visibly better results 
to hog feeders. 


“lift” in both hog and poultry rations. pera 


They also contain Vitamin B-12 and other 
important vitamins and minerals in natu- 
ral form. 


You’ll profit by using plenty of Armour 
Tankage in all your hog rations, Armour 
Meat and Bone Scraps to build high-qual- 
ity beef and poultry rations—and Armour 
Steamed Bone Meal to supply any addi- 
tional calcium and phosphorus required. 
You'll be rewarded with more business 
from more satisfied feed customers! 


10 


FREE EXTRA? 


WGREDIERT 
* 


For meat-building results that build a 
strong preference for your brand of 
feeds—use Armour feed ingredients! 


ARMOUR AND COMPANY 


Tallow and Feed Department * General Offices * Chicago 9, Illinois 
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ARMOUR 
50% 
| Protein 
Meat & Bone 
| scraps 
Better hog feeds 
beginwiththese 
ij ARMOUR AND COMPANY GEW'L a 
ARMOUR 
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STEAMED 
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Summing-Up Medications 


It Is Accomplished at Washington Meeting 


@ The safety of the consumer is the 
first consideration in the licensing, 
manufacture, and sale of livestock and 
poultry rations containing medications. 
This fact was stressed repeatedly at 
the symposium on medicated feeds 
neld in Washington, D. C., Jan. 23-24 
under auspices of the Department of 
Health, Education & Welfare. 


A message from President Eisen- 
hower launched the two-day meeting, 
which was attended by 350 representa- 
tives of the feed and drug industries, 
state governments, the food & drug 
administration, and the Department of 
Agriculture. The chief executive’s re- 
marks read in part: 


“Our nation’s agricultural produc- 
tion has received great support from 
all those who have contributed to the 
development of improved feeding 
methods, of lower production costs, 
and of new and more effective drugs 
to prevent and treat diseases of live- 
stock and poultry. 


“The extensive and increasing use 
of medicated feeds supplied by a great 
and growing industry is an important 
part of these developments and a boon 
to small-scale as well as large producers 
of livestock.” 


Former Pillsbury Mills Executive 
Bradshaw Mintener, now assistant sec- 
retary of health, education & welfare, 
followed with a notation that the use 
of medicated feeds has increased rap- 
idly during the past five years. The 
symposium, he stated, shows how ef- 
fective is the cooperation between two 
industries and state and federal gov- 
ernments. 

J. E. Hunter of Allied Mills traced 
the history of medicated feeds, begin- 
ning with the use of colloidal iodine 
at Micnigan State University 30 years 
ago. Medicated feeds were first mar- 
keted commercially in 1933, Dr. Hunt- 
er reported. They came into real prom- 
inence in the late 1940’s with the de- 
velopment of coccidiostats, he con- 
tinued. 

Besides the direct aid they provided 
to livestock and poultry producers, 
medicated feeds also made for greater 
accuracy in feed mixing, the Wayne 
research chief declared. Minute quan- 
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By BRUCE W. SMITH & 
ERNEST W. ALWIN 


tities of drugs demanded great care in 
mixing, he explained, and new meter- 
ing units of great accuracy came into 
being. 

R. E. Lubbehusen, Ralston Purina 
Co. veterinary specialist, cited the im- 
portance of effective disease control in 
the accelerated livestock production 
of the past 10 years. But he cautioned 
that the primary role of manufactured 
feeds always should be to cater to the 
nutritional requirements of the live- 
stock being fed — the rations should 
never be allowed to function as mere 
carriers for medicants. Dr. Lubbe- 
husen warned against medicating feeds 
to treat outbreaks of disease; feeds 
containing medicated additives should 
be used as preventives only, he said. 


Food & drug administration speak- 
ers included Jack M. Curtis, E. J. 
Umberger, William Jester, Earl Myers, 
Paul Sanders, Burt Vos, and John 
Collins. Each discussed a particular as- 
pect of controls concerning tie use of 
medicants in feeds. 


Mr. Curtis cautioned that medicated 
residues sometimes are not removed 
from feed mixing equipment before 
laboratory rations are prepared. As a 
result, smaller lab animals can be ad- 
versely affected and research results 
nullified. Two parts per billion of stil- 


bestrol in a mouse’s diet causes uterine 
growth, he said. 

Theodore C. Byerly of USDA spoke 
on the use of hormones in feeds and 
reviewed extensive work at experiment 
stations across the country. Max Har- 
vey, American Cyanamid Co., pointed 
out that all antibiotics do not posssess 
identical characteristics and, therefore, 
cannot be used interchangeably. Chas. 
Pfizer's C. K. Whitehair reported that 
‘a good appetite is one of the impor- 
tant accompaniments of good health, 
and it is known that antibiotics at low 
levels in the ration increase feed con- 
sumption in chicks, pigs, and calves.” 

Anthelmintic medication was re- 
viewed by K. B. Kerr of Dr. Salsbury’s 
Laboratories and Don Boughton of Du 
Pont. J. F. Mahoney of Merck & Co. 
emphasized that uniform distribution 
of a drug in a ration is essential. The 
more dilute a drug additive, the more 
easily it can be made into a premix, he 
said. Dry mixed premixes are simplest 
to make and often are highly satisfac- 
tory, the Merck scientist said, although 
wet process mixtures are valuable for 
micro-ingredients. 

Walter A. Glista of Chas. M. Cox 
Co. empaasized in his talk that rapid 
and precise laboratory analyses are es- 
sential in the manufacture of medicat- 
ed feeds. He urged that drug pro- 


animal nutrition. 


and poultry to marketable size. 


supply. 


Secretary Folsom on Medicated Feeds 


The rapid growth in the use of medicated feeds over the past five 


years reflects major scientific advances in veterinary medicine and 


It has profound economic importance, too, by reducing losses from 
disease and by reducing the cost of feed necessary to bring animals 


It also poses important problems of regulatory control to assure 
the safe use of potent drug materials. 


With the cooperation manifested by this symposium, we may 
look forward to further improvement of our safe and wholesome meat 


Secretary, Health, Education & Welfare 


Marion 
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These are the men who made the decision: Left to right; Gene, R. L., and Marshall Fields, owners of THE DICKSON HATC 


HERY at 


DICKSON, TENN. 


“After years business... 


decided 


It took real courage— 
but our business increased 


“‘We had been in the feed business for 28 years... 
built our business from nothing to a half-million dol- 
lar volume. How? With common-sense business meth- 
ods and good service to our customers. However, be- 
cause of several reasons we felt a change was needed. 
So we switched to Ful-O-Pep—and even though we 
were just a little surprised, both our tonnage and 
profit increased the first year.” 


Here’s what we like 
about the Ful-O-Pep folks 


“The Quaker Oats people make suggestions and offer 
friendly advice when we ask them. Right from the 
beginning, they “‘pitched-in” and helped us sell—held 
consumer meetings—helped plan a big open-house. 
And they tailored their promotion to fit our needs.” 


Customers like Ful-O-Pep Feed 


“Our big surprise came when we discovered how wil- 
lingly our regular customers switched to Ful-O-Pep. 


The Quaker Oats Company . . . makers of dependable feeds for over 70 years 


12 


to switch brands!” 


And we even picked up new customers, too. Appar- 
ently, most folks in our community had been pre-sold 
on Ful-O-Pep by advertising and results of their 
neighbors. Anyway, with both volume and profits up, 
you can bet we’re happy we switched to Ful-O-Pep.” 


This is the Ful-O-Pep Feed store at Dickson, Tenn. ‘We give 
our customers personal service, plus a top-quality feed and they 
keep coming back for more. That's the secret to our success,” says 
R. L, Fields. 
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ducers give full details — including 
toxicity figures — to feed manufactur- 
ers three to six months before farmers 
are told of the new uses of the drugs. 

One W. E. Smith, not on the pro- 
gram, brought up from the floor the 
intimation that the use of stilbestrol 
could produce cancer in humans who 
ate meats from animals which had con- 
sumed tae hormone in their feeds. He 
was given an opportunity to report 
research, which had been confined ex- 
clusively to mice, on the second day of 
the program. Subsequent speakers in 
rebuttal completely quashed his argu- 
ment and presented documentary evi- 
dence that Dr. Smith’s fears were with- 
out foundation. 

A. H. Holland Jr., medical director 
of the food & drug administration, 
stressed that stilbestrol, as it is used 
in feeds, is perfectly safe. 

Valuable contributions to the pro- 
gram were made by F. O. Gossett of 
Eli Lilly & Co.; Sterling Brackett of 
Cyanamid; B. L. Gibbs, Hales & 
Hunter Co.; D. V. Frost of Abbott 
Laboratories; F. H. Hedger, Pfizer; 
and R. C. Klussendorf, Commercial 
Solvents Corp. 


A summary of remarks by Stacy B. 
Randle, New Jersey state chemist, 
stressed that on feeds containing medi- 
cations “the label should be clear. The 
identification must have prominence. 
The directions and warnings must be 
in common, simple language. Here, as 
in all labeling, we must take the view 
of the user, not that of the official or 
the salesman. If we strive for the maxi- 
mum in completeness, conciseness, and 
clarity, and with a full sense of our 
responsibility, we will do the job as it 
should be done.” Dr. Randle is a past 
president of the Association of Ameri- 
can Feed Control Officials. 


A panel wound up the two-day sym- 
posium. Taking part were Ralph F. 
Kneeland and John Collins of FDA; 
W. E. Glennon, president of the 
American Feed Manufacturers associa- 
tion; Dr. Randle; and Mark Welsh of 
American Cyanamid. Henry Welch 
presided. 

Mr. Glennon and Secretary-Treas- 
urer W. T. Diamond of AFMA re- 
leased this joint statement on the fu- 
ture of medicated feeds: 

“Medicated feeds are here to stay. 
They have brought on many additional 
responsibilities and problems for the 
feed industry. It is possible that some 
of these problems may become more 
serious in the future. 
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Progress Program of Bowman Feed Products 


Medications are those products used to 
reduce or prevent disease conditions. Prod- 
ucts sold by Bowman Feed Products, Inc., 
that fall in this class are vitamin A, vitamin 
D, and the antioxidants DPPD and Vianol 
(BHT or butylated hydroxytoluene). 

While the need for vitamins A and D 
has been known for a number of years, 
the problem of stabilizing these vitamins 
satisfactorily has only recently been solved. 
BoA-S, a vitamin A product, has shown 
satisfactory stability under normal condi- 
tions of use. Mineral stable D; has been 
subjected to abnormally severe tests and 
proven to be an excellent product even un- 
der these conditions. The good stability ex- 
hibited by these products has greatly re- 
duced the incidence of vitamin A and vita- 
min D deficiency diseases. Naturally, along 
with good stability must go availability. 
The Bowman stabilized vitamins are readily 
available to the animal. 

Recently completed work has shown the 
value of vitamin D. in the prevention of 
milk fever. Hibbs and Pounden at Ohio 
State University have demonstrated that 
high levels of vitamin D2, fed for seven to 
10 days before calving, effectively prevent 
milk fever. This work means dollars and 
cents to the dairy farmer. 

Possibly of greater interest and certainly 
of recent importance is the usefulness of 
antioxidants in feeds and in feed ingredients. 
Singsen and the group at the University of 
Connecticut have shown that certain anti- 
oxidants (DPPD and Vianol) will prevent 
encephalomalacia in chicks. The exact 
mechanism of action is unknown but it is 
apparently connected with vitamin E meta- 
bolism. Added antioxidants also increase the 
storage of vitamin A in the liver. This may 
result from the protection afforded the 
vitamin A in the feed and in the animal 
gut, or it may be due to a modification of 
the animal’s metabolism. Because some vita- 
min losses are accelerated by rancid feed 
ingredients (old fats, greases, ground corn, 
etc.) antioxidants are also being added to 
many of these items during the initial proc- 
essing. Often these ingredients do not seem 
to be rancid by ordinary means of detection 
(odor), but the peroxide number can be 
higher than is desirable for good vitamin 
stability. 

Antioxidants are economically desirable 
additives to feeds. In addition to preserving 
the oil soluble vitamins A, D, and E, anti- 
oxidants increase pigmentation in poultry 
and reduce off flavors in milk. DPPD is 
approved for use in poultry feeds and Via- 


“The use of medicated feeds has 
hastened the necessity for better- 
trained salesmen and service men. 
Manufacturers have been willing to 
meet these problems in order to be of 
more service to their customers. 

“The feed industry fully recognizes 
its responsibility and will exercise cau- 
tion and judgment to see that all prop- 
er precautions are taken in the manu- 
facture and sale of feed containing 
chemical additives.” 


nol is approved for use in both animal and 
poultry feeds. In this era of high efficiency 
rations, and considering the results obtained, 
antioxidants are a necessity. 

‘Bowman Feed Products, Inc., is conduct- 
ing further research work to obtain more 
information regarding the usefulness of anti- 
oxidants and the results that may be expect- 
ed from their use. Present work is incom- 
plete and there are many gaps in the over- 
all effectiveness and the approved antioxi- 
dants may depend on the method of appli- 
cation. Any information of value to the feed 
industry will be passed along immediately 
to all interested persons. 


AFMA, Drug Chiefs Hold 
Medicated Feed Talk 


Agricultural groups need a better under- 
standing of the role of medicaments in 
modern livestock and poultry feeds. This 
thought was made evident by pharmaceutical 
and feed manufacturers at a meeting held 
Jan. 25 in New York City. 

The meeting was called by the American 
Feed Manufacturers association on the ad- 
vice of its seven-man medicated feeds com- 
mittee selected last October from within 
the organization. Present at the one-day 
event were 30 representatives of the drug 
producing and feed manufacturing indus- 
tries. 

President W. E. Glennon of AFMA 
noted that although no formal action was 
taken, more information on medicated feeds 
is needed “especially among such groups as 
farmers and feeders, educators, veterinarians, 
and federal and state agencies.” 

D. K. Webster Jr., AFMA board chair- 
man, presided at the joint session. In 
charge of group discussion was R. F. Mc- 
Leod, president of Chas. M. Cox Co., Bos- 
ton, and chairman of the AFMA medicated 
feeds committee. 

Serving with Mr. McLeod were Ellis Eng- 
lish, Archer-Daniels-Midland Co.; Dr. J. E. 
Hunter, Allied Mills, Inc.; Dr. D. V. Frost, 
Abbott Laboratories; Dr. H. L. Wilcke, 
Ralston Purina Co.; R. R. Heer, General 
Mills, Inc.; and J. T. Redwine, Quaker Oats 
Co. 

Representing the drug producers at the 
meeting were officials from Abbott, Ameri- 
can Cyanamid Co., Dow Chemical Co., Du 
Pont Co., Hess & Clark, Eli Lilly & Co., 
Merck €& Co., Chas. Pfizer & Co., Dr. 
Salsbury’s Laboratories, and White Labora- 
tories, Inc. 

— 
@ WALDO SUPPLY CO., Waldo, Ohio, 
has purchased a new Bryant pre-crusher. 
@ SULLY COOPERATIVE FARMERS 
Exchange, Sully, Iowa, has installed a new 
100-horsepower Jacobson hammer mill. 


MARYLAND STAFFER 
Francis C. Wingert has been named as- 
sistant professor of animal husbandry at 
the University of Maryland, Agriculture 
Dean Gordon M. Cairns has announced. 
The new appointee earned his doctorate at 
the University of Minnesota. 
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MIX 


CORN DISTILLERS DRIED SOLUBLES WITH GRAINS 


= eax 


CORN DISTILLERS DRIED SOLUBLES 


you mining 
well- 


formula feeds? 
The feeds that promote quicker growth and greater meat 


and egg yield are the feeds your dealers and their custom- 
ers want to buy: 


Produlac or Nadrisol — grain fermentation products — 
are standardized, both products having the same riboflavin 
content and choline content. 2m 
With either Produlac or Nadrisol you can mix highly 
nutritive formula feeds. These economy fortifiers are 
practically starch-free but are rich in proteins — vegetable 
fats — and essential Vitamin B-G Complex factors, as well 
as unidentified growth factors. 

Mix either Produlac or Nadrisol in your formula feeds. It's 
a good way to gain and hold customer acceptance. 
Sold only to manufacturers of formula feeds. 


+ 


Products of 


NATIONAL DISTILLERS 
PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION 


99 Park Avenue 
New York 16, N. Y. 
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MEDICATED Manufactured feeds are formulated to promote the growth, 
FEEDS production and health of all livestock and poultry. They are 
farm tested and subject to rigid ingredient and finished prod- 


uct laboratory checks. They are continually sampled and rechecked by feed control 
officials, 


Years ago, the former secretary, W. A. Stannard, of the Eastern Federation of 
Feed Merchants issued a printed folder for distribution to customers of members 
which he captioned “Doctor of Feeds and Feeding”. His description of the feed 


dealer and manufacturer is now more apt than ever before. 


Three months ago The Feed Bag featured a series of articles on antibiotics intro- 
ducing the feed man as the farmer’s “pharmacist”. This month we are featuring a 


series of articles on medicated feeds so the feed man is now a “doctor”. 


Some feeds have been medicated for many years. “Old” drugs which have been 
used in feed either by the manufacturer or added on the farm include sodium fluoride, 


nicotine compounds, enteritis remedies and regulators and coccidiostats. 


New drugs now being used and to a steadily increasing extent include the hormones, 


stilbestrol, thyroproteins, antibiotics, phenothiazine and organic arsenicals. 


Drugs are included in manufactured feeds for several purposes — either to prevent 
or treat disease or for the purpose of increasing the efficiency of food utilization 
thereby promoting growth and profitable production. All the problems of medicated 
feeds have not been solved but it is certain that many benefits will come to the 


farmer and to the public. 


The feed industry marches on! 
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Feed for Thought 


Recently completed for the Gano Grain Corp., 
at Whitelaw, Kansas, was this BS&B Bolted 
Steel Grain Tank installation. It consists of 
four 16,498 bu. tanks, three 1,729 bu. tanks, 
a 12’ x 17’ x 24’ head house and a scale 
house, for total storage capacity of 71,179 bu. 


You Want 


LOWER ERECTION COST, 


LOWER OPERATING COST 
BETTER 


Here’s Why 
You'll Be Wise 
To Choose 


BSB BOLTED STEEL GRAIN TANKS! 


No Other Type of 
Grain Storage Facility 
GIVES YOU ALL ( FEATURES! 


Absolute protection against 
moisture and vermin! 


i. 


Greatest possible fire 
protection! 


Cleaner, safer grain storage! 
Faster and cheaper erection! 
More economical operation! 


Lower insurance rates 
on contents! 


ALON 


OVER 60 YEARS 


ASSOCIATE MEMBER, GRAIN AND FEED DEALERS NATIONAL ASSOCIATION 
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7500 East 12th Street 


There are many reasons why BS&B Bolted Steel Grain Tanks are 
better than any other type grain storage facility you’ve ever known! 


Grain men in all parts of the country have found from actual operat- 
ing experience that BS&B Tanks “keep” the grain better, because 
their rubber-gasketed steel walls are absolutely vermin and mois- 
ture proof! Unlike wood or concrete, steel walls cannot absorb mois- 
ture, nor can condensation or “sweating” occur within them when 
stored grain has an original moisture content of less than 13%. 
No more sticky or fermented grain...BS&B Tanks empty clean! 


The steel construction of BS&B Tanks gives your stored grain the 
greatest possible protection from external fire hazards, and in ad- 
dition, virtually eliminates the possibility of spontaneous combus- 
tion from within! Since BS&B Tanks are safer, insurance rates on 
the contents are lower, too...in some instances as much as 35%! 


BS&B Tanks can be completely erected and in service within 3 days 
after foundations are ready. Foundations cost less, too, because steel 
tanks weigh so much less than concrete! Because of the better “‘keep- 
ing qualities” of steel tanks, grain stored in them does not have to be 
“turned” as frequently as with other types of storage. This means 
money saved on erection, and money saved on every day’s operation! 


Better talk it over with your BS&B Representative the next time 
he calls! Or if you prefer, we'll be glad to send you complete in- 
formation. 


Ideal For Fish and Vegetable Oils, Too! BS&B Bolted Steel Tanks 
have found wide use in certain geographical areas for the clean, safe 
storage of fish oils, p t oil, li d oil, fl d oil, cottonseed 
oil and molasses. Whatever and wherever your storage needs, BS&B 
Bolted Steel Tanks will meet your specifications — and at lower cost! 


Agricultural Division — Dept. 10-BY2 


Kansas City 26, Missouri 


Brack, Sivaiis s&s BRYSON, INC. 
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@ Predicting what may happen in the 
future is always a hazardous under- 
taking, regardless of the specific field 
involved. 

We feel that it is quite safe to say 
that medicated feeds are “here to 
stay.” No doubt there will continue 
to be new discoveries and develop- 
ments, and no one can predict just 
how these new discoveries or their 
application may change present-day 
practices and methods. 

Past experiences are sometimes an 
excellent guide in helping to forecast 
the future. This being the case perhaps 
it is well to briefly review past trends 
in the medicated feeds field. As we 
all know, medicated feeds are not par- 
ticularly new. We can recall that a 
number of years ago certain substances 


By W. E. GLENNON 
President, AFMA 


poultry and livestock will be accele- 
rated in the years ahead. Specialized 
large-scale operations are becoming 
more commonplace every day. 

As a service to feeders, feed manu- 
facturers will continue to make medic- 
aments available that can be adminis- 
tered at proper levels to livestock 
through feed. It is generally recognized 
that feeders are saving millions of dol- 
lars through prevention of disease and 
are also realizing increased rates of 
growth and less risks in their operation 
due to performance of medicated 
feeds. Earlier there were many skep- 
tics that questioned the basic sound- 
ness of this approach, but the great 


ity, and potency. More care is needed 
to make sure that the feeds are prop- 
erly identified for storage and ship- 
ment. Problems of clearing, labeling, 
and registering have become more 
complicated. The need for more con- 
cise, specific, and detailed feeding in- 
structions also merits special mention. 

The use of medicated feeds has has- 
tened the necessity for better trained 
salesmen and servicemen. Manufac- 
turers have been willing to meet these 
problems in order to be of more ser- 
vice to their customers. To do this has 
involved more than the simple cost of 
the added medicament. We seriously 
doubt if any manufacturer of medi- 
cated feed has fully passed on this 
additional cost that could easily be 
justified. 


Wavering Popularity 


Medicated Feeds Here to Stay: Feed Manufacturers 


were added to feeds, primarily for 
worming purposes. The use of certain 
chemicals and drugs as an aid in pre- 
venting or controlling disease, such as 
coccidiosis are not new. It is true that 
there may have been some question 
as to the effectiveness of some of 
these earlier remedies. 

We were associated with a small 
feed manufacturing concern until 
1945. At that time, only 10 years ago, 
this concern had not used any ingre- 
dients in its feed for disease control 
purposes. Antibiotics and other var- 
ious growth stimulants were still un- 
known as far as use in feed was con- 
cerned. Various tonics, powders, and 
other remedies were on the market at 
that time — primarily to be added to 
the drinking water. 

The big incentive for the use of 
medicated feeds came about with the 
development of satisfactory and effec- 
tive coccidiostats. Since that time there 
has been a veritable parade of drugs 
and chemicals that have come into use 
for specific purposes. There is no rea- 
son to believe that this trend will not 
continue in the future. 

What are the reasons that lead us 
to believe the use of medicated feeds 
will continue in the future — perhaps 
even on a larger scale than is now 
prevalent? We feel it is safe to assume 
that the trend of mass production of 
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majority have now been converted. 


Medicated feeds have brought on 
many additional responsibilities and 
problems for the feed industry. It is 
possible that some of these problems 
may become serious in the future. 
Those not associated directly with the 
industry probably do not realize the 
extent or seriousness of some of these 
problems. Much closer cooperation be- 
tween all departments of a feed plant 
is needed today — this is especially 
true of production, research, and qual- 
ity control departments. 

Chemical ingredients create special 
inventory problems that must be given 
careful attention. Production has be- 
come much more exacting and compli- 
cated. The absolute necessity of proper 
mixing cannot be overemphasized. 
These substances are used in very 
small amounts and must be mixed very 
carefully so that every spoonful of the 
feed is uniform. Additional personnel 
with technical training is necessary to 
constantly check for quality, uniform- 


Official spokesman for the American Feed 
Manufacturers association at the symposium 
on medicated feeds was Mr. Glennon. This 
brief statement which he delivered was pre- 
pared with the cooperation of William T. 
Diamond, secretary-treasurer of AFMA. 


ED GLENNON 


The fecd industry fully recognizes 
its responsibility and will exercise cau- 
tion and judgment to see that all 
proper precautions are taken in the 
manufacture and sale of feeds contain- 
ing chemical additives. In this respect, 
we will welcome the continued help 
and cooperation of federal and state 
agencies, drug suppliers, educational 
groups, veterinarians, and others. With 
this cooperation, we are sure that all 
of us can face the future with con- 
fidence. 
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Watch The Feed Bag 
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DAFFIN 


February, 1956 


SCORE ANOTHER "ON THEIR TOES" EFFORT FOR THE AMERICAN FEED MANUFACTURERS associa- 


tion. On Jan. 25, a bill which drastically concerns manufacturers of feed 
was introduced into the Virginia house of delegates. This bill imposes a 
tax of 10 cents per ton on all commercial feed and fertilizer sold in that 
state. The AFMA went right to work helping organize opposition to this 
proposed measure. The money which such a bill would collect would be used 
by a Virginia farm products research commission to conduct such research 


into the problems of producing and marketing agricultural products in the 
State as it shall deem appropriate. 


AFMA POINTS OUT THAT IT IS ON RECORD AS OPPOSED TO SUCH LEGISLATION which levies 


MEDICATED 


special taxes on feed for purposes of a general nature. AFMA believes 
that such legislation is unconstitutional in that a selected commodity 
must bear the entire burden for tax funds that are to be used for public 
benefit. It is also pointed out that if such a tax is successfully enacted 
in Virginia, it might also spread to other states and the 10 cents per ton 
might be just a start with higher rates to come. This is House Bill No. 
222 and those of our readers who operate in Virginia are urged to get 
their opposition registered to this bill now. 


FEEDS ARE IN THE SPOTLIGHT THIS ISSUE. Special features on this subject 
include an interpretive review by the co-conductor of our Feed Nutrition 
Digest, C. W. Sievert, an exclusive interview with three top experts on 
medicated additives, and a detailed report on the recent Washington, D. C., 
symposium on medicated feeds. We are also happy to publish brief articles 
by 25 suppliers of medications and medicated supplements to the feed 
industry. It should be understood, however, that in the latter articles 
the statements are those of the manufacturers themselves and are not nec- 
essarily shared by the publishers. 


A CALIFORNIA RESEARCHER for the Department of Agriculture has received the 1955 


achievement award of the Poultry & Egg National Board. The recipient was 
A. A. Klose, head of the poultry section at the western utilization 
research branch, Albany, Calif. Mr. Klose received his plaque at PENB's 
annual meeting Feb. 1-2 at Chicago. He has done extensive work towards 
better utilization of poultry products, with particular emphasis on turkey. 


THE NEW FARM PROGRAM IS BEGINNING TO TAKE SHAPE. The senate committee on agriculture 


is now in the process of getting a farm bill ready and many are of the 
opinion that the committee will come out for a return to 90 per cent of 
parity. Such a feature most likely would be vetoed by the President 
unless he is willing to back down from the stand taken by Agriculture 
Secretary Ezra T. Benson. The soil bank idea is a cinch to be part of the 
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new farm bill. However, there will be many details to be worked out to 
make this soil bank idea fair and easy to administer. 


CORN CONTROLS WILL CUT 1956 ACREAGE BY 15 PER CENT. The USDA has cut down acreage 


SOYBEAN STOCKS MAY BE DOWN BY THE YEAR END, according to USDA figures. 


to 43,280,543 acres in 840 counties of the 23 states in the commercial 
Corn Belt. If the yields are normal, the USDA expects a return of 1.9 
billion bushels from this amount of acres. Along with this it is expected 
that support levels will be somewhat below 85 per cent of parity — that 
is, if the 90 per cent side does not have its way. USDA expects about 50 


per cent of the Corn Belt farms to sign up in the program, about the same 
as for 1955. 


It expects 
that stocks may be down to below 10 million bushels by the end of the 


current crop year. They forecast the total supply as Oct. 1, 1955, as 
581 million bushels. Demand since is estimated at 275 million for domestic 
use, 70 million for export, and 28 million for feed, seed, and waste. 

This would leave about eight million bushels. 


A NEXT-DOOR COUSIN TO THE WARFARIN USED TO KILL RATS and mice is being widely 


MARVIN MC 


accepted by the medical profession. Most feed men know how the warfarin 
products developed by the Wisconsin Alumni Research Foundation have been 
so effective in killing rodents by causing internal hemorrhages. Now a 
new chemical known as warfarin sodium is being used with great success in 
preventing blood clots in patients with certain type of heart and blood 
vessel diseases and after major operations. 


LAIN HAS BEEN NAMED ASSISTANT SECRETARY OF AGRICULTURE. Mr. McLain has 
been director of the grain branch of USDA and has done an excellent job. 
He is a native Iowa farmer. Mr. McLain will take the place of a feed 
veteran, James A. McConnell, who resigned. Lloyd N. Case has been desig- 
nated to step into the shoes of Mr. McLain. Here, too, is a happy choice, 
since Mr. Case is very familiar with industry and farm problems. He was 
formerly secretary of the feed association in Colorado and left a job as 


executive secretary of the Northwest Country Elevator association to go to 
Washington. 


FEED PRODUCTION IN 1955 WAS DOWN AN AVERAGE OF FOUR PER CENT, according to 


PRESIDENT 


figures released by the American Feed Manufacturers association. Total 
tonnage of branded feed was estimated at 35.6 million tons. This was made 
up as follows: poultry feeds 59.5 per cent; dairy feeds 18.9 per cent; 
swine feeds 11; beef and sheep feeds 6.4; and miscellaneous 4.2. In the 
poultry feed total, 28.8 per cent was broiler feed, 8.4 was for turkeys, 
and 62.8 all other kinds. This decrease in tonnage cannot mean that there 
was less acceptance of commercial feed but rather that the feeds made 
today are doing a more efficient job. As an example, five per cent more 
broilers were raised last year on two per cent less feed. The high year 
in the use of manufactured feed was 35 million tons in 1954. The year of 
1952 was next best at 34.4 million tons. 


EISENHOWER HAS URGED BROADENED COVERAGE OF WAGES AND HOURS. In his 
message to congress the President pointed out that the lowest paid workers 
are excluded from the protection of the minimum wage and asked congress to 
make an effort to bring additional workers under the law. In this he 
referred to the workers in the retail and service trades who are now 
exempt from the provisions. No doubt this session of congress will see a 
real fight to eliminate most of the retail exemptions but the retail 
trades are organized to meet this challenge and congress may not find it 
as easy to make the change as it might seem. 
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You are invited to send for your free copy of The Ray Ewing Turkey Feeding Program or The Ray Ewing Poultry 
Feeding Program. Free nutritional service is also available upon request. 
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IN DEHYDRATED ALFALFA 


You strike it rich when you order 


Small’s Dehydrated Alfalfa because 


Biotin 
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the W. J. Small Company takes every 
modern step to insure that the de- 
hydrated alfalfa delivered to your door 
contains the richness of the growing 
plant. That’s why experienced feed 
buyers everywhere agree that “a Small 


investment pays big dividends!” 


FOR FEEDS 
WITH A FUTURE 


DEHYDRATED ALFALFA MEAL 


THE W. J. SMALL CO. 
DIVISION 
ARCHER-DANIELS-MIDLAND CO. 
1200 Oak Street Kansas City, Mo. 
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Washington 


By ERNEST W. ALWIN, Sigma Delta Chi Award Winner 


POKER, RUSSIAN STYLE 


Anti-foreign aid sentiment in congress is strong, but the indications are 
that the administration will get considerably more money this year than last for 
economic and military assistance abroad. It has requested 4.9 billions as compared 
to the 2.7 billions voted in 1955. There is talk of a compromise, not so much in 
the amount as in the basis on which the aid is given. President Eisenhower would 
like permission to enter into long-term economic aid commitments, but there is 
widespread belief that he will be turned down. Congress could give itself an 
"out," or at least save face with constituents, by voting a generous appropriation 
with the stern proviso that foreign aid be kept on a year-to-year basis, it is 
argued. 

A good many members of congress feel the Soviet Union is bluffing with its 
offers of financial assistance to other nations, particularly those who are hoping 
for more American aid. One influential senator compared the present situation to 
a high ante poker game, with one of the players being a notorious card sharp. When 
opposition developed to the United States helping Egypt build the Aswan dam, he 
pointed out, Russia quickly said it would be glad to build it. That may have been 
a bluff, this senator added, but it was not called. 

Russia also has made strong advances to Latin American countries, some of 
which have indicated resentment at seeing so much American aid going overseas. 

The Russians have made other offers of economic aid in the Middle East and South 
Asia. 

The frequently expressed fear in Washington is that the United States will 
over-extend itself financially by trying to match unreliable Russian promises 
with American dollars. On the other hand, some members of congress confess to a 
nagging fear that the United States will lose the initiative in the cold war if it 
tightens its foreign aid purse strings. 


WELL, NOW... 


The argument that the United States will have to continue foreign aid spend- 
ing at high levels to keep its friends abroad reminded one veteran house member of 
the politician who encountered a dissatisfied constituent. 

"I'm not going to be able to vote for you next time," said the constituent. 

"Why, for goodness' sakes?" asked the politician. "Didn't I get the street 
paved in front of your house; didn't I get your son a fine job in the government ; 
didn't I insert that speech you made in the Congressional Record; and haven't I 
always voted the way you wanted?" 

"Yes," replied the constituent, "but what have you done for me lately?" 


SURPLUS CROPS ON TAX-FREE LAND 


The military services control more than 24 million acres of land in the 
United States, the equivalent of a strip of land 11 miles wide from New York to 
San Francisco. The army has 8,253,298 acres, the navy 3,778,417 acres, and the 
air force 12,141,024 acres. 

Hearings in the house on the extent of military land holdings prompted some 
sharp questions when it was disclosed that the three services are issuing agricul- 
tural and grazing leases on more than 2% million acres under their contrel. The 
rent paid by farmers and ranchers exceeds three million dollars a year, but much 
of that revenue is offset by price support loans the government makes on crops 
grown on the land. 

At least two bills have been introduced to prohibit the use of military- 
controlled land for producing crops that are in surplus. Other members of congress 
have urged that land not used by the military be put back on local tax rolls. In 
some states the armed services are using only a small percentage of the land they 
hold and have issued agricultural leases on the balance. 


DISPERSE OVER THISAWAY 


The air force let itself in for a lot of Tec RO lobbying with vecent 
announcements about the desirability of dispersing production facilities to mini- 
mize the effect of any enemy attack. Former Air Force Secretary Harold Talbott 


(Concluded on page 103) 
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Government Okays New 
Claims for Aureomycin 


Food and drug administration approval of 
the use of Aureomycin to combat atrophic 
rhinitis in swine, enterotoxemia in sheep, 
and bacterial scours in beef calves has been 
disclosed by American Cyanamid Co., New 
York City. 

Advertising claims and feed tags for feeds 
containing Aureomycin to be used to fight 
these diseases must contain adequate direc- 
tions for use and Aureomycin content, 
Cyanamid stressed. 

Feeds for these purposes must contain 
seven grams Aureomycin per ton of com- 
plete feed for the beef calf ill, 50 grams 
per ton for the swine disease, and 20 grams 
per ton for the sheep disease. 


Don Dilworth Is Division 
Chief of KVPD Agency 


Appointment of Vice President Donald 
D. Dilworth as chief of its agricultural divi- 
sion has been announced by Klau-Van 
Pietersom-Dunlap, Inc., Milwaukee adver- 
tising agency. The concern has streamlined 
its operations into four major divisions: 
agricultural, industrial, public utility, and 
general. 


DONALD D. DILWORTH 


Mr. Dilworth will supervise 12 agricul- 
tural accounts, including General Mills, Inc.; 
Hess & Clark, Inc.; International Minerals 
& Chemical Corp.; and Western Condens- 
ing Co. Farm-born, he is a graduate of 
Iowa State College, where he served as as- 
sistant extension news editor. 


The Barnyard Gate 


BY BOB RIEKER 


"You can lay off now, Davy Crockett. The freezer's bulging with bear meat!" 
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Find your BUTLER 
contractor 
listed here 


ARKANSAS 
Short & Brownlee Co., Highway 67 North, Newport 


CALIFORNIA 


J. W. Williamson & Sons, Inc., 1545 S. Greenwood Ave. 
Montebello 


Woodland Mill Supply Co., P. 0. Box 426, Woodland 


DELAWARE 
0. A. Newton & Son Co., Bridgeville 


GEORGIA 
Henderson Steele Const. Co., 418 W. Myrtle, Gainesville 
T. E. Stivers Milling Engineers 

108 Rutland Building, Decatur 


IDAHO 
Thorson Construction Co., 277 Pierce Street, Twin Falls 


ILLINOIS 
Western Tank & Bidg. Corp., 217 Standard Bidg., Decatur 


IOWA 


Mill & Elevator Serv. Co., Box 141, Highland Park Station 
Des Moines 


E. W. Epperson & Co., Sumner 


KANSAS 


Roberts Construction Co. 
714 Main Street, Sabetha 


MINNESOTA 


T. E. Ibberson Co., 400 Flour Exchange Bldg. 
Minneapolis 


Strong Scott Manufacturing Co. 
451 N.E. Taft, Minneapolis 


MISSOURI 
The Essmueller Co., 1220 S. 8th Street, St. Louis 


MONTANA 
Burt Talcott, Builder, 2600 Ninth Ave., N., Great Falls 


NEBRASKA 
Darland Building Service Co. 
4603 Fontenelle Bivd., Omaha 


Jones Construction Co., Grant 
G. E. Morrison Const. Co., 5405 Redman Ave., Omaha 


NEW MEXICO 
The Banes Co., 4322 Second St., N. W., Albuquerque 


NORTH CAROLINA 
Aeroglide Corporation, 510 Glenwood Avenue, Raleigh 


NORTH DAKOTA 
Koland Construction Co., Bottineau 


OHIO 
Ballard Sales & Engineering Co., Gratis 


PENNSYLVANIA 
Sprout Waldron & Co., Inc., Muncy 


TENNESSEE 
W. J. Savage Co., Flour & Feed Mill Div., Knoxville 


TEXAS 
E. 0. Ross, Inc., 1903 N. Lexington Bivd., Corpus Christi 
Briggs Weaver Machinery Co., 5000 Hines Bivd., Dallas 


ITAH 
Jestern Steel Co., 613 Beason Bidg., Salt Lake City 


WASHINGTON 
The Haskins Co., East 3613 Main, Spokane 


BUTLER MANUFACTURING COMPANY 
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The new elevator at Tynan, Texas, was planned and built by E. O. Ross, Inc. Owned by the Bee County Grain 
Elevator Co-op, its Butler steel grain tanks can hold 220,572 bushels. 


How your nearby Butler contractor can 
cut your grain Storage 


with Butler steel grain tanks 


Meet E. O. Ross of E. O. Ross, Inc., Corpus 
Christi, Texas. He’s typical of Butler con- 
tractors all over the country that are local 
experts in building Butler steel grain tank 
storage facilities. Your Butler contractor 
knows the special construction problems, 
infestation problems and weather condi- 
tions in your area — and how to solve them 
with weather-tight, rodent-proof Butler 
steel grain tanks. He'll help you get all of 
the other benefits of Butler steel grain 
tanks, too—low initial cost, low insurance 


BUTLER MANUFACTURING 


7392 East 13th Street, Kansas City 26, Missouri 
992A Sixth Avenue, S.E., Minneapolis 14, Minnesota 
1043 Avenue W, Ensley, Birmingham 8, Alabama 
Dept. 92A, Richmond, California 


rates, minimum maintenance, excellent fire 
and weather protection, easy cleaning and 
fumigating. And, of course, speedy erection. 

Butler bolted steel grain tanks are also 
widely used for bulk storage of feed and 
ingredients. Capacities range from 1,297 
to 60,763 bushels. 

For complete handling of your storage 
problems by a man who can give you 
localized service that cuts costs, contact 
your nearby Butler contractor. You’ll find 
his name listed on the opposite page. 


COMPANY 


Manufacturers of Oil Equipment - Steel Buildings - Farm Equipment - Dry Cleaners Equipment - Outdoor Advertising Equipment - Special Products 
Factories at Kansas City, Missouri « Galesburg, IIlinois e Richmond, California « Birmingham, Alabama e« Houston, Texas « Burlington, Ontario, Canada « Minneapolis, Minnesota 
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This is what we are telling your dairymen about 


R Do you have the problem of H E AVY VITAM } he Db 
MILK FEVER? feeding for 

 Here’s GOOD NEWS! MILK F EVER 
AN INEXPENSIVE WAY! PREVENTION 


of feeding for 


PR EVENTION Ph one years of research at the Ohio 


Xperiment Station, Standard 


Brands ca ; 
n tell this story! The advertise- 
| MILK FEVER COWS ------- ment shown here will a i 
~ VITAMIN D TREATED COWS: dai . ppear in the leading 
8 12 HRS. POST FRESH airy journals to acquaint 
Se 12 HRS. PREFRESH with how to feed for milk f 
ever prevention 
So Expe mments at the Ohio Agricultural Ex- 
periment Station have led to an economical 
wa . 
el, A y of feeding heavy doses of FIDY for 
prevention of milk fever. 
: This is good news for dairymen—and good 
7 DAY PRE-FRESH PERIOD ————>—POST FRESH PERIOD news for you—for j 
Courtesy Ohio Agricultural Experiment Station c 2 it means that dairymen 
This graph portrays changes in the blood serum calcium of normal, milk fever, an Pp rotect their valuable COWS at fresheni 
and vitamin D-treated cows before and after calving. The heavy line represents time. You can n u ng 
cows fed 30 million units of vitamin D per day for 5 to 7 days before freshening. % Ow offer special formula 
Note high level of blood serum calcium which protects against milk fever. The mixes or F IDY itself t b fe tae 
lower broken line represents low calcium levels found in milk fever cows. At h “dl O be ed as an aid in 
point X milk fever cows lose consciousness. t e prevention of milk feve 


Has milk fever proved to be a problem 
among certain cows in your herd? Then 
this advertisement by Standard Brands 


Free Portfolio Tells All 


For many years scientists have been ex- 
perimenting with heavy doses of Fleisch- Send now for Portfolio giv; 

mann’s Irradiated Dry Yeast to prevent Simple instructions ig 
milk fever. These scientists were seeking included, It’s all the 


for mixi lab 
Ixing, labeling and feed; 
g eeding are 


to learn at what level and for what period of time heavy vita- 


min D intake would prove most effective and cost the least. cise, easy to read. Request your 
After fifteen years of experiments at the Ohio Agricultural Portfolio today on your letter- 4 
Experiment Station, recommendations can now be made as to head, Be ready to serve the dairy- i 
the proper level of vitamin D to feed for milk fever prevention. ‘ men in your community. Add Y Al 

We can also tell you that feeding at this recommended level, DESK FB-26 STAND ° ress Petventign 

each day, for 5 to 7 days before freshening, is comparatively INCO ° ARD BRANDS . 

inexpensive. RPORATED, Agricultural De- 

Remember, the feeding of heavy doses of FIDY is not for the Newent, 595 Madison Avenue, 

treatment of milk fever— it is used as a preventive of milk ew York 22, N, Y, 


fever. See your feed dealer or veterinarian. 


If you have experienced milk fever losses and your feed dealer 
or veterinarian is not yet prepared to take care of your needs 
—write us. They and we can now help you, thanks to advances 
in dairy science. Address 
Desk HD-55, STANDARD 
BRANDS INCORPO- 
RATED, Agricultural De- 
partment, 595 Madison 
Avenue, New York 22, N. Y. 


IRRA 
Dry Yeast 


4OR 
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Most signs point to continued growth 
and an expanding future for medicated 
feeds. But there is still honest disagreement 
on how fast the “medicated feed era” should 
and will develop. These differences in 
opinion are good because looking at the 
picture realistically there are many unan- 
swered questions and many new problems 
without completely satisfactory solutions. 

Research has produced an amazing num- 
ber of new drugs and new agents which are 
effective in fighting disease, saving feeds, 
and speeding gains. In easy-to-use feed 
form, these new discoveries have been wel- 
comed by feeders who are asking for time- 
saving, easy-to-use methods that will fight 
trouble, cut losses, and boost feed profits. 

On the other hand as the feed industry 
moves into the medicated feed field it 
moves into the drug field which means new 
problems, and new responsibilities: 

1) This move requires new knowledge in 
the fields of research, production, 
marketing, and distribution. 

2) Expanded technical help will be need- 


The agricultural and industrial products 
division of Eli Lilly & Co. now supplies the 
feed industry with two additives: Stilbosol 
(diethylstilbestrol premix, Lilly), and pro- 
caine penicillin-G, feed grade. 

Stilbosol, of course, is the growth stimu- 
lant of choice for beef feed, and procaine 
penicllin-G, feed grade, is the antibiotic of 
choice in poultry and swine feeds. 

Eli Lilly & Co. obtained the original 
patent on procaine penicillin-G in the late 
*40’s. But it is in recent years that Lilly has 
sold sizable quantities of this antibiotic to 
the feed trade. 

Stilbosol is the trade name for the Lilly 
diethylstilbestrol premix. Iowa State College 
research men first obtained good results 
with a diethylstilbestrol premix fed to beef 
cattle in 1952. The Iowa State College Re- 
search foundation awarded an exclusive li- 
cense to Eli Lilly & Co. to produce the pre- 
mix Stilbosol in 1954. Lilly was chosen 
mainly because: 

1) As a major supplier of diethylstilbes- 
trol to the medical profession for 14 years, 
Lilly has good knowledge of the chemical’s 
safety and control and 

2) Lilly has the productive capacity to 
supply the entire feed trade with Stilbosol. 

Lilly has applied its knowledge of diethyl- 
stilbestrol toward the manufacture of the 
uniform premix, Stilbosol. Lilly. has also 
attempted to help the feed manufacturer 
make a better product by offering free 


chemical assays of Stilbosol-containing feeds. ° 


While the agricultural and industrial prod- 
ucts division was formed as late as January, 
1955, Eli Lilly & Co. made the decision to 
enter agriculture in 1953, when company 
officials saw that the extensive Lilly research 
facilities could be used more fully to probe 
for agricultural as well as human medicinals. 

Following a brief survey of the agricul- 
tural market, Lilly organized a research and 
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Murphy Products’ Views on Drugs 


ed in all phases of feed manufacturing 
and in feed marketing. 

3) Feed dealers and feeder customers will 
need educational help to assure effec- 
tive and proper use of new products. 

4) Closer work with veterinarians and 
other disease authorities will be an 
essential. 

5) Medicated feeds should never be con- 
sidered a substitute for sound nutri- 
tion, good breeding, good sanitation, 
and careful management. 


6) Legal responsibilities to federal and 

state authorities should be understood. 

7) New drugs should be used only after 

careful testing to make sure that they 
are not only effective but safe and 
economical as well. 

As the feed industry enters this new field 
we must remember that our industry has 
become .a giant, an important servant to 
agriculture and to man. As we open new 
doors our responsibilities are to continue to 
serve to the best of our ability and resources. 


Eli Lilly Has Stilbosol, Penicillin 


development program for agriculture. Lilly 
research, now envelops investigation in ani- 
mal nutrition, veterinary medicine, plant 
pathology and physiology, and entomology 
and insecticides. 

Through its varied research program, 
touching all phases of agriculture, Lilly will 
be able to contribute much in the way of 
feed additives as well as other items. 


Union Bag Ad Campaign 


Based on Testimonials 


Launching of a new advertising campaign 
based on testimonials has been announced 
by the multiwall bag sales division of Union 
Bag & Paper Corp, New York City. Shown 
here is one in a series of advertisements to 
appear in feed industry publications 


“We hear a lot these days 
about poultrymen converting 
to feed in 50-lb. bags” 


Richard McCliatic, poultry grower, 
fle. 


UN fa Multiwall Bags 


Each ad in the series, Union Bag ex- 
plained, will feature two testimonials — one 
from a feed manufacturer, the other from a 
farmer-feeder. 

The firm’s program stresses use of manu- 
factured feed and good farm management 
practices as the key to profitable farming, 
Union Bag pointed out. 


WU C045 GOVT PD 


DR. CHARLES G. DURBIN, 
MEDICATED FEEDS 


LIVESTOCK. 


BENEFIT ALL AMERICANS, 


AND WELFARE. 


DWIGHT D. EISENHOWER 


THE WHITE HOUSE WASHINGTON DC 
CHAIRMAN 


A Telegram From the President 


JAN 19 1113AME 
SYMPOSIUM ON 


FOOD AND DRUG ADMIN ROOM 3220 HEW BLDG 
OUR NATION'S AGRICULTURAL PRODUCTION HAS 
RECEIVED GREAT SUPPORT FROM ALL THOSE WHO HAVE 
CONTRIBUTED TO THE DEVELOPMENT OF IMPROVED 
FEEDING METHODS, OF LOWER PRODUCTION COSTS, AND 
OF NEW AND MORE EFFECTIVE DRUGS TO PREVENT AND 
TREAT DISEASES OF LIVESTOCK AND 
EXTENSIVE AND INCREASING USE OF MEDICATED FEEDS 
SUPPLIED BY A GREAT AND GROWING INDUSTRY IS AN 
IMPORTANT PART OF THESE DEVELOPMENTS AND A BOON 
TO SMALL SCALE AS WELL AS LARGE PRODUCERS OF 


POULTRY. THE 


IN RECOGNITION OF THESE ACCOMPLISHMENTS, WHICH 
I AM HAPPY TO EXTEND 
BEST WISHES FOR THE SUCCESS OF THE SYMPOSIUM ON 
MEDICATED FEEDS SPONSORED BY THE FOOD AND DRUG 
ADMINISTRATION, DEPARTMENT OF HEALTH, EDUCATION, 


1118AME 


| Union Bag sponers pregrom 
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| | 
4 
27 


Gerald Burke on Business: 


Time the Taxpayer Won 


@ Each year the internal revenue service 
sends each taxpayer, along with his tax re- 
turns, instruction sheets to assist him in 
the preparation of his returns. It would be 
both impossible and impractical to attempt 
to answer all questions that might arise. 
To do so will hurt more than help the 
average taxpayer. In the instruction booklet 
the taxpayer is encouraged to seek additional 
help. Sometimes he can get it through the 
internal revenue service. Sometimes it is 
necessary to engage an accountant or law- 
yer or both. 

When working on the preparation of 
your return, you may often feel that the 
government has gone out of its way to 
make things difficult. Of course, you know 
that many changes were made to simplify 
things last year (1954). The internal rev- 
enue code got a good overhauling and ad- 
ditional steps have been and will be taken 
toward further simplification. 

If Uncle Sam recognizes the need for sim- 
plification and the taxpayer wants it, then 
why should there be so much confusion? 

Our laws are made by one group and 
interpreted by another. That is why many 
taxpayers find it necessary to maintain large 
legal and accounting departments. Every 
court decision that might have a favorable 
or unfavorable effect is carefully analyzed. 

The smaller taxpayer has neither the time, 
money, nor inclination to keep abreast of 
all decisions that might affect him. 

During the past year (1955) many de- 
cisions were handed down that were of vital 
importance to the smaller businessman. It 
is hard at times for the little fellow to real- 
ize how far the courts will go to back up 
the taxpayer. 

We'd like to discuss here one of the most 
interesting decisions rendered in 19595. 
“Sanitary Farms Dairy, Inc., v. Commis- 
sioner” deals with an ordinary and necessary 
expense, advertising. 

In this case, the corporation in 1950 sent 
the dairy’s principal stockholders and officers 
to Africa on a big game hunt. The cost of 
sending two of its principal officers to Af- 
rica on a big game hunt was an ordinary 
and necessary expense of the corporation's 
business. The two officers were O. Carlyle 
Brock and Emily A. Brock (husband and 
wife). The outstanding stock of the cor- 
poration at the beginning of 1950 was 5,531 
shares. O. Carlyle Brock owned 3,608 
shares: his wife owned 408 shares. His 
father and mother owned 460 shares. His 
son owned 400 shares and his daughter 
owned 400 shares. The remaining 255 
shares were owned by 26 employes (none 
of whom was related to the Brocks). 

O. Carlyle Brock was president, treasurer, 
and a director. His wife was a director. 
There were five other directors, two of 
whom were also officers but none of whom 
was related to the Brocks. 

O. Carlyle Brock was born and raised in 
Canada, where he learned to fish and hunt. 
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By GERALD BURKE 


The Feed Bag's Business Counselor 


He was trained and experienced in the milk 
business and built the largest dairy business 
in Erie, Pa. The dairy purchases milk,. pro- 
cesses some of it, and distributes milk and 
milk products, including butter and ice 
cream, throughout Erie and the surround- 
ing territory. 

In 1938, Mr. Brock began an advertising 
practice of inviting wholesale customers and 
prospective customers to the plant. Here 
he and his wife served them dinners of 
game which he had shot at various places 
on the North American continent. Later, 
groups such as associations and clubs were 
invited. These dinners became so frequent 
and so large that Mr. Brock sent out other 
employes of the dairy to assist in killing 
game for the purpose of the dinners. Mo- 
tion pictures taken on the hunts were shown 
at the dinners. The expenses of the dinners 
were borne by the dairy. 

Some of the mounted heads and cured 
skins of the game killed for meat for the 
dinners were assembled in a room, in the 
plant. This gradually became a museum for 
the display of such trophies. The public was 
invited to see the museum and the plant. 
A guide was in attendance. The museum 
was visited by local schools, clubs and other 
organizations. The dairy made use of such 
visits to bring its products to the attention 
of the visitors as a part of its method of 
advertising. Many thousands of people have 
visited the museum. 

The advertising manager of the dairy 
called to Owner Brock’s attention in 1948 
or 1949 the publicity which had been 
given to an individual from a nearby city 
who had gone to Africa on a brief big 
game hunting expedition. Discussions en- 
sued. It was decided that it would be good 
advertising for the dairy to send Mr. Brock 
and his wife, both experienced hunters, to 
Africa. They were to obtain additional spec- 
imens for the museum, write letters for 
publication, and take motion pictures of the 
expedition which could later be shown to 
audiences throughout the area serviced by 
the dairy. 

Plans were made in 1949 and early 1950. 
They left Erie May 28 and returned in 
November. They and the dairy received 
considerable publicity when they left and 
when they returned. The wrote letters, took 
still and motion pictures. When letters and 
pictures were received in Erie, they were 
given as much publicity as possible. This 
publicity appeared in the dairy’s publication 
and also in local newspapers. Two leopards 
and a tiger brought back alive were given 
to the Erie zoo. The dairy conducted a 
“name-the-tiger” contest through the Erie 
newspapers. In 1951 films were shown of 
the expedition in auditoriums throughout 
the Erie district. 


Mr. Brock invited the audience to visit 
the museum. Every person in each audience 
had to have a ticket. Tickets were distri- 
buted free by drivers on retail routes to 
customers and potential customers. The pub- 
lic in the vicinity of the proposed show, 
would be advised by handbills and other- 
wise that they could obtain free tickets by 
contacting one of the drivers or by calling 
the dairy office. Where people called by 
phone, tickets were delivered by a driver, 
who would make personal contact with the 
recipient. 

The dairy later prepared and distributed 
a pamphlet containing pictures and descrip- 
tive matter pertaining to the safari. The 
name of the dairy was prominent in all 
publicity obtained as a result of the safari. 

The dairy on its return for 1950 claimed 


as part of its advertising expenses $16,818.16 
of the amount paid in that year as expenses 


GERALD BURKE 


of the African safari. The commissioner dis- 
allowed $15,618.16, allowing only $1,200. 
This represented a portion of the cost of 
film. Another item of $375 was disallowed. 
The commissioner then decided $15,993.16 
was additional income to the Brocks on 
their 1950 return. 


The commissioner erred. The $15,618.16 
was not taxable income to the individual 
taxpayers (only the $375 was). The cor- 
poration was allowed to deduct $15,618.16 
for advertising. 


Judge Murdock’s opinion sums this case 
up nicely. He stated, “The cost of a big 
game hunt in Africa does not sound like 
an ordinary and necessary expense of a 
dairy business in Erie, Pa., but the evidence 


(Concluded on page 100) 
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HI-MOLASSES PELLET MILL 
AND MOLASSES FEED MIXER 
Combination Packaged Unit! 


To 6 TONS Per Hour 
Of High Molasses Pellets 


or 
To 20 TONS Per Hour Of 


Molasses Meal Feeds 


Incorporates every element of top quality hi-molasses 
Pellet Production (see list at right) into a single com- 
pact unit. Each element of pellet production com- 
bined and co-ordinated with all other needed ele- 
ments. 


Integrated Packaged unit construction means Top 
quality hi-molasses pellets, and assures major savings 
in installation costs and an absolute minimum ex- 
penditure of man hours per ton of production. No 
other unit can equal the Super 75’s uniformly fine 
quality hi-molasses pellets, or its ease and economy 
of operation. 


Wenger is the recognized leader in Hi-Molasses Pel- 
leting and Cooling Systems. Years of experience in 
designing, engineering and manufacturing Hi-Molas- 
ses Mixing, Pelleting and Cooling Systems exclusive- 
ly has brought us from the simple hi-molasses pellet 
extruder which Wenger introduced nearly twenty 
years ago, to these efficient, compact units—Your 
Best Bet For Success:and Profits. 


COMPLETE 
PELLETING 
SYSTEMS 


Operate with Wenger's Revolving 
Cotton Seed Meal Duster and Horizontal 
Pellet Cooler. Cooler may be suspended from ceiling. 


Pellet Pre 
into a single compact unit 


— incorporating these features for maximum. 


1. Reeves Variable Speed Motorized Feeder 
2. Steam Jacketed Feeder : 
3. Automatic Molasses Level Control 
4. Dual Handed Set Back Molasses Meter 
5. Quick Cleaning High Speed Mixing Cylinder 
6. Ammeter for Pellet Extruder Motor 
7. "V" Belt Drives for Mixer 
8. “C” Belt Drives for Pellet Extruder 
9. One-Minute Change, Pellets to Meal 
10. Dual Baggers for Molasses Meal Feeds 
11. 430 Gal. Molasses Tank and Molasses Heating Coils 
12. Push Button Control Panel for Entire System 
13. Molasses Temperature Gauge 
14. Steam Jacketed Pellet Extruding Cylinder 


15. Pellet Dies from V4" to 1” 


16. Automatic Steam Regulator and Thermostatic 
Controls 

17. Built-in Molasses Agitator 

18. Wenger Metered Flow Pump 


WRITE TODAY for descriptive material and installation 
eaerie Also ask for Wenger’s booklet on “Roughage 

usting.” Smaller Wenger Pellet Systems — capacities 
from 3 tons — also available. 3 


“Standard of the Industry for Molasses Feed 
Mixing, Pelleting and Cooling Equipment, 


World’s Largest Combination Hi-Molasses Feed Mixing and Pelleting Unit 
W | | |), FEED 
yer 
ANE 
— 
| 
(Wenger “Mixer még. co. 
SABETHA, KANSAS Phone 111 - 
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“SPECIAL” feed engineering services are standard at DAWE’S 


Dawes Vitamelk provides full fortification 
in one package. Assures the finest, up-to- 
date practical fortification for each class 
of livestock and poultry feed. 


The vitamins, antibiotics, trace minerals, 
and unidentified factor components used 
in Vitamelk are all of the highest possible 
quality. 


Buy single-package Vitamelk fortification 
and center responsibility for both fortifi- 
cation and formulation in a basic producer 
devoted exclusively to the feed industry. 


You simplify your buying, storing and 
manufacturing operations, reducing over- 
head while increasing quality and profit 
margin. 


But that’s only part of the Vitamelk story... 
As a user of Vitamelk, you have at your 


disposal—without cost—all of Dawe’s val- 
uable Feed Engineering Services. 


Dawe’s Formula Audit Bureau will ana- 
lyze your feeds and develop exclusive new 


WORLD’S OLDEST AND LARGEST SPECIALISTS 


formulas to meet specific requirements. 
Dawe’s Nutritional Information Service 
will keep you up-to-date on new scientific 
discoveries which you can use in manu- 
facturing and merchandising your feeds. 
And Dawe’s assumes the continuing re- 
sponsibility for the application of new 
developments to your brand. 


Why settle for less than the best? Mail the 
coupon today and learn more about these 
and many other advantages of Dawe’s 
Vitamelk program that can improve your 
feeds and reduce your work load. 


ries, Inc. 


4800 S. Richmond St., Dept. FB-16 Chicago 32, Illinois 


Offices and warehouse stocks: Belgium—13, Courte rue des Claires, 
Antwerp. Mexico—Sierra Leona 755, Mexico 10, D. F. 


Please send me full information about Dawe’s Vitamelk program 
and Feed Engineering Services. 


NAME 


FIRM 


ADDRESS. 


CITY. __STATE 


IN VITAMIN PRODUCTS FOR FEEDS 
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B. W. Fairbanks 


Feed Nutrition Digest 


By C. W. SIEVERT and Dr. B. W. FAIRBANKS 


These abstracts and digests of timely research works are prepared exclusively 
for The Feed Bag by C. W. Sievert, prominent feed consultant, and Dr. B. W. 
Fairbanks, nationally known animal nutritionist. 
mercial importance and significance of the work are an unusual feature. Opinions 
expressed are those of the writers and are not necessarily shared by the publishers. 


Comments concerning the com- 


C. W. Sievert 


Title: Differentiation of Unidentified Chick 
Growth Factors in Liver. 

Authors: H. M. Edwards Jr., Donald Chin, 
L. C. Norris, and G. F. Heuser (Cornell 
University). 

Publication: Journal of Nutrition, Vol. 57 
(November, 1955) pp. 329-43. 

Digest: A short, concise review of the litera- 
ture shows that unknown growth factors 
have been found in quite a number of ma- 
terials that are or could be used in feeds. 
The work presented in this paper provides 
further evidence of the existence of un- 
known chick-growth factors not identical 
with any nutrient previously reported to be 
required. 

A summary of these experiments, which 
were conducted with American breeds of 
chicks, using purified diets fed for periods 
of 28 to 33 days, is as follows: 

“Experiments have been completed the 
results of which showed that chicks require 
for normal growth two factors present in 
liver not identical with any nutrient’ pre- 
viously reported to be needed. Both factors 
were found to be present in a 70 per cent 
ethanol extract of the concentrated water- 
soluble material of liver. The results of 
counter-current distribution indicated that 
one of the factors is organic in nature and 
the other probably inorganic. Evidence was 
also obtained of the presence of a third 
chick growth factor in fish solubles.” 


Comment: Unknown growth factor studies 
are becoming more and more complex, but 
are needed because of the number of factors 
that have been described, partially described, 
and sometimes postulated or even assumed 
to exist. The work in this paper as described 
in the article, is quite conclusive. Purified 
diets were used, and the components of it 
were carefully purified. 

The authors report grants from the Nu- 
trition Foundation, Distillers Feed Research 
Council, Squibb Institute for Medical Re- 
search, and Western Condensing Co., to 
support the work. 

The Dumb Dutchman and the Vermont 
Yankee (he eats pie for breakfast) like to 
give credit to commercial firms and organi- 
zations for helping in the research efforts 
of our colleges and universities. Such help 
is much needed, since public funds are not 
enough to support all the work our good 
research workers can do. 

Title: Effect of Dried Whey on Growth, 
Egg Production, and Hatchability. 
Authors: A. L. Kurnick, B. L. Reid, R. L. 
Svacha, and J. R. Couch (Texas A & M 
College). 
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Publication: Journal of Nutrition, Vol. 57 
(November, 1955) pp. 345-52. 

Digest: “Two experiments were conducted 
with a total of 486 pullets. 

“Evidence was presented for the presence 
of an unidentified factor(s) required by 
pullets for growth and egg production. 

“Dried whey was found to be a good 
source of the growth and egg production 
factors(s) at the level used in these experi- 
ments. 

“Dried whey failed to support normal 
hatchability and therefore may be consid- 
ered as an inadequate source of hatchability 
factors under the conditions of these 
studies.” 

Comment: These workers list quite a num- 
ber of supporters and suppliers of material 
— Western Condensing Co., Consolidated 
Products Co., Kraft Foods Co., Corn Prod- 
ucts Refining Co., Lederle Laboratories, 
Hoffman-LaRoche, Merck & Co., Dow 
Chemical Co., and Buckeye Cotton Oil Co. 


Here is an interesting statement found in 
this article, and we quote: “Most studies 
have measured the effect of dried whey by 
means of four, eight, or 10-week chick- 
growth assays. In these experiments it was 
found that the beneficial effect of dried 
whey on the growth of the chicks extend- 
ed to 20 weeks of age.” 

Whey was the only source of unknown 
factors used in the diet. The fact that dry 
whey alone did not supply all the unknown 
factors needed for satisfactory hatchability 
points out the fact that some other un- 
knowns are also needed. The addition of 
four per cent dry whey to the basal ration 
did increase hatchability, but not to a satis- 
factory level, for example, from 34.8 per 
cent to 44.2 per cent in one experiment and 
from 28.8 per cent to 40.1 per cent in the 
other. We see that whey has some favorable 
effect on hatchability but it is not the com- 
plete source of unknown factors. The basal 
ration contained corn, soybean oil meal, 
minerals, and vitamins. 

* 
Title: Dietary Levels of Pantothenic Acid 
and Reproductive Performance of Female 
Swine. 
Authors: D. E. Ullrey, D. E. Becker, S. W. 
Terrill, and R. A. Natzold (University of 
Illinois). 
Publication: Journal of Nutrition, Vol. 57 
(November, 1955) pp. 401-14. 
Digest: Pantothenic acid is widely distribut- 
ed in feedstuffs, but is in low concentration 
in many materials fed to swine. Therefore, 
an attempt is made to find the minimum 
requirement for normal reproduction, 


“The effect of four dietary levels of 
pantothenic acid on the reproductive per- 
formance of female swine was investigated. 
After four weeks of pantothenate depletion, 
32 sexually-mature gilts were divided among 
two replicates with four treatments per rep- 
licate. The total pantothenic acid intake in 
each treatment was 1.5, 5.9, 12.5, or 19.1 
mg. of pantothenic acid per kilogram of diet. 

“A dietary intake of 1.5 or 5.9 mg. was 
not sufficient to prevent development of 
pantothenate-deficiency symptoms. The de- 
ficiency affected the Durocs in replicate 1 
more severely than the Hampshires and 
Hampshire-Yorkshire crossbreds in repli- 
cate 2. 

“Gilts fed the 5.9 mg. level conceived, 
and gestation was supported to term. How- 
ever, abnormal pigs were farrowed. 

“Total gestation-lactation performance, as 
measured by the average litter weaning 
weight of litters farrowed, was equal in lots 
receiving 12.5 and 19.1 mg. of pantothenic 
acid per kilogram of diet and was superior 
to that of lots receiving 5.9 mg. or less. 

“The free pantothenic acid content of 
milk collected during the third and fourth 
weeks of lactation was significantly less 
when the gilts received only 5.9 mg. of 
pantothenic acid as compared with higher 
levels of intake. Differences in the total 
pantothenic acid content of the milk were 
not significant. 

“Under the conditions of this investiga- 
tion, it appears that 12.5 mg. of pantothenic 
acid per kilogram of diet are adequate to 
support normal reproduction in swine.” 
Comment: In feed man’s terms, 12.5 mg. 
per kilogram is 5.67 mg. per pound. No 
cther levels between 5.9 mg. and 12.5 mg. 
per kg., and 5.9 was quite inadequate while 
12.5 mg. was ample. The National Research 
Council recommendation is a minimum of 
5.0 mg. per pound. It would appear that 
this is quite close to actual minimum needs. 

The authors thank Swift & Co., Dow 
Chemical Co., Merck & Co., Lederle Lab- 
oratories, and Hoffman-LaRoche for funds 
or products or both. 

* 
Title: Effect of Water Intake on the Growth 
Response of Poults and Chicks to Penicillin. 
Authors: S. J. Slinger and W. F. Pepper 
(Ontario Agricultural College). 


Publication: Journal of Nutrition, Vol. 57 
(November, 1955) pp. 319-28. 

Digest: Previous work (Braude and Johnson 
1953) showed that the addition of an anti- 
biotic to the diet of pigs case a significant 
increase in urine output. This work with 
poults and chicks was done to study the 
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significance of water level intake on the 
_ response of these birds to penicillin. 

“The effect of water intake on the growth 
response of turkey poults to penicillin was 
studied under conditions of both free choice 
and equated feed intake. Regardless of the 
method of feeding, the addition of penicillin 
resulted in about the same growth response 
in poults whose water intake was restricted 
as in those receiving water ad libitum. The 
interaction between penicillin and method 
of watering was not statistically significant. 

“A further study was made to determine 
the effect of equating water intake on the 
growth response of chicks to penicillin 
under conditions of free-choice feeding. 
While the increases in weight due to peni- 
cillin were not significant the response was 
at least as great with chicks whose water in- 
take was restricted as when water was of- 
fered free-choice. 

“In general, chicks and poults fed peni- 
cillin exhibited less desire for water than 
the controls. The results indicate that in- 
creased water intake is not necessary to elicit 
the penicillin growth response and that 
penicillin tends to have a ‘sparing’ effect on 
the water requirement of these species.” 
Comment: It isn’t a big point, but we 
thought you would like to know this. 

The authors thank Merck & Co. for sup- 
porting this work in part, and for furnishing 
several vitamins and the antibiotic. They 
also thank Dow Chemical Co. for the methi- 
onine used in the rations. 

The poults were fed 14 days and the 
chicks 28 days. Procaine penicillin was used 
at the level of 25 mg. per kilogram of 
ration. 


Fermentation Products From Pabst 


Pabst Brewing Co. has been producing 
primary fermentation products specifically 
for the feed trade since 1951. Products such 
as riboflavin, vitamin By», and Bacitracin 
are manufactured in the modern Pabst fer- 
mentation plant in Peoria, Ill. 

These primary products complement the 
brewing byproducts, brewers’ dried yeast, 
brewers’ dried grains, malt sprouts, and 
hominy feed, which Pabst supplies for the 
feed trade. 

Pabst’s latest contribution to the feed in- 
dustry is in the field of medicated feeds. 
In line with emphasis on the high-level feed- 
ing of antibiotics, Pabst has developed a 
concentrated and economical natural baci- 
tracin product. This product is marketed 
under the trade name of Bio-Pabst B-333 W 
and contains 33.3 grams of Bacitracin per 
pound. It is designed for dual purpose 
usage. It can be incorporated into feeds, and 
since it is soluble, it can also be used in 
animal drinking water for control and pre- 
vention of certain farm animal diseases. 

Soon after its discovery, Bacitracin was 
found to be useful in stimulating animal 
growth and in improving feed utilization. 
More recently, Bacitracin was found to be 
effective at higher levels in preventing or 
eliminating such poultry diseases as chronic 
respiratory disease (CRD), blue comb dis- 
ease, and infectious sinusitis. It is also effec- 
tive in curing or preventing infectious en- 
teritis of swine. 

Bacitracin is favored by veterinarians be- 


cause of its compatability with other types 
of treatment, and it is not readily inactivat- 
ed. Bacitracin is not known to cause the de- 
velopment of resistant strains of bacteria, 
and it is selective in its activity. For ex- 
ample, it does not depress the growth of 
such important B-vitamin synthesizing or- 
ganisms as the E. coli and A. aerogenes 
groups. The presence of these beneficial 
organisms in the intestinal tract in turn 
helps resist the development of large num- 
bers of undesirable yeast and fungi. 

Although extensive field data have dem- 
onstrated the successful use of concentrated 
natural Bacitracin in medication of animal 
feeds and in water treatment, Pabst is con- 
tinuing research with this and other prod- 
ucts for use in improving farm animal 
health. 

Pabst Laboratories in Milwaukee has a 
staff of trained microbiologists bio- 
engineers constantly screening for new anti- 
biotics. These are being tested extensively 
in feed trials conducted by the animal nutri- 
tion department of the Pabst laboratories. 
The object of these investigations is to find 
a new antibiotic which will combat diseases 
not satisfactorily controlled by any of the 
present products available to the feed trade. 


ROUSES EXPAND 
Sam Thomas has been named to manage 
the new Redlands, Calif., branch mill just 
opened by San Dimas Grain & Milling Co., 
San Dimas, Calif. S. B. and Lloyd L. Rouse 
are principals in the firm. 


tical answer to the 


can 
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return 


e Easy to Install 


P.O. Box 192 


e Field Tested and Proven 
e Reasonably Priced 
e A Money-Maker for You 


Ask for Details 


ALLIED INDUSTRIES, INC. 


WAUPACA, WISCONSIN 


THE NEWEST FOR CUSTOM GRINDING 


Here is the most sensational yet most prac- 
problems of custom 
rinding. The GRIST-O-METER enables a 
ae mill to charge for custom grinding on 
a measured kilowatt basis rather than by 
the sack or load. Here is a machine whic 
you get a fair and reasonable 
om custom grinding operations. 


Phone 848 
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Open Mouth Bags— sewn or pasted 


KRAFT BAG | OTHER 
ake FEATURES | CORPORATION! SOURCES @ 
comes Closes 
to being Forest Lands 
the Pulp Mill 
completely Bleach Plant 
integrated | | Paper Mill 
manufacturer of | Multiple Bag Plants 
in aa nd dustry! | Colored Kraft 

Bleached Kraft 

Check this chart _Creped Kraft 

= and see _ Wax Laminated Kraft 

_ for yourself | Asphalt Laminated Kraft 

_ Water Repellent Kraft 

shoulda | Stak-LOK Super Rough Kraft 

your supplier! _ Valve Bags— sewn or pasted 


Tell us when Flat Sewn Valve Bags 
we may call | Flat Sewn Open Mouth Bags 
to discuss your 


KRAFT-lok Valve Closure 
Creped Tape 


Gummed Tape 
Filter Cord 


Sewing Thread—(the only material 
we do not produce ourselves) 


| 1-2-3-4 Color Printing 
Art Department 


St. Marys Kraft Corp. 
© Gummed Tape Din 
© The Cellucord Corp. 


SNS 


Bag Development and Research 


3 Generatio 
Making 
Experience 


630 Fifth Avenue, New York 20, N.Y. Daily News Bldg., Chicago 6, 


. utomatic Open Mouth Bag Filling Machine Plants at St. Marys, Georgia and Gilman, Vermont 
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Help your thick: build 
...muscular gizzards 
healthy digestive systems 


toed SIONEMO GRANITE GRIT 


and meat later—get more efficiency 


Stonemo Granite Grit helps your birds build more muscular gizzards for healthy 
digestive systems now— systems capable of processing the large amounts of feed needed 


‘And later you get more eggs and meat because Stonemo Granite Grit helps ge out 

more of the nutrients from your feeds—nutrients that help make eges id meat. 

How Stonemo Works in the Gizzard : 
Stonemo’s extra grinding surfaces grind feed finer—grind 
open the tough cellulose “capsules” that surround feed 


assimilation. More feed particles can mix with digestive 
juices—more feed surfaces are ex for digestion—more 
of the feed’s nutrient value can be put to use. 


put Stoneme to Work for You Right From the Stor : 

' Build young gi and digestive systems, and get better 

performance rom your qu ity feeds. Get more eggs and 

meat. Get Stonemo, the grit with the extra grinding surfaces. 

(For best results use at least one hopper of Stonemo to every 

— Call your feed or poultry y supply dealer 


STONE MOUNTAIN 
GRIT COMPANY, INC. 
Lithonia, Georgia 


the Grit with the 


Grit with 
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errtss now for more eggs 
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Saves work—saves time! ae g# te 
or 4fweeks Order r 
STONEMOgHOPPER-PAK 
when you Oger chick 
— 3 
lo 
i STONEMO C5 
4 Stonemo Gronite U; 
— Grit magnified 
j 2 times. el 
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your poultrymen 


USCULAR GIZZARDS mit 
EALTHY DIGESTIVE SYSTEMS 


ere’s how to put this sales story to work: 


art the chick season right—keep your cash register “‘grinding out 
rofits”’ all year round. Tie in with Stonemo national and local adver- 
ing and make it pay off doubly for you. How? That’s the best news 
all! Just follow these five simple steps to bring the 56 Stonemo 
pmpaign still more effectively to your own customers in your own\ 
ading area: 


1, Talk up Stonemo with its extra grinding surfaces when customers 
come in. Sell Stonemo Granite Grit to grind out more from 
every order of your quality feeds. 


2, Sell the extra value in convenient Stonemo 10-lb. handy Hopper- 
Paks—fast moving shelf items that act as samplers for the 
economy 80-lb. bag. 


3. Tie in by putting up free attractive fluorescent Stonemo posters! 
Display effectively. They’ve got sock and sell. They drive your 
“muscular gizzard—healthy digestive system” story home for 
more sales. SEND FOR YOURS—THEY’RE FREE. 


| 4, Play the record of a chicken gizzard grinding for your customers 
often. It’s 78 rpm, unbreakable, and a real sales clincher when 
you put it to work. Absolutely authentic gizzard grinding 
sound, and the story of how birds can use this Stonemo grinding 
power for more eggs and meat. SEND FOR YOURS—IT’S FREE. 


5. Tie in with Stonemo hard-sell newspaper mat picture on this 
page. It’s 73 lines—designed to help you tie in at the start of the 
chick season for bigger Stonemo sales. SEND FOR YOURS— 
THEY’RE FREE. 

f you would like free Stonemo folders, decals, banners, displays, or 

ladio scripts, just send off a post card today. Get more right now—at 
e start of the chick season—if your supply is low. They work for 
ou ail year. 

So tie in for profits—make '56 a Stonemo banner year—make your 

uality feeds do more work for your poultrymen! Remember, Stonemo 

elps your customers every step of the way from chick to market. 


STONE MOUNTAIN GRIT COMPANY, INC. 
Lithonia, Georgia 
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Why you 

the Grit 
| fe) for 
der Stonemo with 
(DEALER'S NAME} 
Send for your free newspaper mats today. Use 
: newspapers in your area to tie in! Run your 
own local Stonemo campaign. Be Stonemo 
headquarters in your area. Send also for free 
posters, gizzard record, folders, decals, ban- 
ners, displays, radio scripts. Just mail a post 
card today and get the free Stonemo dealer 
helps you want. 
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Feed Lots Take Slack 


They Provide Extra Income for New Mexican 


@ There is no really slack business season 
for Mitchell Seed & Grain Co. of Roswell, 
N. Mex., because Co-Owner E. W. Mitchell 
Jr. has set up feed lots as additional sources 
of income. In his feed lots, Mr. Mitchell 
handles hogs and cattle. 

He operates his business on the theory 


that the feed business can be made more 
profitable by diversification. To fill out 
the slow months and to add to profits, this 
firm has 110 acres under contract. The land 
is irrigated, highly productive, and level. For 
four years a feed lot has been maintained 
where hogs are raised on a commercial scale 


FEED LOTS provide additional income for Mitchell Seed & Grain 


Co., Roswell, N. Mex., whose plant is shown 


below. Co-Owner 


E. W. Mitchell and some of his stock are in the bottom photo. 
Other views show a panorama of the Mitchell lots, some of the big 
steers Mr. Mitchell's firm fattens, and, at top right, a ‘‘picture-rama™ 
of snapshots taken by Mitchell feed customers of their prize live- 
stock. The photos are displayed near the cash register. 


and cattle are fed. Both operations add to 
the profits of the firm, aid in the sale of 
feed and grain, create good will and pub- 
licity, and are volume-levelers throughout 
the year. 

Mitchell Seed & Grain Co. was founded 
in 1917 by the late E. W. Mitchell, who 
was killed in a hunting accident in 1939. 
E. W. Mitchell Jr. at this time returned to 
Roswell and operated the business for Mrs. 
Mitchell Sr. 

Originally the firm was a wholesale seed 
house and specialized in alfalfa seed. Mr. 


(Concluded on page 86) 
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ota 36% 


| You'll be 
ahead 


6 wey s 


with 
NY 


LINSEED GRITS 


* MORE PALATABLE 
%* MORE EASILY DIGESTED 
%* MORE PROTEIN IN EACH SACK 


Minnesota 36% Linseed 
MEAL- PELLETS: GRITS 


offer these important benefits: 


1. Puts bloom and finish on feeder cattle 


2. Promotes feed consumption— 
speeds fattening 


3- Helps increase milk production 


4. Brings beef cattle, sheep and hogs 
to market peak sooner 


5- Greater palatability 
6. Higher protein efficiency 


38 


* COSTS NO MORE THAN PELLETS 
* NO FINES TO BLOW AWAY 
* UNIFORM APPEARANCE 


Add low cost Minnesota 36% Linseed Grits to 
your present formula or sell it in bulk for straight 
feeding. Minnesota Grits offer every single ad- 
vantage of Minnesota 36% Linseed Meal .. . plus 
important new features not available in meal form! 
Minnesota 36% Linseed Grits are uniform in size 
and appearance, uniformly easy to digest. Minne- 
sota Grits aren’t dusty—won’t blow around the 
feed lot or when you’re mixing feeds. Remember, 
the price of grits is no higher than that of Minnesota 
36% in pellet form. 


Write ... Wire . . . Phone for today’s 
quotation on Grits! 


Minnesota 
LINSEED OIL CO. 


Minneapolis 21, Minnesota 
SUnset 8-9011 
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Che feed Bag interviews 


Ralph Kneeland, Dr. Stacy Randle, and W. T. Diamond on 


DR. STACY RANDLE 


Thirty years ago, medications in 
livestock and poultry feeds were prac- 
tically unknown. Even a decade ago, 
their use was far less widespread than 
it is today. 

To obtain a first-hand, authoritative 
appraisal of the current status of ad- 
ditives in feeds, The Feed Bag sched- 
uled this highly informative interview 
with Ralph Kneeland, staff member 
of the federal food & drug adminis- 
tration; Dr. Stacy Randle, chemist for 
the state of New Jersey and prominent 
feed control official; and William T. 
Diamond, secretary-treasurer of the 
American Feed Manufacturers asso- 
ciation. 

Conducting the interview was the 
editor of The Feed Bag, Bruce W. 
Smith. The scene was the press room 
of the Department of Health, Educa- 
tion & Welfare in Washington, D. C. 


edications Feeds Today 


WILLIAM T. DIAMOND 


Q What benefits do you feel have 
been derived by the state feed control 
officials who have attended this two- 
day symposium on medicated feeds? 

A (Randle) It goes back to the old 


statement that I have made many 


times, said originally by McCall: “Men - 


are never so likely to settle their prob- 
lems rightly as they do when they get 
together and discuss them freely.” 
That's the point to make here — the 
control official is going to have an 
awful lot of information on medicated 
feeds in one little book so that he 
won't have to look through all of the 
literature. 


Q Would you have any general state- 
ment on the qualifications of the speak- 
ers on the program? Do you think the 
caliber of the speaker on each indi- 
vidual subject is quite high or average? 


A (Randle) With the exception of 
myself, they were excellent. 


@ We have established the fact that 
the control official is going to have in 
one package a summary of the current 
status of medicated feeds. How do you 
expect to aid the farmers in New Jer- 
sey with the bringing up-to-date that 
you have had here? 
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A (Randle) Our men who get out 
with the farmers will read the pro- 
ceedings of this symposium and they 
will have information they did not 
have previously. 


Q Can you recall, Dr. Randle, when 
you first encountered a problem with 
medicated feeds in your own state? 

A (Randle) The real problems didn’t 
begin until six or eight years ago. 


Q We heard today from the producer 
of one of the specialized feed medi- 
cants that some 50 per cent of all broil- 
er feeds used in this country contain 
his type of medicant. In your own 
state of New Jersey, what percentage 
of all the poultry feed would you say 
contains one or more medicants? 

A (Randle) We've never counted 
them and I wouldn't want to guess. 
It’s a very high percentage. 

Q Would you say that percentage is 
higher now than it was five years ago? 


A (Randle) I would. 


Q And substantially higher than 10 
years ago? 
A (Randle) Yes. 


Q Mr. Kneeland, as a man who is 
extremely close to state feed control 
work and also who is a part of the 
food & drug administration in its su- 
pervisory work, can you tell us why 
this symposium was set up? 

A (Kneeland) It is part of a program 
of the food & drug administration to 
get together various groups that manu- 
facture and distribute products which 
are regulated by the federal food & 
drug law, so that we will get first-hand 
their reactions to some of the things 
we're doing and a better insight into 
what their problems are. The food & 
drug administration has a variety of 
interests and some of us here need a 
little education sometimes. We felt that 
to our own personnel, too, a bring- 
ing into focus of the various groups 
which are concerned with this broad 
question of medication of feeds would 
be helpful. That was a selfish reason. 
On the other hand, we felt it likewise 
might serve to assist the manufactur- 
ers, distributors, and the control offi- 
cials, and also to bring into a concrete 
one-package form the manifold prob- 
lems that this development has brought 
out. 
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NORE than jus 


NFZ and 
only NFZ provides 
anti-coccidial 
action PLUS 
effective 
anti-bacterial 
action 


Anti- 
Coccidial 


- 
Bacterial 


Your customers need more than just coccidiosis protection. They 
need nfz—the only coccidiostat that provides superior coccidiosis 
protection PLUS the power to destroy bacteria associated with 
other poultry diseases. This two-way protection for your customers 
means healthier birds . . . improved feed efficiency . . . more uni- 
form flocks . . : bigger profits. 

means complete safety, too. nfz’s exclusive molecular struc- 
ture prevents it from entering the tissue in measurable amounts. 
Thus nfz is never a stress factor and can be fed to birds of any 
age without affecting layability, shell texture, fertility or hatch- 
ability. In addition, nfz is non-toxic to all livestock and pets— 
there’s no danger from contaminating other feeds. 

Give your poultrymen the kind of protection they need with 
double-action nfz. mnfz and only nfz permits the development 
of a natural, permanent immunity at both preventive and treatment 
levels, and at the same time, destroys many harmful secondary 
invaders. Truly, it’s more than just a coccidiostat. 


Feed Products Division, HESS & CLARK, INC., Ashland, Ohio 
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SPECIALISTS IN FEED MEDICATION 
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at 


9 Dr. Randle, in your work as chem- 
ist for the state of New Jersey, do you 
have occasion to work directly with 
FDA on the subject of medicated 
feeds? 


A (Randle) Our more direct contact 
comes almost daily sometimes when 
Les Bopst, executive secretary of our 
association, gets together with Ralph 
to discuss a certain problem. If some- 
thing new comes up, Les will get out 
a communication for control officials. 
So our contacts actually become com- 
munications in the form of letters. 


@ Mr. Kneeland, you’ve been work- 
ing with manufacturers for a good 
while. How would you describe FDA’s 
relations with them? 


A (Kneeland) I would say that in 
general we are working closely with 
the feed manufacturers and the phar- 
maceutical manufacturers who supply 
the drug ingredients. I would say that 
the food & drug administration per- 
haps is.a hicle further away from the 
ordinary feed manufacturer than the 
state feed people are, and we are clos- 
er to the pharmaceutical industry than 
the state people are; so that we each 
benefit by the other's extensive ex- 
perience. 


@ Is it true then that by FDA’s care- 
ful check on some of the extremely 
active ingredients of manufactured 
feeds, and the governing by state con- 
trol officials to see that the products 
are used properly, the ultimate bene- 
fit is to the farmer and to agriculture 
in a product that meets its guarantees 
and that is wholesome and will per- 
form the uses intended if it is admin- 
istered properly? 


A (Kneeland) Yes, I think that is 
roughly true. I think that the food & 
drug administration, because of its ac- 
tivities in the human drug field, has 
acquired a certain amount of experi- 
ence and has a type of personnel in 
its scientific field that can comple- 
ment the state feed control officials’ 
control work at that level. 


@ I am going to ask Mr. Kneeland if 
he will give us a brief idea of the ac- 
celeration in the use of drugs in feeds 
during the past 25 years. Ralph, what 
I mean by that is, how many drugs 
were being used in feeds 25 years ago 
— how many categories of drugs per- 
haps I should say? 
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A (Kneeland) I would say, speaking 
in terms of drugs that were added to 
feeds, there were practically no drugs 
25 years ago added to feeds. Now 
that’s a generalization, but I don’t re- 
call before 1942 or 1943 that medi- 
cated feed was even a topic of discus- 
sion. I may be mistaken, but that would 
be my general recollection. I do know 
that in the past 10 years the volume 
of medicated feeds has increased many 
times. 


Q We're going to ask Dr. Randle, as 
we sum up this brief visit here today, 
in his official capacity with the Asso- 
ciaton of American Feed Control Of- 
ficials, to read us a statement from the 
handbook of the Association of Ameri- 
can Feed Control Officials on the con- 
trol officials’ attitude and their regu- 
lations and definitions regarding for- 
mula feeds containing medication. 


A (Randle) The article is headed 
“Formula Feeds.” 

“Formula feeds containing drug in- 
gredients intended or represented for 
the cure, mitigation, treatment, or pre- 
vention of disease of animals other 
than man, and substances other than 
feeds intended to affect the structure 
or any function of the body of ani- 
mals other than man, shall be labeled 
to show, in addition to other informa- 
tion required by feed laws: 


“(a) The name of each ingredient 
including the name of each therapeu- 
tically active ingredient or agent stated 
as such, 

“(b) Adequate directions for use, 
and 

“(c) Adequate warnings against use 
under those conditions in which its 
use may be dangerous to health. Pro- 
vided, that the term ‘drug’ as used 
herein does not apply to vitamin, min- 
eral, or other substances used solely 
for nutritional purposes. 


“(d) The use of medicants in pro- 
prietary mixed feeds for combating 
diseases of non-nutritional origin is 
not to imply an endorsement by this 
association.” 


Q Thank you, Dr. Randle. I presume 
that the manufactured feed industry 
from the largest manufacturer with 
many plants scattered around the 
country to the medium sized manufac- 
turer, the local mixer, and the farmer, 
can count on intensified vigilance, if 
anything, on the part of FDA and 
state control officials on this impor- 
tant subject of drug additives in feeds. 


@ Mr. Kneeland, will you give us a 
“wrap-up” statement, please? 


A (Kneeland) This is a little different 
from the ordinary meetings of the feed 
control officials and feed manufactur- 
ers associations. A review of the pro- 
gram will show that we have the sci- 
entists, the control men in the regu- 
latory field as well as in the manufac- 
turing field, and topics we have in com- 
mon. It has been a meeting of people 
who ordinarily wouldn’t get together 
as at some of these other annual meet- 
ings that we have. 


@ Dr. Randle, do you have a final 
statement, perhaps, on the value that 
you have obtained from this meeting 
— the import of it? 


A (Randle) I think it has enabled me 
to appreciate some of the problems 
that other people have. We get in our 
own office and we think that our 
problems are greater than those of 
anyone else; but when we look back 
we see that the other man is having 
problems whether he’s a control offi- 
cial, whether he’s with the food & 
drug administration, whether he’s us- 
ing the drug, or whether he’s produc- 
ing the feed; and it’s a pretty healthy 
sign when we all get together, sit 
down, and try to work out our prob- 
lems and discuss them with the other 
fellow. 


Q We're going to talk briefly now to 
William T. Diamond, secretary-treas- 
urer of the American Feed Manufac- 
turers association, from the standpoint 
of AFMA’s view of the merits of 
meetings such as the international con- 
ference on the use of antibiotics in 
agriculture held last fall under the 
auspices of the National Research 
council and the National Academy of 
Sciences; and this Jan. 23-24 sympo- . 
sium on the use of medicated feeds. 
Bill, do you have any general impres- 
sion on what this meeting has accom- 
plished, if anything? 

A (Diamond) Well, I certainly think, 
Bruce, it’s a milestone in the 50-year 
history of food & drug and certainly 
a milestone in the history of the feed 
manufacturing industry also. It’s the 
first time, to my knowledge, that we 
were able to come together and have a 
common denominator for discussion. I 
think the fact that the feed control 
officials were present, the officials of 
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all branches of food & drug, plus the 
manufacturers and the suppliers from 
the various pharmaceutical houses, 
gives recognition to the fact that we 
all have a common goal or objective 
serving the consumer of the end prod- 
ucts of our industry; and when you 
can sit down around the table, as we 
have at this symposium, and discuss 
all aspects of the overall problem on a 
friendly basis, such as was demonstrat- 
ed here, I think that it reflects prog- 
ress on all of those groups involved. 


Record Grain Receipts at 
New Orleans Elevator 


The city-operated public grain elevator at 
New Orleans handled a record 87 million 
bushels of incoming grain for export last 
year, municipal port commissioners have 
disclosed. This mark eclipsed by 27 per cent 
the previous high, which was set in 1954. 

Soybeans paced the commodities handled 
at New Orleans in 1955, with 39 million 
bushels being received for shipment. This 
was up 85 per cent from' 1954. Wheat was 
second in volume with 21.7 million bushels 
received. Corn ranked third with 18 million 
incoming bushels. 

@ COVINGTON GRAIN CO., Covington, 


Ind., has installed a new Prater hammer mill. 


@ J. B. HAIRE & SON, Bainer, Tex., has 
installed a new Jacobson hammer mill. 


Hess & Clark in Medications 


The nitrofurans, an entirely new family 
of drugs, were first introduced to the feed 
industry by Hess & Clark in 1950. But be- 
fore that, these amazing drugs had proven 
their value in the field of human medicine. 

As far back as 1938, when the sulfa 
drugs were creating a sensation in the field 
of medicine and penicillin wasn’t yet known, 
a group of scientists of Norwich Pharmacal 
Co. were searching for germ killing mole- 
cules that could be easily made in the 
chemical laboratory. In their search for 
ideas they practically pulled one from a 
bottle of soy sauce. 

They knew that soy sauce contained a 
mild food preservative — a certain furan 
which prevented the sauce from spoiling. 
The problem was how to change this mild 
antiseptic into a powerful germ killer. After 
months of fruitless research, the problem 
was solved. Scientists found that the addi- 
tion of the furan molecule of one nitrogen 
and two oxygen atoms — known as the 
nitro group — resulted in a drug with 
powerful antibacterial action. 

The nitrofurans were first extensively 
used in 1944 during the invasion of Nor- 
mandy. Infected wounds and burns of many 
G.I.’s were not responding to available 
drugs. As a last resort, doctors tried one of 
the new nitrofurans, nitrofurazone. This 
new compound proved so dramatically suc- 
cessful when applied directly to wounds, 
that it was made available to the medical 
profession. 

Nitrofurazone’s phenomenal success in 


Additives From Whitmoyer Labs 


Among the pioneers in incorporating 
modern drug compounds in feeds for poul- 
try and livestock health control is Whit- 
moyer Laboratories, Inc., Myerstown, Pa., 
which believes it was the first commercial 
laboratory to use sulfa compounds in feeds 
for treating certain poultry diseases; for- 
mulate a feed treatment for poultry which 
effectively removes the common species of 
tapeworms as well as large roundworms and 
cecal worms; and to use antibiotics in feeds 
for treating certain specific disease condi- 
tions in poultry. 

Whitmoyer offers a complete line of 
feed medication products for poultry. Feed 
medication products for cattle and swine are 
also available. One of the most recent Whit- 
moyer product developments is the feed 
antibiotic, Kemitracin. 

It has been developed especially for the 
feed industry in order to provide an anti- 
biotic comparable in uniformity and quality 
to those offered for human use. No residue 
or dried waste materials from the fermen- 
tation process are present in the Whitmoyer 
antibiotic. Kemitracin is a chemically pure 
antibiotic complex. This is significant be- 
cause more consistent antibiotic activity can 
be expected from a purified antibiotic com- 
plex, according to the Whitmoyer firm, 
than from the crude forms of antibiotics. 

The antibiotic division of the federal food 
& drug administration has recognized its 
effectiveness by approving the use of 
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Kemitracin gram for gram, at the same 
level as any other approved antibiotic. 
Kemitracin can be used at high levels for 
disease control or improving egg production; 
at low levels for growth promotion. 

Early research was directed to evaluating 
Kemitracin’s effectiveness, at low levels, for 
growth promotion in poultry and swine and, 
at high levels for treating certain diseases. 
Response on each of these programs was 
excellent. In this early work, it was learned, 
too, that Kemitracin does not absorb readily 
but remains for a long period in the intes- 
tinal tract. Tests on the practical aspects, 
as well as on the scientific side, were a 
part of the developmental program on 
Kemitracin. These tests showed that Kemi- 
tracin maintains a stable potency for at least 
two years. It is free-flowing and non-caking. 
This latter point is regarded as quite im- 
portant since it assures a maximum particle 
distribution in the finished feed and thus 
enhances the antibiotic effectiveness. The 
most recent experimental work has been 
in the use of high levels of Kemitracin to 
increase egg production and improve hatch- 
ability. 

Whitmoyer feed medication products are 
provided for a wide range of disease prob- 
lems. These products include: 

Whitsyn 5, Whitsyn 10, RoeCon, Vervex 
powder, B-T powder, Whit-Nik, Whit-Pro, 
arsanilic acid, Histosep-S, and Quinatrol. 


human medicine was studied by research 
workers at Hess & Clark. These workers be- 
lieved the drug’s unique molecular structure 
would make it effective against coccidiosis 
in chickens. Extensive laboratory tests at the 
Hess & Clark research farm, coupled with 
large scale field trials involving several 
thousand birds, proved that nitrofurazone 
would both prevent and control coccidiosis. 
Nitrofurazone was introduced to the feed 
industry in 1950 under the trade name of 
NFZ and soon became one of the most 
popular anti-coccidials. 

NFZ’s anti-coccidial action differs from 
many other medications. The drug does not 
completely destroy coccidia, but permits a 
few oocysts to survive inside the bird. Thus, 
chickens develop an extremely mild case of 
coccidiosis which does not cause mortality 
or retard growth. This is important since 
birds must tolerate a mild case of coccidiosis 
in order to develop a solid, life-long im- 
munity to the disease. NFZ's wide anti-bac- 
terial action also makes it effective against 
pullorum in chickens, necrotic enteritis in 
swine, and mastitis in dairy cows when used 
as an udder infusion. 

Late in 1953 a second, even more drama- 
tic, nitrofuran was introduced. Furazolidone, 
or nf-180, first proved effective against 
salmonella infections (pullorum, typhoid, 
paratyphoid) in poultry. Within a few 
months, tests at the Hess & Clark research 
farm and leading agricultural colleges and 
experiment stations demonstrated that nf- 
180 would prevent and treat blackhead. 
More recently, hexamitiasis and synovitis 
have been added to the growing list of dis- 
eases nf-180 will control. 

Because of its wide bacteria-spectrum, 
nf-180 can also be used to prevent serious 
economic losses in the presence of non- 
specific diseases and disease complexes. nf- 
180 holds down a number of secondary 
bacterial invaders which are associated with 
diseases such as CRD, non-specific enteritis, 
and quail disease. 

But the entire potential of nf-180 is far 
from being realized. A series of recent ex- 
periments conducted at Michigan State Uni- 
versity demonstrates the low-level feeding of 
nf-180 improves feed efficiency and stimu- 
lates growth in poultry. These tests show 
the drug is most beneficial under contamin- 
ated conditions similar to those normally 
found on commercial broiler and turkey 
farms. Improved feed efficiency and growth 
promotion is achieved at levels far below 
the levels used to prevent and control dis- 
ease. Then, too, recent research indicates 
nf-180 is also effective against a number of 
diseases in swine and cattle, but additional 
work is needed before definite claims can 
be made. 

Thus far, only two nitrofurans are being 
used in the feed industry. The future seems 
unlimited, however. Already over 350 dif- 
ferent nitrofuran compounds have been syn- 
thesized and work continues at a rapid pace. 
Undoubtedly, within a short time new life- 
saving nitrofurans will be developed to help 
produce larger, healthier, more profitable 
poultry and livestock for our expanding 
economy. 
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For good feeding practices 
your feeder patrons 


demand. Sh 


TRIPLE REDUCTION can produce it! 


Maybe there were good grain supplements to begin with — 
and the mixing perfect, but if it wasn't a Blue Streak Granular 
Grind, then the feed may be floury. If so, then the feeder loses in 


{sf REDUCTION 


-sized particles are first 
produced in the crusher 
feeder . . . and these 
uniform particles are then 
steadily fed into mill for 
2nd reduction. 


rEDUCTION 


Roll crushers crush and reduce 
uniformly the pro-sized particle 

. then distribute evenly to the 
hammer section—for uniform pe- 
ripheral distribution and sizing: 


bulk and nutritional wastes . . . all farmers know this. 


They know too that you get Granular Grind only when 
Prater's patented Triple Reduction grinding principle is 
available only with Prater’s Blue Streak Mills. 


All custom millers make more profits when they ; 
use Prater Blue Streak Advance Custom Mills. 


380 REDUCTION 


ere granulation to a pre-deter- 
mined size takes place. Final 
reduction hammers are sized to 
eliminate floury fines . . . anda 
selected screen does the rest. 
You get G.G.* 


Free! GET THE FACTS ABOUT G. G. ame 


1539 So. 55th Court @ Chicago 50, Illinois 
Gentlemen: 


CI Please send me the book, “Granular Grind is 
Good Business.” 


(‘I'm interested too in Twin Spiral Mix! 


7 
PRATER PULVERIZER COMPANY 

| 


NAME 


ADDRESS. 


CITY. STATE__ 


YB | 
BZ 
rb 
| -and | 
O 
O 
| 
THE FEED BAG—February, 1956 43 


» 


~~ 


Recognized for years as the standard of com- 
parison, Borden’s natural-source poultry feed sup- 
plements have now been further improved to pro- 
mote better growth for your business through 
better growth for your customers’ flocks. 

More complete than ever before, Borden’s 
natural-source feed supplements, built from milk, 


Rich in both identified and unidentified growth 
factors, Borden’s natural-source feed supplements 
prove their quality through lower mortality, bet- 
ter feed conversion and bigger profits. 

You can always rely on improved Borden’s 
natural-source feed supplements for constant, un- 
varying stability and uniformity. They are made 
under exacting production controls, and are con- 


In formulating your feeds you’ll have the help 
of the expert Borden Technical Advisory Service, 
which will assist you in building rations that 
produce! And, to help you sell those feeds, there 


Send in the coupon today .. . get the 
complete story . . . get proof of the 


superiority of Borden’s supplements 
and services. 


‘Forde \s Basic FOOD AND FEED RESEARCH 


Gentlemen: 


BORDEN’S at its Natural Best... Better than Ever 


fish and fermentation products, now carry all the 
important B Vitamins, as well as Vitamin K, 
DPPD and antibiotics, plus the vital trace min- 
eral, Manganese. Everything that’s needed for a 
comprehensive, balanced feeding program to start 
poultry off right and to keep them gaining fast is 
provided by these quality feed fortifiers. 


stantly subjected to laboratory research and field 
testing.. This is part of the unique Borden Four- 
Point Program for the feed manufacturer. Start- 
ing in the laboratory and continuing through field 
tests and onto the production line, this program 
offers the feed manufacturer every possible assist- 
ance in the development of his business. 


is a complete set of merchandising and advertising 
helps of all kinds, plus farmer education materials 
to help you promote better feeding and manage- 
ment practices. 


Please send me complete information 
about Borden’s Supplements and services. 


| 
350 Madison Avenue New York 17, N. Y. 
4 
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Customers Bunyan Scale 


They're Served Well in the Land of Mesquite 


@ The land of sunshine, mesquite, and 
ranches of Paul Bunyan scale is the sales 
territory for Vita-Gro Feed Mills of Mesa, 
Ariz. Mesa, spring training site for the Chi- 
cago Cubs, is a progressive city of 20,000 
near Phoenix. 

A complete line of high grade feeds, 
backed by what is said to be the most mod- 
ern plant in the state, has built an enviable 
reputation for Vita-Gro. 

When Zeb Pearce, now chairman of the 
board, started this business in Mesa, more 
than 40 years ago, he had only a small 
uptown store, where he mixed his feed on 
the floor. Since that time the business has 
grown steadily and prospered, until today 
Vita-Gro feeds are well and favorably 
known all over the state of Arizona. 

Mr. Pearce, who is still active in the bus- 
iness, now has the help of four sons, Philip, 
Norman, Charles, and Arthur, in operating 
the feed corporation and other enterprises 


By PAUL B. NEES 


which the family owns. Grandsons are com- 
ing into the business now, too, so continuity 
of family interest is assured. 


There is now a Vita-Gro brand feed for 
every need and purpose, for all types of 
livestock, poultry, dogs, rabbits, and other 
pets. All are carefully prepared in accord- 
ance with scientifically-tested formulas. 


Phil Pearce, president of Vita-Gro Feed 
Mills, called attention to the all-steel con- 
struction of the milling plant, and its many 
up-to-the-minute features for insuring uni- 
formity of product and economy of opera- 
tion. 


The mill itself is approximately 10 years 
old, while the warehouses and other build- 
ings have been added under a continuous 
expansion program extending from that 
time to the present. In fact, further addi- 


tions to the plant were in progress at this 
writing and others are planned. 

Vita-Gro Feed Mills has a capacity of 60 
tons of feed daily on an eight-hour shift, 
and all of its milling machinery is geared to 
approximately this figure. The machinery 
includes a 75-horsepower Jacobson hammer 
mill; a 14-ton Wesco horizontal mixer; a 
Puritan molasses mixer with a capacity of 
10 tons per hour; a 100-horsepower Sprout- 
Waldron pellet system with a capacity of 
10 to 12 tons an hour; and a Norvel sifter 
for conditioning mash, which likewise has 
a 10-ton per hour capacity. 

All of the milling machinery is centrally 
controlled so that direct flow of material 
throughout the plant can be governed by 
means of air valves operated from the cen- 
tral control room. Phil Pearce has introduced 
a number of engineering innovations which 
have brought the plant up to a high degree 
of efficiency. 

Not only is the milling operation up-to- 
date in every respect but the entire plant 
is mechanized wherever possible. For in- 
stance, a fork-lift Clark Carloader makes 
quick work of feed handling in the mill and 
warehouse. Instead of wooden pallets, the 
Pul-Pac system of paper pallets is used, 
with a resulting saving in space, time, and 
effort. The mill has its own railway siding, 
and with the mechanical unloader, a car of 
feed can be loaded in 45 minutes. 

Another example of mechanization is the 
Hytrol portable electric conveyor, used in 
the sales warehouse to convey sacks of feed 
from ground level to company trucks or 
those of customers. 


ARIZONA ranchers and farm- 
ers have been buying feed 
from ‘Zeb Pearce for more 
than 40 years. Today, Mr. 
Pearce's four sons assist him 
in the operation of Vita-Gro 
Feed Mills’ big modern plant 
at Mesa. Here are two views 
of the property. At top is an 
exterior photo of the mill, 
warehouse, and grain tank 
storage. The well-lighted, spa- 
cious warehouse is seen from 
the inside in the second pho- 
to. Philip Pearce, president 
of Vita-Gro, is shown on a 
following page. 


The mill's six tall, steel storage bins are 
veritable beacons that shine from afar. Each 
of these bins has a capacity of 650 tons of 
grain, and there is a two or three-time turn- 
over in the bins annually. At the time of 
this writing the bins were filled with milo- 
maize, barley, corn, and soybeans. 

Changes in farming methods in this area 
in recent years have made it possible to 
secure locally all grain needed, with the 
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exception of oats. Formerly it was necessary 
to ship in most of the corn needed, too. 

Besides the big storage bins, six working 
bins in the mill hold 50 tons of grain each. 

Warehouse space, which totals approx- 
imately 30,000 square feet, is divided among 
several buildings, each of which is designed 
for a particular type of storage. The largest 
of these, where concentrates are stored, has 
some 13,000 square feet of space. Steel con- 
struction and concrete floors in all the ware- 
houses assure the best and safest possible 
storage. 

Eight men are worked regularly in the 
mill, in addition to which there are two 
warehousemen and four drivers. 

Besides the mill, the Vita-(Gro company 
still maintains its uptown retail store in 
Mesa, and it recently acquired a retail out- 
let in Phoenix. Vita-Gro feeds are also han- 
dled by numerous smaller dealers in the area. 

The uptown store location in Mesa was 
a natural in the old horse and buggy days, 
for it is on Main st., in the heart of the 
business district. Nowadays the parking 
problem is a serious one in Mesa, as it is 
almost everywhere else, and the close-in 
location has lost its advantages for serving 
the farm trade. Future plans call for mov- 
ing the store to the mill site. 

The two retail stores are actually farm 
supply stores, with a wide variety of other 
farm needs in addition to their full line of 
feeds. The sidelines include stock and poul- 
try remedies, seeds fertilizers, insecticides, 
farm and. garden equipment, baby chicks, 
brooder supplies, work clothes, and numer- 
ous other farm needs. Some, but not all, of 
these sidelines are stocked at the mill as 
well as at the retail stores. 

“About 70 per cent of our feed business 
is poultry feed,” Phil Pearce commented. 
“We have a number of big commercial 
poultry growers on our customer list. Of 
course there are big cattle feeders in this 
area, too, but in most instances the big 
cattle feeders have mills of their own and 
grind and mix their own feed. 

“We deliver anywhere in this area,” he 
stated, “but we do not have regularly- 
scheduled truck delivery routes. We have 
two field men in the area, who might be 
called either salesmen or contact men. Both 
are well trained men who are familiar with 
stock and poultry raising problems and can 
be of help to our customers as well as 
securing their orders for feed.” 

Quality, rather than price, is the first con- 
cern in the manufacture of Vita-Gro feeds. 

“Our feeds are usually priced higher than 
those of any other manufacturer in the val- 
ley,” Phil Pearce said, speaking of the Salt 
River valley, which includes much of Ari- 
zona’s finest irrigated land and a large per 
cent of the state’s population. 

“Our formulas are all based on thorough 
scientific analysis and mixed to exact uni- 
formity,” he asserted. ““My brother Norman, 
who is our nutritionist, is a graduate of the 
University of Arizona, with special training 
in this field, and has had 14 years expe- 
rience with the department of agriculture 
of the state of California. We welcome com- 
petitive tests between our feeds and those 
of other millers in the valley, as well as 
those of the big nationally-known manu- 
facturers.” 

Besides the excellent advertising which 
Vita-Gro feeds get as a result of their favor- 
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Euthusiastic endorsement. 


able reputation in the area, the company 
has a well planned program of paid adver- 
tising in which a number of different media 
are used. These include newspapers, trade 
journals, radio and direct mail. 

Trade journals going to stock and poul- 
try raisers in the state are considered among 
the best of these media, for there is little 
waste circulation in them. 

Radio is another medium which has 
proved itself profitable and worth while. 
VitaGro Feed Mills sponsors a market 
news report five days a week on one radio 
station, which serves to keep the brand 
name in the public mind as well as to get 
in occasional plugs for specific products. 
Direct mail is used at times to good advan- 
tage, usually in cooperation with the manu- 
facturer of some sideline product. 

Another indirect method of advertising 
and boosting the sale of Vita-Gro feeds is 
through cooperation with and support of 
the farm bureau, 4-H clubs, and other farm 
organizations. For instance, the company 
regularly bids in some of the prize winning 
animals at 4-H club auctions in the area, 
with the thought of keeping up prices and 
encouraging the young folks to maintain 
their interest in stock raising and turning 
out top-grade animals. 


Of course it takes top-grade feed to make 
top-grade poultry and livestock. Because 
of their modern milling methods and care- 
fully devised formulas, Vita-Gro feeds are 
regularly producing many of the prize- win- 
ning animals shown in the state’s stock and 
poultry shows, and thus keeping up a rep- 
utation for leadership. 

Throughout Arizona, the feeds produced 
by Zeb Pearce and his sons have won the 
enthusiastic endorsement of the state’s lead- 
ing ranchers. 


Vic Jay Is Assigned to 
Nopco Special Accounts 


Appointment of A. Victor Jay as man- 
ager of agricultural department special ac- 
counts has been disclosed by Nopco Chemi- 
cal Co., Harrison, N. J. Vice President 
Harold A. Swanson disclosed the new ap- 


A. VICTOR JAY 


pointment for Mr. Jay, who previously was 
eastern sales manager of the agricultural de- 
partment. 

The new special accounts manager first 
became affiliated with Nopco in 1927. He 
will now be in charge of feed supplement 
products sales to certain selected accounts 
and also will direct sales of Lipamone poul- 
try hormone. 


Toledo Market Moves 


Record Grain Volume 


All-time records for grain movement in 
the Toledo market were smashed during 
1955, the Toledo Board of Trade has re- 
ported. Nearly 99 million bushels of grain 
were received and nearly 61 million bushels 
shipped. 

Corn led the grains received, with 47 
million bushels. It also paced shipments, 
with 34 million bushels. Incoming cars dur- 
ing 1955 totaled 44,209 and cars shipped 
numbered 26,688. 

@ HAWKEYE COOPERATIVE CO., 
Hawkeye, Iowa, has installed a new Blue 
Streak hammer mill and two Blue Streak 
mixers. 
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»SHELLBUILDER 
WiLL SUIT,YOU 
COMPLETELY, TOO. 


Even more, Shellbvilder will suit 
your too. Most 
poultrymen know that they get 3 

more production when they 
Shellbuilder is a quality 
‘pure crushed reef 
shell, uniform in ee strongly 
So, to make sure 


suit yourself and your customers, 


order more Shellbuilder today. 
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DOES More 


only POLYSTAT 
does all this 
for your 
turkey feeds 


Helps Turkey Growers: 


PREVENT COCCIDIOSIS 


PREVENT WORMS 
(tapeworms and large roundworms) 


PREVENT HEXAMITIASIS 
STIMULATE GROWTH 
GET MORE MEAT PER POUND OF FEED 


Only Polystat provides all these benefits 
to your customers. Polystat also simpli- 
fies your turkey medicated feed service 
program and reduces the flock service 
required. 


Recommend Grower and 
Finishing Feeds 
Containing 
Urge turkey growers to start their poults 
on feed containing Polystat . . . the feed 
additive that has proved palatable, safe, 
effective, and profitable under the most 


Polystat mixes well. Makes feeds easier 
For ~ range, and to sell and is worth more to both you and 
marketing, offer grower an nishing feeds s 
containing Histostat ... the product of your customers because “eA does more. It 
choice effective, pays to offer feeds containing Polystat. 
vention. Proven on millions of turkeys. His- 
tostat also improves finish and quality, is Send for pee ial feed manufacturer’s 
polsesiie, mixes well. Write for literature prospectus. 
on Histostat. 

DR. SALSBURY’S LABORATORIES 


recommended, promote and profit from Charles City, lowa 


complete line of poultry medicines 
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FIELD FEATURE 


@ Nutritional research is what keeps Ames 
Reliable brand feeds on top of Iowa feeders’ 
popularity lists. Ames Reliable Products Co., 
Inc., currently boasts two experimental farms 
and is in the process of setting up a new 
laboratory in Ames. 

Ten acres have been set aside for the 
poultry farm and 217 acres for hog and 
cattle research. This is Bob Vohs’ depart- 
ment. 

A member of the nutrition council of the 
American Feed Manufacturers association, 
Mr. Vohs was an Ames Reliable salesman 
for three years before taking charge of all 
nutrition experiments and decisions for the 


progressive Hawkeye state feed manufac- 
turer. The new Ames laboratory will be 
headed by Dr. Tom Castonguay, who is 
on leave from the University of New 
Mexico. 

Located 35 miles north of Des Moines, 
Ames also is the home of Iowa State Col- 
lege. Nutrition Expert Vohs noted that the 
experimental farms are surrounded by many 
smaller farms owned by Iowa State faculty 
members. Mr. Vohs works closely with 
members of Iowa State’s livestock and poul- 
try research staff. 

After recently completing a growing: 
finishing experiment with 10 pens of hogs, 
Mr. Vohs reported: 

“Hogs fed grain and supplement free 
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PHOTOS BY THE FEED BAG 


Feeding Research 
Pays Own Way 
Increased Sales 


By THEODORE P. THERY 


choice showed daily gains of 1.64 pounds 
and had a feed efficiency of 3.33. On grain 
ground and mixed in meal form, the daily 
gain was 1.46 pounds and feed efficiency 
3.48. 

“On pelleted complete high-energy feed, 
lower energy rations pelleted, supplement 
and grain ground and mixed, and supple- 
ment and grain ground and mixed plus a 
possible growth factor aditive, daily gains 
respectively were 1.74, 1.49, 1.59, and 1.54 
pounds and feed efficiency 3.5, 3.66, 2.92, 
and 3.33.” 


HALF A 


MILLION dollars 
was spent by Ames Reliable 


Products Co. on this new 
feed mill at Ames, lowa. In 
the background is the con- 
cern's old plant, which now 
is used for storage of some 
36,000 bushels of grain. W.T. 
Barr, who died in 1954, foun- 
ded Ames Reliable. 


Mr. Vohs’ competent feeding research is 
rewarding to Ames Reliable Products Co., 
Inc., both in manufacturing better rations 
and in telling others what Ames Reliable 


CHARLES F. BARR 


He inherited a challenge. 


feeds can do for them. Experiment results 
are mimeographed and distributed. 

A recent experiment to determine the 
“effects of limited versus self-feeding of 
Ames Reliable pig booster to pigs from 
50 to 75 pounds, on protein consumption, 
gains, and cost of gains during the grow- 
ing and fattening period” was discussed 
by Mr. Vohs. 

He pointed out, “Gains were greater, less - 
total protein was required, it took less feed 
per pound of gain, and it was more econ- 
omical to feed Ames Reliable pig booster 
and shelled corn free choice to pigs up to 
75 pounds followed by the free choice feed- 
ing of Ames Reliable Big 12 hog supple- 
ment and corn to market weight. 

“The results of this experiment add fur- 
ther proof that normal, healthy, pigs raiséd 
under good conditions and started on Ames 
Reliable pre-weaner and then fed Ames 
Reliable pig booster and shelled corn free 
choice to about 75 pounds requires less 
of a balanced supplement thereafter to make 
fast, economical gains.” 

It is obvious that Mr. Vohs’ nutrition de- 
partment is one of the key factors. that 
enables Ames Reliable Products Co. to com- 
pete with and maintain its high and re- 
spected position among feed manufacturers. 

“Excelsior” might well be the motto of 
Ames Reliable Products. Climbing rapidly 
to new feeding heights in the past years, 
W. T. Barr, founder of this progressive 
Hawkeye state feed manufacturing opera- 
tion, witnessed 30 years of outstanding ad- 
vancements, although he failed to see the 
opening of the firm’s new $500,000 feed 
plant. 

Ames Reliable Products last April for- 
mally opened its new push-button mill ad- 
jacent to the original plant, now used for 
storing 36,000 bushels of grain. Mr. Barr 
died in November, 1954, at the age of 77, 
leaving an achievement record that presents 
one of the largest challenges in feed indus- 
try history. to his son Charles F. Barr, now 
president of the firm. 

Two hundred tons daily is the produc- 
tion capacity of the new modern, push- 
button feed mill located on the North 
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Western railroad just west of Ames. The 
mill utilizes 11 trucks for feed shipments 
to its 250 dealers. The 11 vehicles include 
four 10-ton trucks. 

Feed ingredients are received in truck 
dumps behind the mill where they travel 
up a leg into 22 ingredient bins. Each of 
the 22 storage units has a first-floor scale 
and hopper for accurate measurement of 
ingredients. 

A central control panel electronically con- 
trols these scales and hoppers. After being 
measured in desired quantities, the ingre- 
dients travel from the hoppers up a leg to 
a re-weigher and mixer. From the mixer, 
the feed is transported to pelleting machines 
or bagged directly. 

The feed also can be conveyed to eight 
upper-story bulk storage units. Five under- 
ground liquid storage tanks have a 50,000- 
gallon capacity. 

Using Strong-Scott conveyors and legs 
throughout the poured concrete and steel 
mill, the plant also contains the following 
equipment vital to Ames Reliable Products’ 
production record: 

Superior expenders 

Fairbanks-Morse track scale 

Hardy scale 

Richardson bagging scale 

Strong-Scott mixer, two-ton, triple action 

California pellet mill, 75-horsepower 

California pellet mill, 100-horsepower 

California crumblizer 

California horizontal pellet cooler 

California vertical pellet cooler 

Two Strong-Scott crumblizers 

Jacobson hammer mill, 75-horsepower 

Union Special sewing machine 

Charlie Barr sits at the summit of this 
extensive Iowa feed operation. A director 
of the American Feed Manufacturers asso- 


CONTROL of the push-button 
Ames Reliable Products Co. 
feed mill is centralized at the 
master electrical panel shown 
in the top photo of this quar- 
tet. In the secend photo is 
shown the scale hopper. Pho- 
to No. 3 illustrates one of the 
lowa firm's pair of late-model 
California pellet mills. The 
fourth and final photo in the 
series shows an employe 
making a final check on a 
freshly-closed bag of formula 
ration. 


ciation, President Barr is assisted by several 
outstanding feed authorities in his business. 

Management breakdown and_ structure 
along with quality personel being dele- 
gated various responsibilities combine to 
make Ames Reliable Products the profitable 
feed enterprise it is today. Forty-nine em- 
ployes keep production moving smoothly. 

President Barr heads the entire operation 
but primarily concerns himself with produc- 
tion and purchasing. He is assisted in these 
operations by Mill Superintendent Lee 
Hoffman and William Orr, assistant mill 
superintendent. 

The traffic department also isunder Mr. 
Barr’s control. C. B. Reilly as traffic man- 
ager keeps an even flow of finished pro- 


ROBERT L. VOHS 
Nutrition's his field. 


ducts. William E. Houk is comptroller and 
is well-qualified to perform his record keep- 
ing functions, which can make or break any 
organization. 

Sales and advertising for Ames Reliable 
Products is no small responsibility. Ames 
Reliable Products now boasts 250 dealers 
and sales round off at 21/7 million dollars or 
25,000 tons of feed yearly. Ames Reliable 
feed sales are confined to the Hawkeye 
state. 

“We move more poultry feed than any 
other animal rations,” Mr. Barr advised. 
“Poultry feed last year accounted for 50 
per cent of our sales. Hog feed comprised 
40 per cent, while cattle feed took the 10 
per cent balance. 

A staunch believer in the valuable role 
of advertising, Mr. Barr noted that the bulk 
of Ames Reliable Products promotion is 
“comprised of direct mail advertising, al- 
though cooperative advertising with dealers 
is a vital part of our promotion program.” 

A photograph board setup in Ames Re- 
liable feeds handlers’ offices is a new gim- 
mick now being put into effect by the firm 
under the’ direction of Dick Cummings, 
who is a dealer contact man. 

The board is designed to publicize results 
farmers have had with Ames Reliable feeds. 
A brief testimonial accompanies each photo 
for other feeders to peruse. 

“Dick is one of our best men,” Mr. Barr 
said. “Among his many originals that we 
use for dealer display purposes are a me- 
chanical hen, a ferris wheel for chicks, and 
collapsible pens.” 

President Barr holds a private pilot's li- 
cense and uses his ship for business and 
personal trips. Ames Reliable Products sup- 
ports the Iowa Poultry Improvement asso- 
ciation, Western Grain & Feed association, 
and the American Feed Manufacturers as- 
sociation. 

A knowledge of feeds through nutritional 
research has combined with qualified, auth- 
oritative leadership to’ develop the progress 
and ever-expanding feed enterprise known 
as Ames Reliable Products Co., Inc., in the 
south central region of the Hawkeye state. 
By upholding its past and present achieve- 
ment record, this feed industry leader will 
continue to grow and prosper. 

@ MC CABE CO., Glendive, Mont., has 
acquired a new 75-horsepower Jacobson 
hammer mill. 
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“We got 2,000 more pounds per 5,000 birds 
on the same amount of feed with Vigofac”’ 


THESE BROILERS AVERAGED 3.45 LBS. AT 9 WEEKS 3 DAYS 
Mr. J. A. Chambers, leading broiler grower of Lexington, Kentucky, 
reports that he is getting much faster gains at a much lower feeding cost 
than ever before since his feed supplier started adding Pfizer’s new fast- 
growth promoting discovery —Vigofac—to the ration. 


Amazing New Fast-growth promoting 
discovery for chickens is proving EE Puts more speed in your 
to be the best profit-maker since antibiotics 


It’s been only a year since the discovery of The Vigo Factor 
was announced. Since then feeds containing this new fast- 
growth promoting ingredient have helped to send millions of 
broilers to market up to a week sooner—or up to % lb. heavier. 

Many growers report even more spectacular results—up to 
400 pounds more gain per 1,000 birds on the same amount 
of feed. 

This is a good, solid-success story, based on results the grower 
can actually see and weigh for himself. It’s one that is helping 
every feed manufacturer and dealer who makes or markets a 
feed containing Vigofac to strengthen consumer preference for 


his brand. ; ; ; WHAT IS VIGOFAC? This new feed ingredi- 
For information on Vigofac, write or call your Pfizer man. ent is the only source of a new and 
reviously unknown extra-growth factor. 
Chas. Pfizer & Co., Inc. t is not an antibietic, does not take the 
World’s largest producer of antibiotics place The 
} i ou get wi igofac are in addition 
3 630 Flushing Ave., Brooklyn 6, New York Yhe gairie sonal get with all other growth- 
425 N. Michigan Ave. 1151 Chattahoochee Ave., N.W. promoting feed ingredients. 
Chicago 11, Ill. Atlanta 2, Ga. ; 
7600 Ambassador Row 1500 16th St., 
Dallas 7, Texas San Francisco 3, Calif. 
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Adds New Sales Appeal 


... Plus Extra Values Offered 
Only By “Table Quality” Steaming! 


Feeders like to see substantial quantities of rolled oats 
in the feeds they buy. When you use Demon Steamed 
Rolled Oats, customers can see ALL the oats because 
Demon’s full ten-minute live steaming keeps the groat 
whole! All flakes—no meal to get lost in your mix, as 
with cold rolled oats. Your feeds look better... . sell 
better. Demon’s “Table Quality” steaming makes your 
feeds more palatable and more digestible—factors which 
show up in the feed lot and mean repeat sales for you. 


NOW AVAILABLE! NEW 50 LB. PAPERS 
FOR MORE OVER-THE-COUNTER SALES! 


To meet increasing popular demand, Demon Steamed Rolled 

Oats are now available in 50 lb. papers. Your customers will 

- appreciate this new package, it means more business for you. 

@ Pulverized Heavy White Oats—for mixers preferring 
fine ground oats .. . one high quality grade. 


@ Steamed Crimped Oats—less separation of groat from 
hull . . . more digestible. 


@ Steamed Rolled Barley—for greater palatability, more 
digestibility in fitting rations. 


WRITE TODAY FOR LATEST PRICE SHEETS 
DES MOIRES OAT PRODUCTS co 


Blatchford’s Calf Feeds, Vitadine and Swinex are now 
manufactured and available from our Des Moines Plant. 
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By ELDON H. ROESLER 


@ There was no sun-cured production 
for members of the American Dehy- 
drators association in sunny California 
as they gathered for their 14th annual 
convention at Coronado, Calif. Cali- 
fornia members were slightly embar- 
rassed when the sun failed to shine 
even in Coronado; rain was on the 
program most of the time. 

However, the wet, dark weather 
did not serve to dampen the spirits of 
the dehydrators, who turned out in 
good number. The sessions were held 
at the luxurious Hotel Del Coronado 
Jan. 25-28. 

Kenneth Morrison, Morrison & 
Quirk, Hastings, Neb., was elected 
president to succeed Raymond E. Bert, 
Bert & Wetta, Maize, Kan. Mr. 
Morrison’s former position as first vice 
president was taken over by W. A. 
Donnelly, National Alfalfa Dehydrat- 
ing & Milling Co., Lawrence, Kan. 
A new second vice president was 


California 


named — he is Robert S. Pharo, 
Keystone Dehydrators, Nazareth, Pa. 
Joseph Chrisman was re-named execu- 
tive vice president. 

New directors elected include 
Charles Ryher, McClave, Colo.; Jack 
Dillard, Lexington, Neb.; Roger John- 
son, Independence, Kan.; C. E. Stow- 
er, Worthington, Minn. Mr. Morrison 
was re-elected a director. 

The opening day was devoted to a 
meeting of the research council and 
attendance was 100 per cent. The 
council, under the direction of Dr. 
L. E. Card, head of the animal science 
department of the University of Illi- 
nois, spent a full day discussing cur- 
rent research projects of ADA and 
considering recommendations to set up 
new ones. 

The council counts among its mem- 
bers many prominent nutritionists. 
H. C. Schaefer, Ralston Purina Co., 
St. Louis, serves as secretary, and oth- 
er members are Dr. H. J. Almquist, 
Grange Co., Modesto, Calif.; Dr. H. 
Ernest Bechtel, General Mills, Inc., 
Indianola, Iowa; Dr. W. M. Beeson; 
Purdue; Dr. H. R. Bird, University of 
Wisconsin; Dr. L. C. Cunningham, 
Cornell; Roy C. Elrod, W. J. Small 
Co., Minneapolis; Dr. E. F. Frolik, 
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University of Nebraska; Dr. H. O. 
Graumann, USDA, Beltsville, Md.; 
Dr. G. O. Kohler, Cerophyl Labora- 
tories, Inc., Kansas City; Gordon Lindl, 
Heil Co., Milwaukee; and Dr. C. Ray 
Thompson, USDA, Albany, Calif. 

At the opening session Jan. 27, the 
Rev. Kenneth B. Carson offered the 
invocation and then President Ray- 
mond E. Bert, Bert & Wetta, Maize, 
Kan., gave his annual report. 

Mr. Bert said that the industry had 
set a new record for tonnage in 1955 
and that the efforts of the association 
helped sell this increased volume. Part 
of the impetus was given through the 
research program and part through the 
paid advertising campaign, both fi- 
nanced by a five cents per ton collec- 
tion. 

Mr. Bert advised dehydrators to 
strive for higher quality and lower 
fiber to fit in with the high energy 
feed programs. He said that the indus- 
try has an optimistic future and point- 
ed out that many dairymen are now 
using dehydrated alfalfa pellets to sup- 
plement their roughage feed. He de- 
clared it is necessary to contact the 
grass roots and see all customers and 
potential buyers regularly. 

In his report, Executive Vice Presi- 
dent Chrisman reviewed the financial 


Sun Needs 


status of the association and pointed 
out that despite poor prices for their 
products in 1955, members had paid 


PRESIDENT KEN MORRISON 


Loyd Faris Eunice Hunt 


their dues regularly and on time in 
most cases. He indicated that the asso- 
ciation had spent more than $22,000 
for research and $15,000 for adver- 
tising. 

Tom Mateer, Consolidated Blenders, 
Inc., Fremont, Neb., reported as head 
of the trade rules committee. He pre- 
sented changes which were adopted to 
conform to the trading rules of the 
Grain & Feed Dealers National asso- 
ciation. 

An interesting discussion of poten- 
tial business was offered by Dr. Var- 

en Fuller, professor of agricultural 
economics, University of California. 
Dr. Varden’s remarks in summary fol- 
low: 

“Based on estimates made in 1953 
by the government the population in 
1975 could be a high 221 million or a 
low of 198 million. Now in light of re- 


Assist 


cent happenings these have been re- 
vised to a high of 228.5 million per- 
sons with a possible low of 207 mil- 
lion. 

“In any case, we should have at 
least 42 million more people in 20 
years — as many as now make up the 
population of France. The gross na- 
tional product should double by 1975. 

“Right now the per capita dispos- 
able income is 75 per cent of the na- 
tional gross income. By 1975 this fig- 
ure may be only 71 per cent but even 
if the disposable income will then be 
40 per cent higher than today. 

“Food purchases should increase by 
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J. B. Merryfield 
OUT OF RANGE OF RAINDROPS. 
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VAN CAMP LABORATORIES 


Terminal Island, California 


SUPPLEMENTS FOR 
ALL POULTRY AND 
ANIMAL FEEDING 


LASSEN PROCESS CONDENSED FISH SOLUBLES 
LIQUID OR DRY 


VITAMIN FEEDING OILS 
FISH MEAL 
DRY VITAMINS A AND D 


M. A. McCLELLAND CO. ALLEN HARNETT CO. T. A. JAMES SPECIALTY CORP. J-M TRADING CORP. 
Dwight Building e 1 Drumm Street * 10 Chestnut St. @ Itt W. Jackson Blvd. 
Kansas City, Mo. San Francisco I1, Calif. Philadelphia 6, Penn. Chicago, Ill. 


54 


THE FEED BAG—February, 1956 


= 


35 per cent based on population in- 
crease. The demand should be higher 
for livestock products and there could 
be a higher demand for poultry and 
eggs. 

“There are negative possibilities, 
too. National dietary changes are hard 
to forecast. The decreased use of but- 
ter has been offset by the increased 
use of animal fat. We have seen the 
shift from carbohydrate to fat but 
there is doubt it will continue because 
of the fact that obesity is considered a 
cause of heart trouble. Medical evi- 
dence has shown some connection be- 
tween coronary attacks and cholesterol 
in the blood. 

“We will find improvements in 
quality and marketing methods in 
' many fields such as we have had in 
poultry. We hope there is no winner 
in the race between food production 
and population — we hope it is a tie!” 

The final speaker at the morning 
session was E. G. Cherbonnier, feed 
advisor, Grain & Feed Dealers Nation- 
al association, Washington, D. C. 
Here is a summary of Mr. Cherbon- 
nier’s remarks: 

“In 1946, I had seen 30 years of 
nutritional and mechanical progress 
and wondered if the years ahead could 
bring any more. I was wrong since the 
last 10 years have seen far more prog- 
ress than the last 30 to 50. You are 
to be commended for your willingness 
to furnish money to go hand in hand 
with USDA on the project to stabilize 
carotene. The USDA regional labora- 
tory in California, with assistance from 
the Colorado experiment station, 
found a substance that would reduce 
carotene losses by about 50 per cent 
and was non-toxic to poultry. 

“The food & drug administration 
has withheld approval until its effect 
could be checked on four-footed ani- 
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RESEARCH council members are pictured here. 


mals but I can’t see why F & D has 
dragged its feet so long over issuing 
approval for animals. 

“The main strength of your com- 
petition lies in the manufacture of 
synthetic vitamins. It would seem your 
answer to that is better stabilization, a 
greatly improved system of production 
and marketing on your part and the 
fact that along with vitamins your 
product includes other valuable nutri- 
tional factors. 

“Your chief vulnerability seems to 
be fiber but for poultry high-energy 
low fiber rations are efficient for the 
specialized grower whose birds are 
bred for top efficiency and whose 
management and sanitation practices 
are highly skilled. But there are hun- 
dreds of thousands of poultry produc- 
ers whose breeding and management 
practices rather than type of feed are 
limiting their production. They will 
probably stick to the lower-priced con- 
ventional rations with a reasonable fi- 
ber guarantee and containing dehy- 
drated alfalfa. 

“For the future you have to find out 
why some samples of alfalfa have 
growth-inhibiting factors: you should 
try to determine the unidentified 
growth factors; you may want to study 
improved plant breeding and. continue 
your efforts for better management 
and reduced costs.” 

At the afternoon session Jan. 27, 
two prominent educators appeared. 
They were Dr. W. M. Beeson, Purdue 
University, and Dr. H. T. Reynolds, 
University of California. Dr. Beeson 
discussed the use of dehydrated alfalfa 


In top row are 
Dr. H. E. Bechtel, Dr. H. O. Graumann, Dr. G. O. Kohler, Dr. H. R. 
Bird, Gordon Lindl, Roy Elrod, and Dr. W. M. Beeson. In front are 
Dr. C. R. Thompson, Dr. H. J. Almquist, Chairman Dr. L. E. Card, 
H. ©. Schaefer, Dr. E. F. Frolik, and Dr. L. C. Cunningham. 


meal in cattle, sheep, and swine rations. 

He said that increased feed efficien- 
cy and lower costs result from the use 
of dehydrated alfalfa meal in these ra- 
tions. He indicated that alfalfa con- 
tains unknown factors which stimulate 
gain and improve utilization of feed 
by cattle on both growing and fatten- 
ing rations. 

Dr. Beeson recommended supple- 
ments for beef cattle which contain 14 
per cent dehydrated alfalfa meal in or- 
der to compensate for low quality 
roughage. One to three pounds of de- 
hydrated pellets per steer daily im- 
prove fattening rations. 

According to Dr. Beeson, experi- 
ments with sheep show that the re- 
sponse is great when high quality 
legume feeds such as dehydrated alfal- 
fa meal are fed. He said alfalfa meal 
equals the value of corn in creep ra- 
tions for suckling lambs. Such rations 
may contain from 20 per cent to 98 
per cent dehydrated meal with excel- 
lent results. He recommended its use 
at a level of at least 10 per cent for 
rations of swine on drylot. 


Dr. Reynolds discussed the problem 
of the spotted alfalfa aphid. He told 
of its history, how to recognize it, and 
its life cycle. He said the aphid injects 
a toxin into the plant which causes 
leaf dropping and yellowing. In addi- 
tion, they secrete a honey like solution 
which covers the stems, leaves, and 
ground, making mowing and belting 
machinery so sticky at times it has be- 
come necessary to wash them. It also 
delays growth and sometimes brings 
death to alfalfa plants. 

The aphid can be killed by insecti- 
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“This is one of a series of ads featuring 
good businessmen who have doubled their 


tonnage on the Honegger Program.” 
Myles W. Turner Herbert M. Turner 


PERL D. TURNER CO. GRAIN ELEVATOR 


MANUFACTURERS OF BRAND FEEDS SEEDS—HAY—COAL 


Moneggers offer a complete line of feeds and complete 


feeding programs that ip your tonnage, The Phone 40 
Homegger line is a prafit-pa chage” backed by continues. 
researeh and a rapidly mereasing. number of enthustastie 
users. January 17, 1956 


Dear Mr. Rolf: 
HONEGGERS’ ‘‘EGG FACTORY’ 
ees f hi uu Yes, we have doubled our tonnage and we are delighted 
ealer receives a franchise to se oneggers’ 
exclusive “Egg Factory” program in his area. This is a with. the Hoaegger progren- 


the Honegger Poultry House and other Farm Buildings We have always tried to give the farm people of our 
and Honeggers’ feeds for all livestock and poultry. What 

a natural for increasing tonnage and profits! Remember, community the best possible service and that includes, 
in only a year's time, 500 birds will eat a carload of feed. of course, a high quality, dependable feed. 


Honeggers have a complete program that the farmers 
HONEGGER FARM SUILDINGS 2 in our community really appreciate, whether it's for 
: hogs, cattle, poultry or whatever. 
Honeggers line of pre-built far builéings are an éxitra 
profit. plus. Theres additional investment on your 
part... and what a perfect the-in for your Mvéstock and We look forward to many years of happy association 
poultry ined with your company. 


Very truly yours, 


HONEGGERS’ LIVESTOCK AND POULTRY EQUIPMENT PEARL D. TURNEB_# SONS 


With Honeggers’ wide variety of dependable livestock 
and poultry equipment, and accompanying farm supplies, Mylgs M. Suresr 
Honegger dealers have a source of supply which features 
unequalled dealer service. Your customers will come to 
depend on you as their one-stop dealer for all poultry 
and livestock program. 


Honeggers’ modern feed mill near Fairbury, 


The 600 acre Honegger Research Farm, where 
Minois, features controls for speed 


practical feeding, management and disease 


and accuracy, with “push-button” ingredient control practices are developed and demon- 
selection and all bulk handli throughout strated. Dealers find that a tour of Honeggers’ 
the plant for top efficiency economy. by customer ally helps sell them. 


WRITE, PHONE OR WIRE COLLECT 
FOR COMPLETE DETAILS 


Yes,you can triple your profit with 


Doulle Tonnage, 
ATL 
witH THE HONEGGER procram 
= 
| Exclusive territory franchises still available in 
his tonnage in your area with Honeggers’ Big “H” 
| Feed Franchise. It might as well be you ! 
Bs 
F BREEDER HATCHERY, FORREST, ILL. FEED AND MILLING DIVISION, FAIRBURY, ILL. 
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JOSEPH CHRISMAN 


DR. M. J. COPLEY 


DR. C. R. THOMPSON 


They're well pleased at ADA progress. 


cide applications such as malathion 
and parathion, he said. He also report- 
ed that studies are being made to de- 
termine what use can be made of cer- 
tain other insects and some fungus to 
counteract the aphid. 

Jesse W. Tapp, chairman of the 
board of directors of the Bank of 


America, discussed current farm prob- 


lems. Mr. Tapp said the farmer has 
three markets, including domestic, ex- 
port, and government warehouse. Mr. 
Tapp said domestic prospects for farm 
products look good because of the ba- 
sic underlying factor of continued 
good employment and the fact that 
consumer income should be about as 
good in 1956 as in 1955. 

According to Mr. Tapp, foreign 
production has come back and, there- 
fore, the export market does not look 
too promising. As for the government 
warheouse market, he declared that 
more promises will be made in 1956 
than can be accomplished. The fact 
that we have expanded production to 
meet temporary war demands which 
no longer exist leave us with agricul- 
tural surpluses, he maintained. 

Mr. Tapp said the only way the 
farm problem can be solved is if we 
have the political courage to get rid of 
25 years of price fixing; if we can get 
the attention of farmers and related 
interests focussed on developing real 
markets for farm products since there 
is still room for expansion; if adjust- 
ments can be speeded up in the areas 
which are now at a disadvantage and 
if the non-farm economy keeps at a 
high level of employment. 

The final speaker the morning of 
Jan. 28 was John K. Westberg, sales 
manager, feed ingredients, Internation- 
al Minerals & Chemical Corp., Chica- 
go. Mr. Westberg discussed good sell- 
ing based on his 40 years of industry 
experience. 

He said we are all in a fast growing 
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industry and our strength hinges on 
our efficient producing value to the 
feeder and practical service and know- 
how. He said there is a distinct need 
for good selling. 

Mr. Westberg tied his message to 
eight important sales factors. They 
were: 

1) Sales-mindedness: there is an ev- 
er-increasing need for an understand- 
ing, practical salesemindedness from 
the top down to the bottom of each 
firm. 

2) Objective: be sure to have an ob- 
jective; it is the foundation of your 
entire business. 


3) Principles and policies: put them 


in writing so all know where you stand. 

4) Men: pick and train them care- 
fully to make a good team. 

5) Research: have your research 
program keep pace with the industry. 

6) Advertising, promotion, and pub- 
licity: keep your feet on the ground in 
your promotion and selling — don't 
glamorize and make big splurges and 
claims. 

7) Be a dependable supplier: your 
customers need the product when they 
want it and they ask for uniform 
quality. 

8) Build a good sales team for sound 
selling: keep your personnel continu- 
ously informed of your program, work 
with them in the field, and criticize 
constructively. +e 

The afternoon session the final day 
consisted of an informal panel discus- 
sion of industry problems and sugges- 
tions how to meet them. Those who 
led the discussions and their topics 
were: Mr. Bert, “Better Selling Meth- 
ods;” Ralph Beerman, Beerman Bros. 
Dehy, Dakota City, Neb., “Improving 
the Product;” Roger P. johnson, Elk 
Valley Alfalfa Mills, Independence, 
Kan., “Need for Gas Storage;” and 
L. J. Schiller, Hayward, Inc., Oak Har- 
bor, Ohio, “Costs and Shorter Work 
Week.” 


Nopco Specializes in Custom ‘Paks’ 


Nopco Chemical Co., of Harrison, N. J., 
and Richmond, Calif., has been a leader in 
the development of vitamin supplements 
for the feed industry. This organization has 
devised effective vitamin supplements which 
may be incorporated at levels of two to 
10 pounds per ton of feed. Nopcosols are 
vitamin, antibiotic, trace mineral supple- 
ments, skillfully blended so that 10 pounds 
will fortify one ton of finished feed. Our 
other supplements, which are “prescription- 
type” products devised to meet the require- 
ments, of a particular feed, are called Nopco- 
Paks, and may incorporate various vitamins, 
antibiotics, trace minerals, amino acids, and 
medicaments. 

Every Nopco-Pak is carefully studied by 
our technical service bureau before it is 
produced to assure a compatible mix, one 
that delivers full vitamin potency and is ef- 
fective in all respects. 

Medication plays a role in Nopco feed 
supplements primarily by the addition of 
various antibiotics, arsenicals, and coccidio- 
stats. The first item is generally incorpo- 
rated in a Nopco-Pak or Nopcosol at a 
“nutritional” level whereby improved growth 
and feed conversion is the net result; or it 
may be used at “high” or therapeutic level 
thereby playing a role in treatment or pre- 
vention of such diseases as chronic respir- 
atory disease, infectious sinusitis, blue comb, 
and swine enteritis. 


Arsenicals may be incorporated to stim- 
ulate growth, to improve feed conversion, 
and also be used for the treatment of various 
poultry and swine diseases. 

Coccidiostats may be incorporated in 
Nopco-Paks for the prevention of coccidio- 
sis in poultry caused by certain bacteria of 
the Eimeeria group. There are a number of 
coccidiostatic compounds which will effec- 
tively control coccidiosis, prevent weight 
loss, and maintain appetite when birds are 
exposed to this disease. 


Pfizer Is Producing New 
Riboflavin Formula 


Marketing of a new four-gram riboflavin 
feed supplement has been announced by 
Chas. Pfizer & Co., Inc., Brooklyn. A mem- 
ber .of the B-complex. vitamin group, ribo- 
flavin is contained in the supplement in a 
ratio of four grams riboflavin to one pound 
of finished product. 

Pfizer's new product comes in 50-pound 
bags and is designed to replace its supple- 
ment containing 3.63 grams of riboflavin 
per pound. 

@ NORTH DAKOTA MILL & ELEVA- 
tor Co., Grand Forks, N. D., has installed 
a new 100-horsepower Jacobson hammer 
mill. 
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VALUE and QUALITY 


These two members of the Spencer Kellogg team have in x 
mind quite different ideas as they look at samples of flax- 
seed at the Minneapolis Board of Trade. i 

Howard Scheu, seed buyer, is concerned with the value 
of flaxseed on the commodity market. This is his problem: 
we must obtain first-class seed under conditions that per- 


SPENCER KELLOGG 
MEAL SALES OFFICES 


ARE LOCATED AT: mit it to be processed and sold on terms attractive to our we 

Buffalo CL 5850 

Chicago FR 2-3437 David Atlas, works manager of the Minneapolis Mill, is Z| 

Decatur 5365 interested in the basic properties of the seed itself and its  —s_— 

4: Des Moines 4-729! contribution to the quality of SPENCER KELLOGG’S a 
OLD PROCESS LINSEED OIL MEAL. 


Minneapolis FE 5-4221 


For the feeder who wants the finest conditioner there is 
Philadelphia PE 5-8787 


no replacement for SPENCER KELLOGG’S OLD PRO- 
CESS (expeller) linseed oil meal with not less than 34% 
of the natural fat left in. Its famous quality is the result of 
the team work of many experienced people such as Mr. 
Scheu and Mr. Atlas, as well as the best seed and the surest 
control of quality in processing. 


SPENCER KELLOGG AND SONS, 


Buffalo 5,N.Y. 


58 | THE FEED BAG—February, 1956 


| 
* 
i 
j 
3 
(MNS 
at 
Ss 
a 
= 


Real 


Feed Industry, Its Suppliers Get Sound Advice 


@ We are doing business in a wonder- 
ful industry. In current, everyday par- 
lance, it is “the most.” The industry 
is made up of a grand group of men 
and women. It is growing. It is healthy. 
It has a tremendous opportunity for 
service in the future. More and more, 
with increasing speed, our feed in- 
dustry is recognizing that the strength 
and growth of our entire industry 
hinges on efficient producing value to 
the feeder and practical service and 
know-how. Our entire feed industry 
continuously faces the need for good 
selling. 

1) Sales Mindedness: 

Sure, it’s a 15-letter word, but to 
me it is the life breath of good selling. 
We need a stronger degree of sales 
mindedness in every organization. Yes, 
we all realize, if we have given any 
solid thought to our business, that 
there are many factors of importance 
in that business such as thorough re- 
search, efficient production, sound 
financing, solid labor relations, etc., 
but too often we are almost lacking in 
sales mindedness. 


Some of you will have to agree with 
me that you have devoted almost your 
entire time, effort, and energy to 
everything in your business other than 
good selling. 

What is the most important factor 
in your business? It is you, the owner, 
the president, or the manager? My 
answer to that would be no, of course 
not. Is it your stockholders? No. Is it 
your executive offices or officers? No. 
The most important factor in your 
business and mine is our customers 
and that should mean a satisfied cus- 
tomer. 


There is an ever-increasing need for 
an understanding, practical salesmind- 
edness in every organization and in 
every part of our organization. In top 
management to begin with, in the en- 
tire production department, in the ac- 
counting division, in the office setup 
itself, in every phase of the business. 
In fact, hard experience has proved to 
me beyond any question of doubt that 
the degree of sales mindedness needed 
to strengthen and improve our busi- 
ness from day to day is best obtained 
and applied in every phase of our busi- 
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By JOHN K. WESTBERG 


International Minerals & Chemical Corp. 


ness where the policies, principles, and 
management are governed by men 
who have actually lived the field sales 
problem. 

By completely ignoring and dis- 
counting this important factor of sales- 
mindedness you may have seriously 
weakened your business and at the 
same time weakened your own indus- 
try accordingly. 

2) Objective: 

Everyone of you is in business. No 
doubt most of you are planning to 
continue in business for some time to 
come. Regardless of the size or type of 
your business, you have some objective 
or you would not be in business. 


What is your objective in business? 
What is your objective’in the feed 
industry? Your objective is the road- 
way your business travels — that’s 
the roadway to either real service and 
healthy success or to final failure, 
some quicker than others. 


It is a roadway that is either straight- 
forward, well paved, well posted, 
clearly defined with gradual grades or 
it is rough, crooked, with double hair- 
pin turns, foggy, not posted at all, and 
full of steep hills and depressions, may- 
be mostly depressions. 


If you have never before done so 
in your business, I urge you to think 
through clearly the real objective in 
your business and put it down in writ- 
ing. If you actually try to put it down 
on paper in writing it will be different 
than when you talk about it. 


Varied Experience 


. .. but all of it solid and practical is 
the background for this presentation 
by Mr. Westberg at the American De- 
hydrators association convention. 


He has had years of service in im- 
portant assignments in government, 
the feed industry, and with Interna- 
tional, a major supplier of phosphates 
and betaine. 


Mr. Westberg is sales manager for 
feed ingredients produced by the Chi- 
cago firm. 


JOHN K. WESTBERG 


3) Principles and Policies: 

It logically follows that once you 
have put your fundamental objective 
in writing your entire sales program is 
strengthened by putting your basic 
principles and policies in writing. Here 
again when you stop to think of it, 
if you have any kind of a business 
organization at all you have to make 
it clear to your people as to where you 
stand on various policies. 

By putting all of these basic prin- 
ciples and policies in writing, everyone 
in your own organization knows ex- 
actly where you stand and so do your 
customers. In other words, this is a 
fundamental part of good selling — 
building good will and a clear under- 
standing of your business. 

If you are afraid to do it, doesn’t it 
indicate that there is something weak 
or wrong in your business or that you 
have a fluctuating program that can- 
not be depended upon? 

If, on the other hand, you nail each 
one of these points down definitely, 
I believe you will agree that when it 
is actually in action it is good for you, 
personally. It is good for your em- 
ployes. In fact, you owe it to them. 
It is good for your customers. They 
know exactly where you stand and 
that everyone is being treated alike 
and in the same fair and equitable 
manner. In fact it is a builder of busi- 
ness with your prospective customers. 


59 


“a 
x 
: 
| 
| 
‘4 
bid 


4) Men: 

Too often we belittle the value and im- 
portance of our personnel, especially the 
men who make up our sales group, and yet 
without the right caliber of carefuly se- 
lected, trained individuals your business is 
weak and riding for a fall. 

There is not time enough here to cover 
each of the details involved but great care 
should be applied in the following factors: 
your target for selecting men, how you 
make your selection, how you start and train 
them, if you work with them or expect 
them only to work with you, what you know 
and practice yourself about solid, honest, 
helpful teamwork in business, and if you 
are striving to build a good business team. 

All of this is significantly important to 
you in your entire selling program. You 
can have everything in your business but 
without good men you are licked. 

5) Research: 

If there is any definite trend in our feed 
industry, it is the fact that continuing, 
healthy usage of any feed ingredient is 
dependent upon thorough and complete re- 
search and the application of such research 
findings based on efficient producing value 
to the feeder. Thorough, exacting research 
is essential to our feed industry and to con- 
tinuing progress in the science of nutrition. 
6) Advertising, Promotion, and Publicity: 

How many of you are putting them to 
work? How many of you are expecting 
these three items to do your selling job for 
you? At this point we must all bear in mind 
that they are merely another factor in good 
selling. They are dovetailed to all the rest 
or these factors. 

In discussing this subject of advertising 
especially, I have been wondering for some 
time recently whether or not it is coming 
to the point in our feed industry where we 
have to “glamorize” our products and make 
big splurges to attract attention. What's 
your thinking on this question? Do we have 
to brazenly exaggerate or even handle the 
truth carelessly for good selling? Do we 
have to try to leave the impression that all 
a feeder needs is our particular product and 
a kernel of corn and he has perfect nu- 
trition? I certainly do not think so. In fact 
I am strongly against such an application be- 
cause as I look ahead into our future feed 
business it seems to me that unless we keep 
cur feet on the ground in the promotion 
and selling of our products we will, first 
of all, weaken our feed industry in agricul- 
ture and, secondly, it will weaken us as 
individuals, as dependable suppliers, and it 
may even get to the point where it will 
weaken honest, thorough research. 

7) Be a Dependable Supplier: 

This, of course, is a very dominating fac- 
tor in good selling. Unless we prove our- 
selves to be a dependable supplier, we not 
only weaken our own business but will also 
have a tendency to weaken our industry. 

I refer to this factor of dependability in 
all phases of our business — research, thor- 
ough quality control in production, the 
caliber cf shipping service that is needed 
to meet customer requirements, and adhere- 
ance to sound business policies. 

8) Building a Good Sales Team for Solid 
Selling: 

I do not believe any business can suc- 
ceed without teamwork and that must be 
a voluntary program of working together. 
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Merck Is a Pioneer in Medications 


For many years, Merck has maintained an 
outstanding staff of chemists, biologists, nu- 
tritionists, pharmacologists, physicians, vet- 
erinarians, and other technical men. From 
these talented scientists have come some of 
the greatest developments of this era in 
the fields of vitamins, antibiotics, hormones, 
and sulfonamides. 

Merck research today, as in the past, 
continues its investigations on a wide front 
involving both fundamental and applied 
phases. Antibiotics to stimulate growth, vi- 
tamins to improve animal nutrition, sulfo- 
namides to fight disease, and hormones to 
modify animal metabolism are some of the 
tangible results of this research. 

It can be truly stated that Merck procaine 
penicillin feed supplements, under the trade- 
mark Pro-Pen, have been especially de- 
signed for use in feeds. 

Starting with the antibiotic of choice for 
growth promotion, Merck scientists have 
been able to endow this compound with 
superior stability, so that it resists deteriora- 
tion under high temperature and high hu- 
midity, particularly as experienced in pellet- 
ing. This high stability assures that the 
extraordinary growth-promoting power of 
procaine penicillin is “in the bag” when it 
is opened by the feeder. The carrier has 
been especially selected so as to facilitate 
accurate and uniform mixing. Actual chick 
growth tests have been a part of the Merck 
control program, as further assurance to the 
feed manufacturer of the quality of Pro-Pen 
products. 

And here is an important “plus: the cost 
of Pro-Pen (procaine penicillin) feed sup- 
plements is less than that of other antibio- 
tics in terms of effective growth-levels in 
feeds. 

The desirability of administering sulfa- 
quinoxaline in feeds, especially for preven- 
tion of outbreaks in large-scale poultry rais- 
ing operations, was obvious. However, be- 
fore this could be done commercially, a new 
drug application had to be approved by the 
food & drug administration. The mass of 
technical information Merck had accumulat- 
ed led to the acceptance of this new method 
in the use of sulfaquinoxaline. This accom- 


plishment paved the way to the now wide- 
spread practice of medication of feeds with 
coccidiostats or with other drugs. 

Nicarbazin, a highly effective new cocci- 
diostat, was developed by Merck in 1954. 
It is recommended for continuous use in 
chicken feed to prevent outbreaks of both 
cecal and intestinal coccidiosis. Nicarbazin is 
an entirely new chemical entity, 4 4’-dinitro- 
carbanilide-2-hydroxy-4, 6-dimethylpyrimid- 
ine. It is not related chemically to sulfa 
drugs or other coccidiostats presently used 
in feeds. 

These are Merck Co.'s products for 
the feed industry: 

Nicarbazin, Pro-Pen 4, Pro-Pen 2:3, Pro- 
Pen 50%, vitamin B,, supplements 6 and 20, 
calcium pantothenate, solution choline chlor- 
ide, riboflavin, niacin, sulfaquinoxaline, Vet- 
strep, potassium iodide, and methionine. 


George Johnson New on 


E. H. Brown Ag Staff 


George Johnson has joined its agricultural 
department staff, E. H. Brown Advertising 
Agency, Chicago, has announced. Mr. John- 
son was crops and soils editor of Successful 
Farming before joining Brown. 

Mr. Johnson is a 1949 graduate of the 
University of Illinois, where he majored 
in agronomy and did graduate work in 
agricultural economics. He has served as 


assistant farm advisor in the Illinois county 
of Whiteside. 


Last year, Mr. Johnson was cited by the 
American Plant Food institute for having 
produced the nation’s outstanding soils edi- 
torial program in a farm magazine. 

_ NAME FISCHER 

Naming of Donald R. Fischer as a tech- 
nical service representative for the sales 
department of its inorganic chemicals di- 
vision has been announced by Monsanto 
Chemical Co., St. Louis. Mr. Fischer for- 
merly was plant superintendent at Charlotte, 
N. C., for Ralston Purina Co., St. Louis. 


That’s especially true in selling. 

I think repetition is also justified here in 
emphasizing the need for the utmost in 
sales mindedness in the maintenance of a 
good sales team and again I say that that 
should begin at the top in management. 

A very important point that comes into 
this factor is a decision on your part as to 
how you are going to sell. Are you going 
tc attempt to do that yourself as the owner 
and operator or are you going to employ 
salesmen or are you going to sell through 
carefully selected sales agents? Whichever 
road you travel will have a direct bearing 
on your success in selling. 

If you are trying to do the job yourself, 
then you have to consider all of these fac- 
tors just as thoroughly as if you were 
building a sales organization. Whether you 
work through your own sales group or 
through carefully selected sales agents, it 
is essential that you back them up fully, 


that you spell out your program thoroughly 
so that they know exactly where they stand, 
that they know how much support they can 
depend on from you, and you, of course, 
must know the full extent of the support 
you will get from them. 

By all means keep them continuously in- 
formed of your program. Make every effort 
to strive for perfect communications. Don’t 
let them down. Work with them in the 
field. Keep your finger continuously on the 
field problem. Know where you stand at 
all times. 

Constructively criticize their work and 
results and always welcome constructive 
criticism from them. You may be the one 
that failed, not them, if you are not getting 
what you think you should get. 

Give them every practical sales tool that 
you can create for them to make their job 
easier and to get their job done better. To 
that extent you will have a greater oppor- 
tunity for success in selling. 
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START RIGHT 


TREATMENT 
TABLETS 
NEWBORN CALVES 


New 


"BA A Gl: 


Here’s Dave Livingston, Pfizer’s well-known TV salesman, show- 
ing off the new “Start ’em Right” display of Terramycin products. 


Start’em 
Spring Promoti 


that will keep on bringing in 
Animal Health Sales all year long 
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Milks Get Completely. 
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It’s built around 


your top seller 


1,100,000,000 06,000,000 
baby chicks need Terramycin Spring pigs need Terramycin — 
Poultry Formula Animal Formula 


Chart shows how baby chick placements peak up in 
months just ahead. Terramycin in drinking water gives 
chicks a fast strong start, reduces mortality. Same 
chicks will need Terramycin all summer long for treat- 
ing, preventing disease; to boost egg production next fall. 


Chart shows millions of pigs due in next three months. 
On the average 3 out of each 10 pigs farrowed will be 
lost in the first few weeks. The greatest loss of new pigs - 
is caused by scours, which is easily and economically 
controlled with Terramycin. 
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new dairy calves will need 


2% 


It’s timed for the 


top selling season 


Most new chicks, pigs, calves arrive on the farm during the early spring 
months—right at the time when danger from disease, from exposure, is 
greatest. Loss of young birds and animals is the farmer’s biggest loss—and 
now the biggest share of this loss can be prevented with Terramycin. 


7,000,000 


Terramycin tablets 


33% of all dairy cows will drop calves this 
spring. One calf out of four will be lost—with 
whitescoursand pneumonia the leading killers. 

Terramycin Tablets protect bucket-fed 
calves against these diseases. 


22,000,000 dairy cows 


make a steady market for 
Liquid Terramycin for Mastitis 


Incidence of mastitis is always highest im- 
mediately after freshening—which means 
fast, volume sales in the months ahead. 
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And this spring promotion is backed by 


Advertising that 
blankets your area 


in the biggest livestock- 
producing areas featuring 
Dave Livingston, nation- 
ally known farmer sales- 


Radio 


More than 30 big farm stations will 
carry Pfizer programs—remind cus- 
tomers daily of the advantages of 
Terramycin. 


Magazines 


PLUS ADS in all 
the big Farm Magazines 


Each of these products means more profit 
for your farm customers. 


Each of these special deals 
makes more profit for you. 
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Each Spring Special 
to Your Trade and Your Area 


Terramycin Poultry Formula 


For baby chicks, air sac colds, (CRD) blue comb, hexamitiasis. 
Stimulates appetites, helps end laying slumps. 


12 bottles (1.6 oz.) in special counter display carton. One bottle 
treats 100 chicks first 2 weeks of life. 


12 bottles (Y2 Ib.). Each bottle treats 40 gallons drinking water. 


Special assortment No. 1 for POULTRY areas 


Your cost: $ 60.48 
You sell for: $100.68 


Your profit: 


Terramycin Soluble Powder 


Prevents, treats scours, other intestinal diseases, pneu- 
monias, etc. in all livestock. Heavily advertised on TV. 


12 bottles (Y% Ib.) in special counter display carton: 
12 bottles (Y2 Ib.) in special counter display carton. 


Terramycin Ointment 


For castration, open wounds, sores, ear and eye infections, 
chapped teats. 


12 tubes in special display carton. 


Your cost: $ 92.28 
You sell for: $153.88 


Your profit: 


1 


Terramycin for Mastitis 


Liquid. Gets fast results. Milks out clean. Advertised on TV. 
10 Cartons, 10 tubes each. 


Terramycin Tablets 


Helps prevent, treats scours, shipping fever in all animals. 
Recommended for new-born calves. 


10 packages of 2’s in counter display carton. 


Terramycin Ointment 


For castration wounds, cuts, chapped teats. 
10 tubes in counter display carton. 


Special assortment No. 3 for DAIRY areas 


Your cost: $ 60.72 
You sell for: $101.87 


Your profit: 


plus 
BIG STORE PROMOTION KIT 
Includes streamers, folders, ad mats, 
special to Tie in” Manual. 
FREE , BIG “START ’EM RIGHT” 
= COUNTER DISPLAY 
$2.50 VALUE. Features springtime uses. 
Tells how, when to use each product. 
Chas. Pfizer & Co., Inc. 
-, World’s largest producers of antibiotics 
630 Flushing Ave., Brooklyn 6, New York 
425 N. Michigan Ave. 1151 Chattahoochee Ave., ! .W. 
Chicago 11, IIl. Atlanta 2, Ga. 
7600 Ambassador Row 1500 16th St., 


T-3015 Dallas 7, Texas 


San Francisco 3, Calif. 


Special assortment No. 2 for HOG PRODUCING areas 
OY 


@ Is industry ready for a bigger role in the 
grain and feed business? That was the ques- 
tion put to 700 feed and grain men attend- 
ing the 44th annual convention of the 
Indiana Grain & Feed Dealers association 
by Earl L. Butz, assistant secretary of 
agriculture. 

This was Dr. Butz’s fourth appearance 
before the Hoosier group, which met Jan. 
22-24 at the Claypool hotel in Indianapolis 
for its 44th annual meet. 

Although industry has answered the call 
for more commercial farm surplus storage 
space, bin storage capacity by Commodity 
Credit Corp. now totals 884 million bushels, 
Dr. Butz stressed. He pointed out that CCC’s 
total investment in late 1955 in grain and 
other products “was the staggering sum of 
8.2 billion dollars.” : 

These figures were cited to point out 
increasing competition from government by 
which, Dr. Butz explained, the grain in- 
dustry’s operations under the private enter- 
prise system “are potentially endangered by 
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for last year, while Treasurer D. G. Phillips 
noted that the group had $25,691 on hand 
as of Jan. 1. 

The- afternoon program on Jan. 23 in- 
cluded a poultry nutrition panel and a 
talk by Ray B. Bowden, executive vice 
president of the Grain & Feed Dealers Na- 
tional association. Mr. Bowden headed his 
talk “Behind the Scenes in Washington.” 

With reference to the new minimum 
wage of $1 an hour effective the first of 
next month, Mr. Bowden predicted the in- 
crease to bring about business mergers and 
automation as well as a resultant increase 
in wages of other workers. 

On the farm legislative front, Mr. Bow- 
den noted that this is the “year of the big 
wind in agriculture.” He stressed that it’s 
the “left and right” factions that are “‘fight- 
ing out the farm problem.” 


E. D. Scott of O. L. Barr Grain Co., 
Bicknell, was elected president to succee:) 
Mr. Brown. Avon Burk of Burk Elevator 
Co., Decatur, was named vice president. 
D. G. Phillips was re-elected treasurer and 
Mr. Sale executive secretary. 

Elected to the board for a two-year period 
were Russell Brown, Farmers Grain Co., 
Inc., Carlos; Henry Altman, Gleaners & 
Farmers Cooperative Eleavtor Co,. North 
Hayden; Lucian Garner, Lawrenceburg 
Grain Co., Lawrenceburg; and John L. Poor, 
Poor & Co., Greencastle. 

Directors retiring next year are D. H. Wil- 
son, Wilson Grain, Inc., Sulphur Springs; 
J. M. Holder, John M. Holder Elevator, 
Clifford; George Davenport, Lapaz Grain 
Co., Lapaz; and M. G. Alderfer, B. I. 
Holser & Co., Walkerton. 

Richard V. Hardin of Fortville Grain Co., 
Inc., Fortville, headed the nominating 
committee. 


Successful Hoosierland Meet 


Earl Butz, Ray Bowden Are the Headliners 


activities of the government.” 

President Eisenhower's new farm program 
is designed in part to “use the surplus to 
reduce the surplus,” Dr. Butz said, “and 
as surpluses decrease, so will government 
competition in the grain and feed business 
decrease. This will mean, conversely, a 
bigger role for private enterprise.” 

He mentioned that business has been 
relatively “easy” in the industry the past 
few years, adding that there has been a big 
volume of government business. 

Dr. Butz then urged industry members 
to begin “practicing” for their bigger role as 
the grain and feed business begins to move 
out of government hands. 

The assistant agriculture secretary also 
noted that the industry has, by improving 
the quality of feeds, helped livestock pro- 
ducers, dairymen, and poultrymen do a far 
more effective production job than was the 
case even 10 years ago. 

Association President R. W. Brown in 
his opening address brought a similar mes- 
sage to the conventioneers when he urged 
dealers “not to permit farmers to use in- 
sufficient rations which up _ production 
costs.” 

Urging members to watch for possible 
direct selling to farmers by dealers’ sup- 
pliers, Mr. Brown stressed, “We are cut- 
tomers, too, and have a right to expect 
good service.” 

Mr. Brown, who opened the convention 
proper on Jan. 23, was followed on the 
program by Executive Secretary Fred K. 
Sale. Mr. Sale reported a membership gain 
of 53 since January, 1955, to bring the 
new total to 972. 

“This is the largest membership of any 
association affiliated with our National as- 
sociation,” Mr. Sale noted. 


The secretary reported a net gain of $900 
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Noting that only one-third of the 5.8 
million farmers in the nation are producing 
for market, Mr. Brown cited a_ recent 
Ohio survey which showed that 63 per 
cent of the farmers in one Ohio district are 
opposed to price supports. 

Mr. Bowden predicted, “Since elevator 
capacity is overextended, a cut in the farm 
surplus will result in financial suffering by 
commercial elevator owners, if it comes to 
a choice of government or commercial bins 
standing empty.” 

The poultry nutrition panel was moder- 
ated by Henry Mangus, secretary of the 
Indiana State Poultry association. Panelists 


DR. EARL L. BUTZ 
Getting the job done. 


were Dr. L. A. Wilhelm of Quaker Oats 
Co., Dr. H. S. Wilgus of Peter Hand Foun- 
dation, and Robert Martin of Martin's 
Hatchery, Ramsey. 

Dr. Wilhelm, a former Purdue University 
professor, pointed out a vast potential poul- 
try feed market in the Hoosier state. He 
said that 600 hens will consume as much 
manufactured feed as 200 hogs, 900 tur- 
keys, 4,000 broilers, or 80 steers. 

Noting several changes in the poultry 
business in the last 20 years, Dr. Wilhelm 
said the layer, turkey, and broiler businesses 
are “becoming more and more specialized 
and financed,” adding “caged layers are 


E. D. SCOTT 
He heads the Hoosiers. 
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team behind 


Master Mix Feeds 


Casey, 


This team has developed, produced and 
brought farmers a complete line of poultry anc ef 
livestock feeds! And NOW ... the 
MASTER MIX TEAM is featuring a great feed 
and promotion ... THE MASTER MI 
BIG-10-BENEFIT CHICK STARTER PLAN. 


MANAGEMENT 


McMillen Feed Mills . Fort Wayne, Indiana 
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DRS. WILHELM & WILGUS 
Did their pipes create smog? 


here to stay.” 

Meanwhile, commercialism now apparent 
in the poultry industry was discussed by Dr. 
Wilgus, who stressed that in 1920 there 
were no commercial broiler feeds and other 
feeds contained only eight ingredients, while 
today’s rations contain more than 30 in- 
gredients, 

Dr. Wilgus explained, “We talked about 
calories back in 1930, then forgot about 
them, and now we again are concerned 
with calories.” 

Although productive energy data has 
value now, Dr. Wilgus said, “studies of 
metabolizable energy are the coming thing.” 

Wondering if present nutrients still are 
applicable, Dr. Wilgus pointed out that as 
feed efficiency increases, nutrients must be 
packed into less rations. He then declared 
a need to re-examine nutrient requirements. 

Dr. Wilgus noted that there still is much 
to learn about nutrients and more research 
is needed. Panelist Wilgus stressed, ‘‘Fats 
definitely have a place in broiler rations and 
probably in layer rations.” 

He recommended 1'4 to two per cent 
fat for crumbled and approximately five per 
cent for non-crumbled rations, adding that 
fats soon may be used in turkey starters. 

Dr. Wilgus stressed these areas of study 
for the poultry industry: 

1) Economic evaluation of what fat will 
do. 

2) Identification of some currently un- 
identified growth factors. 

3) Finding more uses of new mediéations. 

4) Determination of the compatibility of 
new drugs with other new drugs in feeds. 

5) Development of better mill processing 
equipment and more precision in handling 
new ingredients. 

He added that more highly specialized 
service for customers also is needed. 

Mr. Martin told the group about his own 
poultry operation, and in agreement with 
Dr. Wilgus, stressed a need for a knowledge 
by poultrymen of service and marketing. 

He noted that it costs two cents per 
pound more to produce a pound of bird in 


(Concluded on page 68) 
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Plans Set 


Nutrition Conference Is March 7 


@ Known and unknown nutrients that 
increase growth of livestock and poul- 
try and improve conversion of feed to 
meat, milk, and eggs will be topics cow- 
ered by leading nutritionists at the 
llth annual conference of the Dis- 
tillers Feed Research council. 


The meeting will be held March 7 
in the Sheraton Gibson hotel in Cin- 
cinnati. 


Executive Director L. E. Carpenter 
announced a program that promises 
detailed progress reports from univer- 
sity authorities on the unidentified 
factors. 

Secretary-Treasurer William T. Dia- 
mond of the American Feed Manufac- 
turers association will represent his 
group with a talk headed “Are We in 
a Fix in °56?” Mr. Diamond addressed 
the ninth conference with a talk called 
“What's the Score for 54?” Along the 
same trend, AFMA President W. E. 
Glennon at last year’s meet titled his 
presentation “Be Alive in °55.” 


University of Kentucky’s F. H. 
Baker will discuss “Distillers Dried 
Grains With Solubles in Wintering 
Rations of Stocker Steer Calves,” 
while Orville G. Bentley of Ohio State 
University will tell of recent develop- 
ments in studies on growth factors for 
rumen microorganisms. 


C. H. Noller of Purdue University 
has “The Relationship Between 


DAMON CATRON 


NORMAN L. JACOBSON 


Growth of Young Calves and the Di- 
gestibility of Nutrients in Milk and 
Vegetable Milk Replacers” as his sub- 
ject. 

Iowa State College’s Drs. N. L. 
Jacobson and D. V. Catron also are 
scheduled to talk. Dr. Jacobson will 
present his observations on the use of 
distillers dried solubles in calf feeds. 
New developments in baby pig nutri- 
tion will be covered by Dr. Catron, 
noted swine authority. 

Studies will be reported by Cornell 
University’s J. K. Loosli on the value 
of distillers feeds for dairy cows and 
calves. “Optimum Levels of Distillers 
Dried Solubles as Affected by Levels 
of Productive Energy” is the topic to 
be discussed by T. D. Runnels of the 
University of Delaware. 

Another Cornell authority, L. C. 
Norris, will report on new develop- 
ments on unidentified nutrients. J. R. 
Couch of Texas A & M College will 
travel to Ohio to present new data on 
distillers dried solubles as a source of 
unidentified factors. 

University of Wisconsin’s R. H. 
Grummer has “Sow Fertility Is Sen- 
sitive to Environment” as his subject. 

Dr. E. I. Robertson of John W. 
Eshelman & Sons, Circleville, Ohio, 
will moderate a panel, scheduled to 
follow the formal conference program. 
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the South than in his state because of mar- 
ket distance. 

Mr. Martin pointed out, “The broiler 
feed business is highly competitive, but the 
poultry industry is sound, because it isn’t 
on a government subsidy program.” 

Convention resolutions opposed proposed 
changes in the uniform grain storage agree- 
ment which the group said “would in effect 
erase the present service charge on the an- 
niversary date of storage, the departure 
from the present provision for a compen- 
satory receiving charge paid by Commodity 
Credit Corp., and the reduction of the 
present identity preserved handling charge.” 

The group also urged an extension of 
initial steps by the Agriculture department 
towards elimination of competition with 
private trade, called for a study of the 
hundredweight basis for grain handling, and 
opposed freight increases on grain and 
grain products. 


Construction of inert gas storage facilities 
and blending plant at Garden City, Kan., 
has been started by National Alfalfa Dehy- 
drating & Milling Co., Kansas City. The 
new plant will store production from Na- 
tional Alfalfa’s dehydrating plants along the 
Arkansas river in Colorado and Kansas. 

Storage facilities will include 16 bolted 
steel tanks with an 18,000-ton capacity plus 
unloading facilities to handle bulk or sacked 
material arriving in hopper or box cars and 
trucks. The inert gas is a preservative for 
vitamin A in the processed alfalfa. 

Shown here at ground-breaking cere- 
monies are Loren Estep, John Bressler, and 
E. H. Gerecke of National Alfalfa. 

In addition to storage facilities, National 
Alfalfa plans to build a complete processing 
plant having high-speed blenders, oiling 
equipment, and machinery to regrind pellets. 


The installation is expected to be finished 
in time to accommodate the new alfalfa crop 
starting this spring. 

The firm presently has storage units at 
Omaha and Midland, Kan., which, when 
added to the storage capacity of the Garden 
City units, will bring total storage capacity 
to 150,000 tons of meal, National Alfalfa 
said. 

The firm pointed out that the new Garden 
City facilities are located so that outbound 
material can move through the Kansas City 
gateway or to the South and Southwest. 


Ewing Stresses Practical Application 


Ray Ewing and his staff at Ray Ewing 
Co., have played a vital part in the develop- 
ment of the practical application of feed 
additives. During the past 10 years, hun- 
dreds of feeding trials, both here in our 
laboratory and in the field, have been con- 
ducted in which many feed ingredients and 
additives have been screened and tested in 
various combinations and rations. We are, 
at. present, working with several new ferm- 
entation products that show promise in im- 
proving growth, feed efficiency, and general 
health in livestock and poultry. Several of 
the factors, some as yet unidentified, have 
been and may be classed as antibiotics. 
Others are perhaps related to amino acids 
or vitamins. 

It is not always clear just where nutrition 
ends and medication, either prophylactic or 
therapeutic, begins. Perhaps there is an 
overlapping of function. It is, therefore, 
most important that there be established 
uniform labeling requirements in all states 
and under food & drug regulation. The 
average feed mixer is completely confused 
by long, technical, and chemical terms, and 
the feeder more so. Simplified labeling 
would contribute greatly to a better under- 
standing in the feed trade. 

Also important is the combinability or 
compatibility of additives and feed ingre- 
dients, both nutrient and medicinal. The 
antagonistic and synergistic action of feed 
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ingredients and additives is being investi- 
gated under field conditions by the Ray 
Ewing staff in practical rations 


Feed additives, especially drugs, must be 
thoroughly dispersed uniformly through the 
feed. Ray Ewing Co. performs a distinct 
service to the feed industry in making these 
factors available in extended form, either 
alone and in combination to the feed mixer, 
and in pure products for the larger mills. 


Ohio State Plans Class 
For Grain, Feed Men 


Grain and feed men and persons engaged 
in related businesses are being offered an 
elevator management and farm supply mer- 
chandising short course by Ohio State Uni- 
versity, the school has announced. The five- 
day course will open Feb. 27 on the campus 
at Columbus. 

Subjects to be covered include facilities 
for grain handling in country points, grain 
and economy, use of economic information, 
importance of records, merchandising farm 
supplies, and grain trade and futures and 
the cash market. 

Discussing these topics will be extension 
specialists and Ohio State teachers. Field 
trips to a grain terminal, feed mill, and uni- 
versity laboratories also are planned 


McFadden Directs Sales 
For National Alfalfa 


Elevation of A. R. McFadden to vice 
president in charge of sales has been an- 
nounced by President Henry Hofmann of 
National Alfalfa Dehydrating © Milling 
Co., Kansas City. Mr. McFadden, with Na- 
tional and a predecessor company since 
1946, succeeds Ford K. Patterson. 

The new officer most recently served as a 
district sales manager. He was with Car-O- 
Green, Inc., Kansas City, when that firm 
was acquired by National in 1954. Mr. Mc- 
Fadden will continue to headquarter at 
Kansas City. 

Walter H. Kenlan has been named assist- 
ant to President Hofmann, headquartering 
at Sinking Spring, Pa. He has served with 
the dehydrating concern for nearly five 
years. Previously, Mr. Kenlan was with 
Nopco Chemical Co., Harrison, N. J. 


A. R. MC FADDEN 
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Your customers must 


on profits from feeding 


The sharp eyes of cattlemen and dairy farmers 
~ are on the lookout for the best feed buys to 
fatten herds or milk checks. Today supplies of 
roughage and farm grains are the biggest in a 
long time. High-protein concentrates that do the 
best job of helping to convert these low-cost feed- 
stuffs into meat and milk at low cost are the 


winners! 


Your concentrates 


containing Ut A 


Your slide rule shows that PROCADIAN* 
Urea Feed Mixture pays off in building econom- 
ical, easy-mixing, ready-selling mixed feeds and 
concentrates for beef cattle, dairy cows and 
sheep. Feeders everywhere are looking for urea- 
containing feeds that enable livestock to get the 
greatest feed value out of their entire ration. 
Keep your customers supplied with the best 
values in protein concentrates — your own feeds 
made with PROCADIAN Urea! *‘Trade-mark 


You can get PROCADIAN Urea quickly, in top quality and in any quantity, 
by rail or by truck. Write or telephone now for quotations and prompt service. 


PROCADIAN 


FEED MIXTURE 


The QUICK Source 


of PROTEIN in 
Mixed Feeds au 


N 
NITROGEN DIVISION Allied Chemical & Dye Corporation clit 
P. O. Box 166, Omaha 7, Neb. Bellevue 1464 
P. O. Box 98, ironton, Ohio Ironton 8-4366 
6060 College Ave., Indianapolis 20, Ind. Broadway 5443 
P. O. Box 188, Columbia, Mo. Columbia 2-4040 
P. O. Box 869, Kalamazoo, Mich. Kalamazoo 5-8676 
1095 Market St., San Francisco 3, Cal. Hemlock 1-0920 
133 Carnegie Way, N. W., Atlanta 3, Ga. Walnut 7805 
1203 Gervais St., Columbia 1, S. C. Columbia 3-6676 
P. O. Box 28, Hopewell, Va. Hopewell 6301 
2999 West 6th St., Los Angeles 5, Cal. Dunkirk 8-3201 
40 Rector St., New York 6, N. Y. Hanover 2-7300 
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Trends the Industry Theme 


It Will Be Featured at Midwest Convention 


@ Trends in the feed industry has 
been designated the theme for the 12th 
annual convention of the Midwest 
Feed Manufacturers association, to be 
held Feb. 26-28 at the Muehlebach 
hotel in Kansas City. 


Planning Committee Chairman Os- 
car Straube of Pay Way Feed Mills, 
Inc., Kansas City, has helped schedule 
several top-flight speakers and author- 
ities to interpret these trends for con- 
ventioneers. 

Eleven distinct trends are to be cov- 
ered by these industry leaders: Dr. 
Arthur Brayfield, Kansas State Col- 
lege; Frank Kouba, vice president, 
Klau - Van Pietersom - Dunlap, Inc., 
Milwaukee; Dr. A. E. Darlow, Okla- 
homa A & M College; Ralph Everett, 
Empire Sales Training, Inc., Buffalo; 
and Dr. Ernest Bechtel, General Mills, 
Inc., Minneapolis. 


John Monaghan, Kansas feed con- 
trol official; Dr. J. R. Couch, Texas 
A & M College; Dr. Charles Kimball, 
president, Midwest Research Institute, 
Kansas City; Don Turnbull, executive 
secretary, American Poultry & Hatch- 
ery federation; Dr. Jerry Sotola, 
Armour & Co., Chicago; and Rex 
Bailey, president, Doane Agricultural 
Service, St. Louis. 

Dr. Brayfield will cover trends in 
personnel, while Mr. Kouba is well 
acquainted with trends in advertising 
and merchandising. Mr. Everett has 
selling as his subject. Dr. Bechtel, who 
directs research for General Mills at 
Indianola, Iowa, will discuss medicated 
feeds. Cooperation is Dr. Darlow’s 
subject. 


Mr. Monaghan is well versed on his 
subject of feed control and Dr. Kim- 
ball plans to discuss trends in research 
and technology. Poultry trends is Mr. 
Turnbull's assignment, while trends in 
agriculture will be detailed by Mr. 
Bailey. 

Dr. Couch will cover trends in nu- 
trition. Dr. Sotola has trends in beef 
and livestock as his topic. 

John K. Westberg, sales manager 
for feed ingredients at the Chicago 
headquarters of International Minerals 
& Chemical Corp., will summarize the 
trends as presented by the speakers. 
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Robert Greenlee, Martin Newell, Bruce Varney, Lloyd Larson, Pat Waters, Oscar Straube 
THEY MADE UP THE PLANNING COMMITTEE. 


Displays by allied trades will for the 
first time be sponsored by the associa- 


tion. Exhibits are expected to be of 
outstanding interest to those attending. 


Lipamone Is White Laboratories’ Leader 


The introduction of Lipamone, the “in- 
the-feed” hormonizer for broilers and tur- 
key fryers, was the culmination of 10 years 
of intensified research and field trials. 


White Laboratories, Inc., well known to 
the feed industry for its work with Clo- 
Trate vitamin oils and other vitamin sup- 
plements, developed Lipamone after an ex- 
tensive investigational program designed to 
improve carcass quality and finish by alter- 
ing the sex characteristics of the birds. The 
development of a safe, efficient, and con- 
venient method of orally administering es- 
trogenic substances was the research goal 
established by White back in 1945. 

Work was completed early in 1954 and 
Lipamone, the first supplement to become 
available for “in-the-feed” hormonizing of 
market poultry, was released for incorpora- 
tion in finisher feeds. 

Lipamone supplies a concentration of 14 
per cent dienestrol diacetate in a special 
grade of corn distillers dried grains. When 
used at the level of one pound per ton of 
feed, 32 milligrams of the active hormone 
are provided per pound of feed. The Lipon- 
ized ration is used only during the three- 
week finishing period before slaughter. Lip- 
onette is the trade name for orally-hormon- 
ized birds. 

Hormonizing with Lipamone exerts a 
quieting effect upon the birds, with no evi- 
dence of shock or stress. Carcass quality and 
appearance is improved with deposition of 
fat under the skin and through the muscle 
tissue. With a good nutrition and manage- 


ment program, improvement in weight gains 
and feed conversion efficiency is generally 
obtained, thus minimizing or compensating 
entirely for the cost of administration. 

Lipamone is available through feed manu- 
facturers who manufacture Liponized finish- 
er rations for which effective “new drug” 
applications have been obtained in com- 
pliance with food and drug administration 
regulations. 


Spencer Kellogg Host at 


New Research Center 


Several hundred visitors on Feb. 8 toured 
the new research center of Spencer Kellogg 
& Sons, Inc., Buffalo, during an open house, 
the firm has reported. The new center is 
located in Checktowaga, N. Y., near the 
Buffalo municipal airport. 

Guests, representing industrial research 
in the Buffalo and Niagara frontier area, 
attended a luncheon at the Hotel Statler 
before visiting the new research facilities. 

Dr. Malcom M. Renfrew, Spencer Kell- 
ogg research director, was host at the cen- 
ter. Facilities for basic and analytic research, 
quality control, customer service, and pilot 
plant operations, were inspected by the 
visitors. 


@ FARMERS ELEVATOR SERVICE 
Co., Fort Dodge, Iowa, has purchased a 
new Jacobson hammer mill of 75-horse- 
power capacity. 
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Ask the 
MERCK MAN 


Whether your problem is in mixing microingredi- 
ents or giving your formulations the advantages 
of recent discoveries, the Merck man is a good 
man to know. He can place at your disposal 
’ Merck’s vast research and production facilities— 
and hundreds of man-years of technical service 
experience with micronutrients and therapeutic 
agents in feeds. Get the Merck man in on your 
problem next time he calls, or contact him 
through the Merck sales office nearest you. 


ATLANTA BOSTON CHICAGO DALLAS 
KANSAS CITY + LOS ANGELES - MINNEAPOLIS - NEW YORK | 
PHILADELPHIA ° ST. LOUIS ° SAN FRANCISCO 


High energy rations require more 1 
CALCIUM PANTOTHENATE 
to convert extra calories into pounds of gain 7 


Modern broiler rations supply more calories per ° 
pound of feed. So, today’s broilers make greater E ee 
and faster gains on less feed. With the greater 
energy content of these new rations, overall feed 
intake is decreased. Therefore, to assure the re- 
quired vitamin intake, these rations must contain 
higher vitamin levels. 
Take advantage of latest research by adding 
~ Merck CALciuM PANTOTHENATE or one of the 
Merck multivitamin mixtures containing cal- 
cium pantothenate. These are available for all 
types of poultry and livestock rations—designed 
for precision in handling and economy in shipping 
and storing. 


NEW FORM— 
pt-Calcium Pantcthenate-Calcium Chloride Complex 
now available 


CALCIUM 
PANTOTHENATE | 


CALCIUM PANTOTHENATE (Grams per ton) 


STANDARD RECOMMENDED 


M E R , K BROILER RATION BROILER RATION 


MERCK & CO., Inc. 
Manufacturing Chemists 


RAHWAY, NEW JERSEY 


Research and Production for 
Better Poultry and Animal Nutrition 


& Co., inc. 
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You get more than a 
PELLET MILL af 
SPROUT-WALDRON- 


You get many plus values when you deal 
with your SPROUT-WALDRON MAN. 
He has America’s most advanced line of 
pelleting equipment, with the latest features 
for faster, more economical pelleting. 

You also get on-the-spot 
guidance on all necessary 
auxiliary equipment for a 

complete pelleting installa- 
| tion, including the latest, im- 
proved designs of coolers, 
crumbling rolls, shaking 
screens, and weighing and 
conveying equipment. 

Your SPROUT-WALDRON MAN is 
thoroughly trained to help solve your prob- 
lems. He’s practical, sincere, willing, and 
anxious to help you increase your profits 
year after year. And, being one of a team, 
he has access to the accumulated experience 
of the entire Sprout-Waldron sales and en- 
gineering staff. 

Typical of our representatives is T. E. 
Stivers, pictured here. He is a graduate of 
Kansas State College with a degree in Mill- 
ing Technology and was in charge of Mill- 
ing Research with the Quaker Oats Com- 
pany before joining Sprout-Waldron. 

With such men to help you, you’re bound 
to buy right at Sprout-Waldron. 


NEW! 


SPROUT-WALDRON 
“JUNIOR ACE” 


Now small feed manu- 
facturers and custom 
mixers can get the 
features of a big mill 
in a small, compact 
unit. This new, swinghead, “Junior Ace” 
has all of the major advantages and features 
of the Pellet Ace, yet it is smaller in size 
and capacity and lower in price. Available 
in 25 and 40 h.p. 


T. E. STIVERS 


SPROUT-WALDRON 
COOLAIRE 


This compact, com- 
bination unit cools, 
cleans, dries, and 
crumbles. Only one 
foundation and one 
driving arrangement are required. Handles 
pellets of any size. Additional sections may 
be added to match increases in production. 


SPROUT-WALDRON 
CRUMBILIZER 


Requires only 10 
h.p. and about 12 : 

inches of head room to handle output 
of highest capacity pellet mill. Can 
be installed on the “stream” or in 
combination with a pellet cooler. 
Full range of sizes and models. 
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for more 


PELLETING 


SPROUT-WALDRON 


PELLET ACE 


Your profit margin on pellet production will increase with PELLET 
ACE...and your pelleting will be quieter, easier, more economical. 


The high-volume, low-power production of PELLET ACE, 
coupled with its low maintenance cost is unequalled in the industry. 
PELLET ACE out-produces any other mill when operating under 
the same horsepower and formula requirements. 

The hinged, quick-opening die case provides quick accessi- 
bility for maintenance operations, for fast die changes, for the 
elimination of plugs, etc. The stainless steel combined feeder and 
conditioner assure better conditioning...are easy to service. 

Power is applied directly to the die through a quiet, V-belt 
drive. This is the simplest, most efficient drive possible. And 
magnetic protection helps save dies and rolls. 

These and many other superior features make PELLET ACEH 
outstanding in high capacity...low power consumption... easy, 
economical maintenance... compactness ... accessibility .. . flexi- 
bility... durability... and efficiency. It is today’s most modern, 
big-capacity pellet mill. 

With PELLET ACE, you'll produce premium-quality pellets 
more profitably. Before you buy any pellet mill, see your SPROUT- 
WALDRON MAN or write for details. 


SPROUT-WALDROR 


22 LOGAN STREE e MUNCY, PA. 


Exclusive Canadian Distributors: Strong-Scott, Limited, Winnipeg 


PELLET MILLS - HAMMER. ROLLER. ATTRITION. ano BURR STONE MILLS - MIXERS - SCREW. BELT. ano PNEUMATIC 
CONVEYORS - BUCKET ELEVATORS - CUTTERS. CRUSHERS. ano FEEDERS - REELS, SEPARATORS. ano ASPIRATORS 
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BY FRIEDA & SAMUEL HYATT 


@ A feed manufacturer who is pleased 
with his existing mill comes along once 
in a blue moon. Such a feed producer 
is Sid Wieser of Lampasas, Tex. When 
Mr. Wieser’s plant at Hamilton, Tex., 
was destroyed by fire: in 1953, its 
owner vowed he would come back 
bigger and better. 

A vear later, Mr. Wieser opened his 
new Lampasas mill, located in a city 
of 3,500 population 50 miles south of 
Hamilton and 160 miles south of Fort 
Worth. Here’s what the Texan says 
about the Lampasas mill: 

“Since the day I started this mili, 


Post-Fire 


not a screw or spout has been moved. 
If I were to build a dozen mills to- 
morrow, I would build them the same 
as I have this one.” 

Painted in big, bright letters across 
the Wieser Mill proper is this state- 
ment: “Continuous Milling Since 
1891.” It was in that year that V. F. 
Wieser, Sid’s grandfather, founded 
the business and it has been in the 
family for three generations. The orig- 
inal mill was in Hico, 22 miles north 
of Hamilton. Through the years, the 
mills have been built in a 100-mile 
radius of Lampasas. 

In 1917 Sid Wieser’s father, H. M. 
Wieser, bought a mill in Hamilton 
and was active in its operation until 
his death in 1940. His son, then 23, 


took control of the business. 

Sid Wieser rebuilt at Lampasas be- 
cause of the Santa Fe railroad facili- 
ties. An elevator and ‘warehouse are 
operated at Hamilton, where there is 
no railroad. Grain storage for 150,000 
bushels is available to the trade and 
the same capacity is afforded at the 
elevator and warehouse operated by 
the firm at Hico, where M-K-T rail- 
road conveniences are used. Terrell 
McKandless is manager of the Hamil- 
ton branch and Luther Burden is on 
the job at Hico. 

Under the Hamco brand, the firm 
manufactures a complete line of fin- 
ished feeds for poultry, dairy, and live- 
stock needs. 

An alert staff of 25 employes, which 
includes four salesmen, office person- 
nel, and truck drivers, is kept busy 
catering to the needs of farmers with- 
in a radius of 140 miles of Lampasas. 
Fred Klebrink is mill foreman at the 
main mill. 


Mill 


The mill, constructed of steel and 
concrete, is located at 608 E. Fourth st., 
near the business district of Lampasas. 
The mill building is 250 feet long and 
50 feet wide with a 70-foot span to 


MODERN from the word "go" 
is the big Wieser Mill at 
Lampasas, Tex. In fact, the 
word "go" might well be the 
motto of this fast-growing 
concern. 


SID WIESER 
"L would build them the same." 


permit ample room for operations. A 
completely modern office, 25 by 50 
feet, includes a Celotex ceiling, slim- 
line fluorescent light fixtures, asphalt 
tile floor, and air conditioning which 
extends to the adjoining sales area. A 
telephone company leased intercom- 
munication system that covers the en- 
tire plant, right up to the top of the 
back elevator, speeds up operations 


Dand 


and cuts down on the possibility of 
errors. Sid Wieser considers it an in- 
vestment in efficient plant functioning 
and heartily endorses its value. 
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A concrete loading dock of truck bed 
height permits the loading of seven trucks 
at one time or the handling of four freight 
cars simultaneously. The sturdiness of the 
plant indicates Mr. Wieser’s determination 
to build solidly and to grow steadily out of 
the ruins that were wrought by the Hamil- 
ton fire. Every joint is either welded or 
bolted and represents this progressive manu- 
facturer’s own design and planning. His 16 
years of experience in milling, his study of 
plants and methods and machinery, are all 
utilized to the fullest in the Wieser Mill. 

Sid Wieser observed, “The whole idea 
of the mill was to build a labor-saver and 
do a good job. I wanted something I could 
run, instead of it running me. With in- 
creased competition in milling, every penny 
counts. With the latest type of machinery, 
equipment, and methods that we have here 
we can turn out a sack of high quality feed 
at a very competitive price.” 

That the flames of the Hamilton fire 
forged a progress record for Sid Wieser is 
shown by the fact that representatives from 
feed firms in 19 states and three from Mex- 
ico City have studied the Wieser Mill. One 
of the largest mills in the United States sent 
a key man to check the Lampasas methods 
of operation for two days. Practically every 
mill man in Texas has made a study of 
this model mill. 

“This part of central Texas is one of the 
largest turkey producing areas in the South- 
west”, Mr. Wieser pointed out. “We feel, 
being in the middle of it, that with our 


CENTRALIZED controls were 
among Sid Wieser's first re- 
quirements for his new feed 
manufacturing plant, after 
the mill at Hamilton, Tex., 
burned. Here is the control 
center at the Wieser Mill. 


economical setup and capacity, we can do 
the job and handle any step-up in volume 
that occurs.” 

By economical setup, the owner refers 
to the arrangement of separate units that 


74 


exists in the plant. There are no tie-to- 
gethers and everything in the mill, such as 
pellet mills, corn cutters, and other equip- 
ment, is a separate unit. According to the 
operator, this adds to the capacity and makes 
the working of the mill more flexible. 
“Operation and maintenance costs are 
kept at a minimum,” stated Sid Wieser. 


SPACIOUS, bright, and well- 
ventilated, the big warehouse 
of the Wieser Mill at Lam- 
pasas, Tex., will accommodate 
thousands of tons of feed. 
Wieser's Hamco brand rations 
are sold throughout 70 coun- 
ties of the Lone Star state, 
concentrating on central, 
western, and southern Texas. 


The modern equipment layout includes 
the following: 

Two California pellet mills 

Two California pellet coolers 

Jacobson hammer mill 

Two Hayes & Stolz mixers 

Hayes & Stolz paddle mixer 

Richardson automatic sacking scale 

Bemis bag closing traveling table 

Richardson Gyro-Whip 

Hayes & Stolz oat crimper 

Fairbanks-Morse truck scale 

The mixing operation at the Wieser Mill 
relies on 16 bulk holding bins of welded 
construction that are located over a scale. 
Grain can be drawn out of any bin into the 
scale, which will hold 2,000 pounds. Grav- 
ity flow is used throughout this phase of 
operation. All bins are worked by air 
valves and controlled by one panel board 
of lights, which indicates when the bins are 
full or empty. Mr. Wieser is proud of the 
fact that one man can control the entire 
mixing operation within a radius of 15 
feet on the ground floor. Nine storage bins 
with a capacity of 500 sacks each are used 
to handle the finished feed. Finished feeds 
are put on a conveyor belt from the mixer 
to the loading docks. 

Hamco brand feed is distributed in 70 
counties in central, western, and southern 
Texas. The firm maintains several well- 
serviced trailers and keeps all machinery and 
facilities in top-notch condition. Mr. Wieser 
finds it particularly advantageous in keeping 
finger-tip control of his business to use a 
large window that is in front of his office 
to view all activities in the mill. The win- 


dow provides a direct view of the milling 
and movement of the grain. 

“The entire building is in a straight line”, 
observed Sid Wieser, “and this makes for 
efficient handling of all materials and in- 
gredients. From my office I can check on 
everything that is going on in the mill. Or 
I can step over to the sales area and from 
the windows on the far side check on any 
movements in the yard. I find it pays to 
keep in touch with all angles of the bus- 
iness.” 

This successful miller is an active sup- 
porter and member of the Texas Feed Man- 
ufacturers association and the Texas Grain 
& Feed Dealers association. Experience has 
shown him it is highly profitable and to 
the interests of the firm to rely on trade 
publications and newspapers. 

From a dollars-and-cents standpoint, it 
is essential that the Wieser Mill take ad- 
vantage of its ability to be able to use only 
two men to do all the sacking of the chicken 
feed; two men handle the sweet feed sack- 
ing machine; one man take care of the pel- 
let mill; one man handles the operation of 
the elevator, storage bins, and hammer mill. 

Mr. Wieser insists every penny counts 
in making a mill a success today. He has 
the plant and the methods to meet the com- 
petitive situation that exists. But he figures 
that what started it was his goal to make 
progress out of the flames that engulfed 
the mill and office at Hamilton. His record 
of growth proves that he is meeting the 
needs of the fast-growing market in central 
Texas 


Toledo Exchange Elects 


Slate to Second Term 


All officers of the Toledo Board of Trade 
have been re-elected to serve second terms, 
Secretary A. E. Schultz reported. 
George J. Forrester heads the organization. 


Continuing as first vice president is F. M. 
Alexander. Sam L. Rice Jr. was renamed 
second vice president and P. M. Barnes was 
re-elected as treasurer. 


Toledo exchange directors include John 
Anderson, Paul Atkinson, T. B. Irish, P. A. 
Kier, K. R. Lenhart, D. M. Mennel, and 
L. J. Schuster. 

@ MERLAN SMALL ANIMAL INDUS- 
try, Cumberland, Ind., has purchased a new 
Blue Streak mixer. 
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Attention Slurry Owners 


You, too, can now use | 
liquid PANOGEN 
iT COSTS NO MORE! 


Yes, liquid PANOGEN is now available in a form you can 
use in your present slurry seed treater, and it costs no more 
than other disinfectants. 


There’s no unpleasant mercury dust... no hard-to-clean- 
Gut sediment. 


Truly, liquid PANOGEN “takes the worry out of slurry.” 


PANOGEN 42, specially developed for the slurry owner, 
mixes readily with water. Because it forms a stable solution, 
it will not settle out. This means no more cleaning out of 
the slurry tank, buckets, etc. There’s far less work when you 
treat seed with PANOGEN 42 liquid and no adjustments to 
the treater are necessary. 


But aside from making seed treatment easier and more 
pleasant, liquid PANOGEN allows you to offer your customers 
the most modern, most effective seed treatment obtainable. 


PANOGEN treatment won’t come off. There’s no unpleasant 
dust when seeding. PANOGEN contains cyano (methyl- 
mercuri) guanidine (methylmercury dicyandiamide), the 
most effective form of mercury for controlling many seed 
and soil borne diseases of wheat, oats, barley, rye, cotton, 
sorghum and flax. 


In fact, PANOGEN is the only liquid seed disinfectant that 
has been widely recommended by agricultural colleges from 
Coast to Coast. 


Liquid PANOGEN offers another important advantage to a8 
the slurry owner... it contains a dye which tints each 
seed pink (like this page). This is added especially for your 
protection to help you identify treated seed to avoid getting 
it mixed with commercial grain. 


For more information on liquid PANOGEN or the name 
of your nearest PANOGEN Distributor, write to PANOGEN, 
Inc., Ringwood, Illinois. 


A PRODUCT OF PANOGEN, INC....RINGWOOD, ILLINOIS 
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LIQUID SEED DISINFECTANT 


if you are looking for 


A HIGH QUALITY 
PROTEIN REPLACEMENT 
FOR ANIMAL Feeds... 


OR 


A WAY TO INSURE YOUR 


SUPPLEMENT AGAINST 
“APPETITE FAILURE” 


Send for your free copy 


of this new booklet... 


. 


The lowa “Economy Supplement” 


The new TORAFEED booklet includes complete details about the revolu- 
tionary new Economy Supplements reported on at lowa State College. In 
this and other supplements Plasmolized TORAFEED has been added to in- 
crease roughage conversion, lower feed cost of gain and stimulate and 
maintain appetite. 


TORAFEED is primary grown Torula Yeast, processed 
exclusively for the feed and allied industries. It is the 
product of 70 years of Red Star research and develop- 
ment in the field of fermentation and nutrition. 


Red Star Yeast & Products Company 
Dept. FB-2, Milwaukee 1, Wisconsin 


Please send me booklet entitled “The 2 heaviest Ibs. in a ton of feed, 
The Story of Torafeed.”’ 


NAME TITLE 
COMPANY 

STREET. 

CITY. _Z0NE STATE 


RED STAR YEAST & PRODUCTS COMPANY 
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@ Greater profit per dollar of feed 
sales has been achieved by Daniel 
Hoover, Ful-O-Pep feed merchant, 
East Earl, Pa., by simply finding ways 
and means of reducing his overhead. 
East Earl is a tiny hamlet in rich Lan- 
caster county. 

“Periodically, we take time out to 
make a complete and thorough check 
of our operations to see where we can 
cut corners,” explained Feed Man 
Hoover, “and it’s surprising how many 
things. can be turned up that mean 
extra savings to a dealer. And extra 
savings, as far as we are concerned, 
mean extra income.” 

For quite a number of years, Dan 
Hoover had been operating his feed 
business from two locations, one at 


While the first location is located 
along a motoring thoroughfare, Hoo- 
ver'’s does 99 per cent of its business 
in the farmer’s home or in his field, 
so a roadside location meant very little 
to him. 


MIXING activities for the for- 
mer two-outlet Dan Hoover 
feed firm are now concen- 
trated at the East Earl, Pa., 
mill. 


“I can number on my fingers the 
number of farmers who pay a per- 
sonal visit to our establishment each 
week,” Mr. Hoover stated, “so we 
could easily afford to give up our road- 
side location and relocate our feed 
operations. And by placing both oper- 


Spread Out Too Thin’ 


Pennsylvanian Recommends Tighter Reins 


his present East Earl location and the 
other about a mile away in Blue Ball, 
Pa. Originally he had operated only 
his Blue Ball outlet, but upon the 
death of his brother some years ago, 
he acquired the second location. So he 
just kept running business from them 
both. 

After making a careful survey of his 
storage needs, he found that the could 
very easily do away with one of these 
locations by just adding another build- 
ing section to the East Earl location. 


EVERY PHASE of Dan Hoover's 
Pennsylvania feed operation is 
centered at this East Earl mill. 


ations under one roof, we cut our over- 
head tremendously.” 


The employes in the East Earl loca- 


tion very easily picked up the extra 
activities brought about through the 


merger and the labor expense from. 


the first location was done away with. 
Travel between both locations was 
completely eliminated and the business 
could now function with two less 
trucks. Other cost-saving factors were 
rent, light, telephone, and office ex- 
pense. 


Dan Hoover took other steps as 
well to cut operating costs. He takes 
his customers’ orders a week or two 


in advance. When the railroad cars 
are spotted at his warehouse, he un- 
loads them right into his trucks and 
starts making deliveries. This saves a 
lot of labor that is required when the 
load is removed into the warehouse 
and then moved out again for truck 
loading. 

“Naturally, we don’t unload all the 
cars right into the trucks,” Mr. Hoo- 
ver reported. “We keep the bulk of 
our feed stocks in the warehouse. But 
every time a load of feed comes in, 
we can always unload at least two cars 
into our trucks for immediate delivery. 
We also load up another truck that is 
used for large customer deliveries, even 
if it waits a day or two before going 
out. In this way we have cut down 
labor and time in the movement of 
our feeds to the customer.” 

Mr. Hoover has several customers 
who have large flocks and raise large 
herds of cattle. A few of them are just 
located a few miles distance from the 
railroad crossing. Before a load of feed 
comes in, he will contact these cus- 
tomers and give them a special price 
if they will unload and cart their feed 
order to their own farm. The railroad 
car is sidetracked and the farmer makes 
his own pickup. 

“As far as we are concerned, we 
aren't reducing our regular sale price 
of feeds,” explained the Pennsylvanian. 
“When we take into consideration our 
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handling charges, truck expense, bookkeep- 
ing, and warehouse space, we find that we 
are getting an even greater profit return on 
the feeds being sold to the farmer right off 
the car. And as far as the farmer is con- 
cerned, he enjoys the saving.” e 

This practice is gaining so much momen- 
tum that two or three farmers buy a car- 
load of feed from Dan Hoover at one time, 
then make their own pickup from a railroad 
siding nearest their location. A few farmers 
have even purchased a carload of feed that 
is spotted adjacent to the warehouse. They 
use their own trucks to haul it out. 

“This combined purchasing has been a 
deciding factor in selling larger quantities 
of feed to large users,” explained Mr. Hoo- 
ver. “And in order for the farmers to take 
advantage of our ‘self-serve’ carload price, 
they must pay cash. As a result, we come 
out way ahead on sales from the car to the 
customer.” 

Office expense has likewise been reduced 
through this type of selling and because of 
Merchant Hoover's simple way of maintain- 
ing records. He handles this chore himself. 

“T can do all the office work myself be- 
cause I know how to make the most of my 
time, even though I do most of the selling 
around here,” he said. “From past expe- 
rience, I know that in order to talk to a 
farmer you must see him before 10 each 
day or after four. I don’t visit anyone on 
Thursday because in our area, which is 
Pennsylvania Dutch, the Amish people have 
weddings and because of their innate ten- 
dencies, everyone is invited So paying a 
home call on Thursday is practically fruit- 
less for us. I can, therefore, spend the in- 
between call hours and the entire day Thurs- 
day working on my records.” 

All sales slips are prepared in triplicate. 
One goes out with the order and one is 
placed in a bin section set up by months. 
The third copy remains in the order ma- 
chine as a permanent record of the sale. 

At the end of each month, all customers 
are billed for feeds received that month. 
This is done easily by pulling out the batch 
of duplicate slips and preparing statements 
for the individual customers. As payment 
is received, the slips are marked paid and 
placed in the “paid up” file. The others 
remain open until payment is received. 

“Credit is a tricky proposition here and 
it has to be handled with kid gloves,” Mr. 
Hoover asserted. “If a farmer is ‘in’ to us 
for a substantial amount, we just can’t cut 
him off in the middle, because chances are 
we will never collect what is due us. We 
watch our accounts receivables carefully and 
don’t let them run over 30 days. To speed 
up payment, we allow two per cent if paid 
within this time limit. If a customer is fall- 
ing behind, we pay a personal visit on him.” 

Dan Hoover never “collects” from a cus- 
tomer. He pays a call on him and talks 
about his problems. During the conversa- 
tion, his bill comes up and some solution 
is found. In the meantime Mr. Hoover 
knows what the farmer is facing and he 
can determine for himself if the farmer is 
a good risk or not. Then he must evaluate 
the situation for himself and determine if 
credit is still to be extended. 

“Sometimes the farmer is having hard- 
ships with his herd or poultry prices have 
fallen,” Mr. Hoover added. “Nevertheless, 
the farmer may be raising a good cash crop 
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such as tomatoes, beans, or tobacco, and 
when the harvest comes he will be able to 
clear off his indebtedness. We can size up 
the particular farmer's situation and handle 
it accordingly.” 

Dan Hoover only handles Ful-O-Pep 
feeds and does custom mixing for the far- 
mers who have their own corn, wheat, or 
other base materials. He feels that the only 
way a feed mixer can do justice to his 
source of supply, to himself, and his cus- 
tomers is by handling only one ‘ranchaised 
line of feeds. 

“When you devote your entire energies 
to the sale of a single line of feeds, the 
manufacturer gives you every cooperation 
and 100 per cent backing,” Mr. Hoover 
stated. “It makes it much easier for the 
feed man, too, because everything comes 
from one source. This simplifies warehouse- 
ing operations and delivery functions. We 
handle a line of feed that we know the 
farmer wants. I have used the feed on my 
own farm and have enjoyed excellent re- 
sults and my standards are about as high 
as any other farmer in the area. So I know 
I have a good line to offer my customers.” 

Daniel Hoover feels that farmers do not 
switch feeds because of price situations. 
They switch because they want an excuse to 
leave the dealer and buy from another. 
But when close contact is maintained with 
all customers, complete service given them, 
and an understanding of their problems 
realized by the feed retailer, there is no 
reason for a change. 

“In my own opinion, I feel that the 
brand of feed plays a secondary part to the 
purchase,” Mr. Hoover stressed. “Primarily, 
the farmer is dealing with the feed dealer 
and if he finds the dealer acceptable to him, 
he will buy his feeds. Of course there may 
be exceptions, but 15 years with the same 
brand of feed has convinced us that this is 
the situation.” 

When farmers approach Dan Hoover 
concerning feed costs, he makes a com- 
plete analysis of the farmer’s situation. Hav- 
ing studied husbandry at Pennsylvania 
State University and taken a correspondence 
course afterwards, he is in an excellent 
position to set up a revised feeding plan for 
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“Alice is a grand friend, but, all she 
talks about is her butterfat content." 


BY E. A. HARRIS 


the farmer, whereby the feeding costs are 
reduced but the chickens and livestock ob- 
tain the same nutrition. 

Custom mixing plays an important part 
in this feed man’s operation and to handle 
his customers’ requirements, he has a Jay 
Bee hammer mill equiped with a heavy-duty 
Ford motor, and a Sprout-Waldron mixer 
and molasses unit. Farmers are charged 20 
cents per hundred for grinding and five 
cents per hundred for mixing, plus the cost 
of any ingredients added. 

“Here, too, we have been able to cut over- 
head by accumulating enough orders to 
keep our equipment running a full day,” 
Mr. Hoover claimed. “Our operating costs 
increase when only a few hours is spent 
daily on these chores. Of course if a cus- 
tomer wants special service, we abide by 
his request. But we always manage to build 
up sufficient orders to run the particular 
pieces of mill equipment for lengthy pe- 
riods.” 

Six cars can be spotted alongside of the 
warehouse. The warehouse is located along- 
side of a spur of the Pennsylvania railroad. 
Feeds are unloaded at one side and stacked 
over on the far side, where they are taken 
out for truck loading. This simplifies Dan 
Hoover's policy of feeds first-in first-out in 
Pennsylvania. 


International Phosphates 
In Major Expansion 


A four-million-dollar first step in major 
expansion of its huge Bonnie plant near 
Bartow, Fla., has been announced by Inter- 
national Minerals & Chemical Corp., Chi- 
cago. The firm plans to double its capacity 
for dicalcium phosphate and triple super- 
phosphate, the latter a plant food increment, 
at the big Florida plant. 

When the expansion is completed, Bonnie 
will be capable of producing half a million 
tons of phosphate products annually, Presi- 
dent Louis Ware reported. International's 
initial multi-million-dollar expenditure will 
underwrite construction of new sulfuric acid 
facilities and for equipment to neutralize 
and recover plant effluents. 

At a press conference in Chicago in mid- 
January, Vice President Howard F. Rode- 
rick, head of IM & C’s phosphate chemicals 
division, explained that Bonnie has been 
made more flexible and that dical and triple 
superphosphate now can be produced effi- 
ciently in the same plant. 

In January of 1955, International first 
marketed three grinds of granular dicalcium 
from the Florida processing unit. Since that 
time, according to Mr. Roderick and John 
K. Westberg, feed ingredient sales manager, 
sales of the company’s dicalcium products 
have mounted steadily. 

That his company intends to stay in feed 
ingredient production was stressed by Mr. 
Roderick. 

“International has faith in agriculture,” 
he declared, “and has 70 per cent of its 
total capital devoted to agriculture.” 

Expansion of the Bonnie plant already is 
underway. International's phosphate chemi- 
cals division also has plants at Wales, Tenn., 
and Tupelo, Miss. The latter units produce 
defluorinated phosphates of feed grade. 
— B.WSS. 


THE FEED BAG—February, 1956 


| 
| | 
soon, = 
| 
| 
| 
| AS 4 > 
| 
& 
| We ny 
WwW wes 
" 


® MINERAL STABLE 
VITAMIN D, WISCONSIN ALUMNI 


RESEARCH FOUNDATION 
Approved for 


VITAMIN D 


upon periodic 
tests 


Save more than $100 per ton on Dry D cost! 


Product of N. V. Philips-Roxane, The Netherlands 


VITAMIN D, POTENCY OF BO-DEE UNDIMINISHED 
FOR PERIODS IN EXCESS OF 12 MONTHS 


= 


In tests conducted by the Wisconsin Alumni Research Foundation—12 month 
tests at 30 day intervals—showed no loss of potency of Bo-Dee Mineral 
Stable Vitamin D3 when mixed with the following minerals: 

GROUND LIMESTONE FERROUS SULFATE 

STEAMED BONE MEAL COPPER SULPHATE 

CALCIUM PHOSPHATE MANGANESE SULPHATE 

MAGNESIUM SULPHATE COBALT SULPHATE 


TO THE BEST OF OUR KNOWLEDGE THESE 
RESULTS HAVE NEVER BEEN DUPLICATED 


WRITE TO US FOR INFORMATION ABOUT HOW YOU CAN SAVE 


FROM $100 TO $200 PER TON ON YOUR DRY D COST. 


BOWMAN FEED PRODUCTS, Inc. 


130 Central Avenue, Holland, Michigan 


. 220 E. 42nd Street, New York 17, N. Y. 

THE BOWMAN GROUP George O. Adams K. S. Crittendon, Inc. Durgin & Co., Inc. Kindstrom-Schmoll Co. 
385 Crescent Ave. 120 East Third St. 116 Foundry St. 418 Flour Exchange Bidg. 

New York Office Buffalo 14, New York Charlotte 2, N. C. Wakefield, Mass. Minneapolis, Minn. 

ba a St. Arch Sales Company Crittendon-Smith, Inc. M. A. McClelland Co. Frank Seitz Sales Co. 

lew York 17, N. Y. 1406 E. 47th Ave. 3240 Peachtree Road Bldg. Dwight Building 1510 31st Street 

Standard Sales Co. Denver, Colorado Atlanta, Georgia Kansas City, Mo. Des Moines, lowa 

202 Cochran Bidg. Feed Associates, Inc. Chicago Office E. B. Johnson, Inc. Crittendon-Smith, Inc. | 

Meridian, Miss. 106-108 No. Court St. 600 S. Michigan Ave. 13311 Denton Drive 514 Wallace S. Building 
Marysville, Ohio Chicago, lll. Dallas, Texas Tampa, Fla. 
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Hlp PREVENT 


DISEASE with good feeds 


containing the right amount of the world’s greatest disease-fighter: 


To make money for your customers — as layers or 
meat birds — chicks must stay healthy! It’s good 
health that leads to better growth and better 
production. 


There’s no surer way to help prevent disease and 
keep your chicks healthy than the use of the right 
amount of the right antibiotic. Not just any anti- 
biotic, but the world’s greatest disease-fighter: 
AUREOMYCIN Chlortetracycline. 

AUREOMYCIN is more effective against more 
disease organisms than any other known drug. 


AUREOMYCIN, in the right amount in good feeds, 
offers the finest protection that can be obtainted to- 
day against the chronic diseases that cause so many 
losses — CRD, blue comb and non-specific enteritis. 
Let your customers be sure! Recommend feeds con- 
taining the right amount of AUREOMYCIN. 


AMERICAN Ganamid COMPANY 


FINE CHEMICALS DIVISION 


30 ROCKEFELLER PLAZA, NEW YORK 20, N.Y. 
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Foreign Food Mon=52 


Industry Revives Brazil 


@ On an industry basis feed manufac- 
ture in Brazil started and faltered in 
the late thirties. Revived, however, 
after World War II, it has skyrocketed 
to a present estimated production of 
over 300,000 tons per year by the 10 
top feed manufacturers alone. 

Among the several factors contrib- 
uting to its growta in the last few 
years has been the development of the 
poultry industry near the large con- 
suming centers of Rio de Janeiro and 
Sao Paulo, each with approximately 
two million inhabitants. Confinement 
type rearing of chickens on a large 
scale was adopted to get away from 
diseases that were often unknown and 
for which laboratory diagnosis and 
medicants for treatment were unavail- 
able. 

Confinement rearing thus lifted 
poultry raising from the backyard 
flock to specialized installations and 
introduced the heavier breeds (New 
Hampsnaire being most popular) that 
served the dual purpose of both an 
egg and meat bird. However, success- 
ful confinement rearing required a well 
balanced feed and thus the door was 
opened to a tremendous new market 
for the feed manufacturer. Up until 
this point feed manufacture was 
largely’ restricted to dairy feed. 

There has been ready acceptance 
and application of the results of re- 
search and developments from abroad 
in the animal nutrition field. The in- 
corporation of the all important vita- 
mins, trace minerals, and antibiotics 
additives helped immediately to insure 
better and more efficient feeds. 

Significant of the large and growing 
market for mixed feeds is the fact that 
almost all sales are made directly to the 
breeders and feeders. Tne dealer or- 
ganization, as known in the U. &., is 
practically non-existent in Brazil; the 
reason is the concentration of the pop- 
ulation along the coast, principally the 
cited areas of Rio de Janeiro and Sao 
Paulo. Here are the markets and be- 
cause of expensive and poor transpor- 
tation facilities into the interior, the 
poultry and dairy activities are also 
concentrated in these areas as well. 
Hence, the ideal situation of a large 
market within a small radius that per- 
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By PAUL D. MILLER 


Rio de Janeiro, Brazil 


mits the feed manufacturer to supply 
directly to consumer. 

From the vast and different areas of 
this great country that ranges from the 
equator to the temperate zone are var- 
ied sources of vegetable proteins such 
as soy, peanut, cottonseed, babassu, 
linseed, sesame and the byproduct, 
corn gluten meal. From the large pack- 
ing houses of Swift, Armour, Wilson, 
Anglo, and other national firms in the 
southern part of Brazil come adequate 
supplies of good quality meat, liver, 
and bone meal. The fish canning in- 
dustry (largely sardine) in the last few 
years has taken steps to utilize its 
wastes and there is an increasing 
source of good fish meal. Fish meal is 
also imported from European and Af- 
rican sources and in the off killing 
season meat meal can be imported 
from Uruguay and Argentina. 

The fact that Brazil is the third 
largest producer of corn in the world 
speaks for an adequate supply of this 
grain. Because it is an essential item in 
the diet of the people, there is wide- 
planting of corn and almost every 
three months in one area or another 
corn is being harvested. This is for- 
tunate, as adequate storage facilities do 
not exist. to carry the crop over in any 
area from one harvest to the next. This 
is true of most all seasonal crops and 
it involves, on the part of the feed 
manufacturer, the purchase and actual 
receipt and storage of several months 
stocks to insure adequate supplies. 
Other than corn there are no other 
grains in sufficient quantity or within 
the price range for animal feeding. 
Therefore, with the exception of corn, 
poultry feeding is entirely on a mash 
basis. 

Sun-cured alfalfa is available from 
the southern part of Brazil but, unfor- 
tunately, there is no source of good 
dehydrated alfalfa leaf meal. Costly 
transportation and its poor quality and 
price limit its use in feeds. 

The manufacture of penicillin in 
Brazil has provided a source of this 
antibiotic for the feed industry and 
some of the trace minerals are avail- 


able. All the other vitamins, with the 
exception of fish oil sources, and trace 
minerals must be imported either from 
the U. S. or Europe, depending on the 
availability of foreign exchange. De- 
spite the preference for U. S. products, 
recent shortages of dollar exchanges 
have made the feed industry turn to 
European sources for tnese essential 
ingredients. 

Five years ago, it was a problem to 
sell a bag of mixed feeds; today, the 
feed industry cannot meet the de- 
mands of the dairy, hog, and poultry 
industry. 

Why doesn’t the feed industry meet 
this challenge and supply adequate 
quantities of feed? Is it a lack of pro- 
duction facilities or desire to produce 
more? 

Unfortunately, the feed industry 
must content itself at present capacity 
until agriculture, allied industries, and 


AMERICAN feed companies 
have nothing on this thriving 
Rio de Janeiro concern, Moin- 
ho Fluminense, S. A. The Bra- 
zilian feed manufacturing in- 


dustry has made tremendous 
strides since the end of the 
second World War and now 
produces hundreds of thou- 
sands of tons annually. 
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Adds extra value 
at lower cost to you... 


In addition to furnishing its equivalent in 
protein, ““Two-Sixty-Two” helps unlock 
extra nutritive values for cattle and sheep 
—by stimulating rumen bacteria, which 
break down feed fibers in home-grown 
roughages. 


Available everywhere . . . 


Agents located in key cities (listed below) 
put ‘“Two-Sixty-Two” within trucking dis- 
tance of feed manufacturers. large and 
small.This means faster service . . . prompt 
shipments to help you keep pace with any 
increased demands on your inventory. 


Free-flowing .. . 


Theanti-caking agent in““Two-Sixty-Two”’ 
assures feed manufacturers a nitrogen 
source of protein that flows freely and 
mixes thoroughly . . . even under severe 
conditions of heat and moisture. 


FEED COMPOUND 


Agricultural Services, Inc. 
402 Flour Exchange Bidg. 
Minneapolis, Minn. 


Bartels and Shores Chemical Co. 
1400 St. Louis Avenue 
Kansas City 7, Mo. 


Davis Enterprises, Inc. 
919 S. Perry Street 
Dayton 1, O. 
R. D. Erwin Co. 
838 Third National Bank Bidg. 
Nashville 3, Tenn. 


Grandone, Inc. 
Needham, Mass. 


Harris-Crane, Inc. 
221 S. Church Street 
Charlotte, N. C. 


La Budde Feed & GrainCo. 
741 N. Milwaukee St. 
Milwaukee 2, Wisc. 

P. R. Markley, Inc. 
Lafayette Building 
Phila. 6, Pa. 

Pless & Sheahan 

. O. Box 2654 
Memphis 2, Tenn. 

Sunset Feed & Grain Co. 
805 Dun Bidg. 

Buffalo 2, N. Y. 

Carroll Swanson Sales Co. 
620 Des Moines Bidg. 
Des Moines 9, la. 

Van Waters & Rogers of 

California, Inc. 
16th & Carolina St. 
San Francisco 19, Calif. 
1422 E. 6th Street 
Los Angeles 21, Calif. 


£ 


This bag of ‘‘Two-Sixty-Two” was cut 
open for inspection after warehouse stor 


cellent, free-flowing condition. 3 
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age in a hot, humid region. wes in 


Polychemicals Department 
1616 Walnut St., Philadelphia 3, Penna. 
7250 N. Cicero Ave., Chicago 30, III. 
111 Sutter Street, San Francisco 4, Calif. 


Du Font Company of Canada Limited 
80 Richmond Street West, Toronto, Canada 
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For “Two-Sixty-Two” . . . the first and finest urea source 
of protein, contact your agent or nearest Du Pont office 


Van Waters & Rogers, inc. 
P. O. Box 1188 
Dallas 9, Tex. 


4000 First Avenue South 
Seattle 4, Wash. 


3950 N. W. Yeon Avenue 
Portiand 10, Ore. 


North 809 Washington 
Spokane 1, Wash. 


650 W. 8th South 
Salt Lake City, Ut. 


P. O. Box 1663 
Boise, Ida. 


E. 1. DU PONT DE NEMOURS & COMPANY (INC.) 


REG. U.S. PaT.OFF 


BETTER THING FOR BETTER LIVING 


The Top-Quality Nitrogen Source of Protein 
| i 
wat 


transportation progress to the point of —_ 
being able to supply more varied, bet- 
ter quality, and increased quantities of 
the necessary ingredients that make up _ 


feeds. 


TOWERING 250 feet above i, 
the bustling city of Rio de ss 
Janeiro are the big storage * 
elevators of Moinho Flumin- i 
ense. The modern laboratory 

keeps a constant check on the 

quality of ingredients and 

finished feeds. Most of the 

firm's output is pelleted and —_ 
is produced with three Amer- & 
ican-made pellet mills. The 

bottom photo shows the feed- 

er lineup in the big South " 
American feed plant. 


It must be stated, though, that sev- 
eral important companies, flour mills 
in particular, are ready to increase . 
substantially their production as soon e 
as raw materials for their feeds are Me 
more plentiful. 

@ One of Brazil’s most progressive flour 
mills —- and the nation’s largest — is k 
Moinho Fluminense, S. A., of Rio de Jan- 
eiro. This energetic organization also is pac- 
ing the Brazilian feed manufacturing bus- 
iness. 

It has been a natural development for the 
flour mills, employing their mill byproducts, ” 
to pioneer the manufacture of mixed feeds " 
on an industry-scale basis. ; 

Presently, total production capacity with S 
newest installations is somewhat over 500 
tons per 24-hour day. All sales are made at 
the mill’s downtown office on a cash basis BY 
and the customer must pick up his order by 
truck unless he buys in carload lots and has 
facilities for receiving same by rail. Eighty f 
per cent of the Moinho Fluminense produc- 
tion goes out by truck. 

Because most poultry raisers or groups | 
of poultry raisers must truck their products 
to the consuming centers they prefer to 
and can conveniently make their purchases 
of feed directly at the mill for return cargo, 
thus eliminating the necessity of salesmen 
or dealers. Moinho Fluminense has a com- 
plete staff of full-time salesmen for its flour ‘fg 
and other products of its allied products and \ 
who can handle, when necessary, the sales 
of feed. In several inland locations where 
there is a concentrated poultry or dairy ! 
industry, Moinho Fluminense has granted 
dealer franchises in order to serve the small 
breeders who find it inconvenient, expensive, 
and time-consuming to send for feeds in 
small lots, either by rail or by truck. Feeds 
are also sold through the regular branches 
that Moinho maintains in key cities. Es 

Under distribution regulations and control 
of a government supply and price commis- 
sion, Moinho Fluminense, as well as other 
flour mills, can only utilize 15 per cent 
of its byproducts in the manufacture of 
feeds. For this reason, Moinho Fluminense 
has not yet been able to produce regularly 
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at full capacity. Given unrestricted use of 
its byproducts, there is no problem foreseen 
on sales as there is still a large unsatisfied 
demand, especially for dairy and hog feeds. 
Up to the present, production has largely 
been limited to poultry feeds at the’ request 
of government authorities, who feel that 
the poultry industry should have priority on 
the mill byproducts. 

Several months’ stock of the other neces- 
sary ingredients are stored either in silos 
with a capacity for 42,000 tons, of which 
around 10,000 tons are reserved for the 
needs of the feed plant, or in bags in ware- 
houses with a storage capacity for 200,000 
bags or 36,000 square feet. 


Moinho Fluminense, S. A., is one of the 


largest flour mills in the world and the 
largest manufacturer of mixed feeds in 
Brazil. 

Moinho Fluminense manufactures both 


pelleted and granulated feeds under the fol- 
lowing trade names and sold in the quan- 
tities and at the equivalent dollar price 
indicated: 


Approximate Price per 
daily tonnage 100 pounds* 
Avevita) — poultry feeds in starter, 
grower, layer, and breeder 
formulas 200 U.S. $2.05 
Suinovita — pig and hog feeds 20 U.S. $1.55 
Gadovita — dairy and cattle feeds 15 U.S. $1.65 
Equinovita — horse feeds 5 U.S. $1.80 
Total daily production 240 


*Bas’s free exchange rate of Cr $70,00 per dollar. 


THREE 


Give you a choice in 
Dehydrated Condensed 


FISH 


DYNASOL is an 
fish solubles. 


DYNASOL is 


by a process 
retains the full potency of fish soluble values 
including unidentified growth factors. 


DYNASOL is backed by nine years experi- 
ence — made by the pioneer producers of 
dehydrated fish solubles. 


extremely uniform source 


which 


NOW THREE PRODUCTS 


100-S 
80-S 
80-M 


of Dynasol. 
of Dynasol. 


of Dynasol. 


Contains 100 Ibs. Condensed Fish Soluble values per hundredweight 
Dehydrated on soybean oil meal. 


Protein 54%. 


Contains 80 lbs. Condensed Fish Soluble values per hundredweight 
Dehydrated on soybean oil meal. 


Protein 50%. 


Contains 80 Ibs. Condensed Fish Soluble values per hundredweight 
Dehydrated on wheat middlings. 


Protein 34%. 


Write For Details 


LABORATORIES, INC. 


1901 


East Euclid Avenue 


Moines 13, lowa 


To meet the growing demand for a good 
dog food, Moinho Fluminense is now pro- 
ducing a balanced ration in pellets under 
the name Caninovita. 

Uncertainty of supply and wide variance 
in prices between harvests requires this 
program of extensive storage to assure ade- 
quate supplies of ingredients for year-round 
production. A pronounced dry season be- 
tween the months of April to September 
increases the demand for dairy and beef 
cattle feeds during this period of limited 
pasture. The results of feeding good feed 
during the dry season have convinced many 
farmers of the value of feeding and many 
have adopted the practice of year round 
feeding. The demand for pig and hog feeds 
is quite constant and in poultry feeds there 
is a higher demand for starter and grower 
feeds during the hatching season between 
April and September and a consequent in- 
crease in demand for layer mashes during 
the egg laying season that is at its highest 
in August, September, October, and No- 
vember. 

In addition to its Rio de Janeiro mill, 
Moinho Fluminense operates another feed 
mill in Sao Paulo, in connection with its 
flour milling operation, with a capacity for 
300 tons per day. It is also contemplating 
the installation of feed manufacturing facili- 
ties at its flour mill in Barra Mansa, located 
in the state of Rio de Janeiro and in the 
heart of the dairy cattle region serving as 
the milkshed for the city of Rio de Janeiro. 

With complete laboratory facilities and 
competent personnel Moinho Fluminense 
today formulates and manufactures high 
quality feeds that meet the latest nutritional 
standards — an outstanding and commend- 
able contribution to scientific animal nutri- 
tion in Brazil and to an industry that was 
practically non-existent 10 years ago. 

MUNSON NAMED 

Naming of Homer Munson to direct farm 
service work for Occident and Tone feeds 
has been announced by King Midas Feed 
Mills, Minneapolis. Occident feeds are sold 
by Russell-Miller Milling Co. and the Tone 
brand by King Midas. 

THIRD GENERATION 

A third generation of the Young family, 
Fred Jr., has been named manager of its 
cotton mill at Bemis, Tenn., Bemis Bro. 
Bag Co. of St. Louis has revealed. Mr. 
Young succeeds his father, Fred Sr., who 
earlier had replaced Grandfather J. B. 
Young. 
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HICKORY STICK 

Mother: “What did the nice teacher 
teach my itty-bitty man when he was in 
school today?” 

Itty-Bitty Man: “Not to swear.” 

Si. 
LIFE’S LIKE THAT 

“We are a non-profit organization.” 

“What do you mean?” 

“We don’t mean to be, but we are.” 

* * 

Salt is what makes potatoes taste bad 
when you don’t use it. 
* 

DOLLAR A YEAR 

Prospective Employe: “Now that I've 
proved my capabilities, just pay me what 
I'm worth.” 

Prospective Employer: “But, my friend, 
you've got to live!” 

FANCY FINANCE 

Bob: “That’s a nice new car you have, 
Bill. Did you pay cash?” 

Bill: “I paid cash for the car, but I had 
to finance the accessories.” 

* 

An undertaker might be termed just a 
professional boxer. 

SQUOOSH 

Joe: “I don’t notice any improvement in 
these new buses.” 

Sam: “You said it. The standing room is 
just as uncomfortable as ever.” 

YIPES 

Mike: “A girl sure is like a dog.” 

Ike: “Yep. They both calm down after 
they put the bite on you.” 

Mike: “Agreed, and they both like to be 
petted, too.” 

wi Te 

One of the best places to find a helping 

hand is at the end of your right arm. 
GONE FISHIN’ 

A Brooklyn GI was stationed in Texas 
and one day went out on maneuvers and 
returned to his tent with several rattlesnake 
rattles. 

“Where did you get those?” a friend 
asked. 

“Off a big woim!” was the reply. 

* & 
WHOLESALE 

Nosy Neighbor: “How many children in 
your family, little girl?” 

Little Girl: “Eight.” 

Nosy Neighbor: “That sure must cost a 
lot.” 

Little Girl: “No, it doesn’t. We don’t buy 
"em; we raise ‘em.” 
ADVERTISING PAYS 

A large billboard at a filling station in 
Alabama read: “Mississippi Just Ahead —- 
Last Chance to Buy 27-Cent Gas!” 

A tourist noticed the sign, stopped, and 
said, “Fill up.” 

After the tank was full and the tourist 
was ready to drive away, he asked the 
station attendant, “By the way, how much 
is gas in Mississippi?” 

“Twenty-three cents,” 
tendant with a smile. 

* 

A candy catalog for children might be 

called just another sucker list. 


retorted the at- 
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Kracked Korn 


GUESS WHO 

First Feed Man: “I sure am worried. The 
other day I got a note from a man telling 
me he'd shoot me if I didn’t stay away from 
his wife.” 

Second Feed Man: “I don’t see why that 
should worry you. All you have to do is 
stay away from her.” 

First Feed Man: “Yes, but the big trouble 
is that he didn’t bother to sign his name to 
the note.” 


“THE ORIGH | 
Gest Kuown 


of 
DRIED 


MOLASSES 


Be SURE you get genuine Omalass 
in the familiar bag, if you want to 
get the most sweetness — the most 
molasses — the most quality — the 
most dependability in a dried molas- 


ses product. 


You can be sure when you buy 
OMALASS — guaranteed over 85% 
blackstrap molasses, yet always free- 


flowing, easy to handle. 


Send Coupon for Complete Details 


Advice is talking to a person after his 
mind already ie made up. 


STINGER 
Joe: “I hear you have a new job at the 
race track. What do you do?” 

Mike: “I paint iodine on all the horses 
that are scratched.” 

It’s time to buy a new tire when the air 
begins to show through on the old one. 


VyLACTOS LABORATORIES, INC. 
| 1901 East Euclid Ave. 
Des Moines 13, Iowa 


| 

Please send me complete 

| details and prices on Omalass. | 

| 


| Name 


| Company 


Street 
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acdos LABORATORIES, INC. 
1901 East Euclid Avenue 
Des Moines 13, lowa 
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—Feed Lots 


(Continued from page 37) 


Mitchell Jr., who with Mary Louise Mit- 
chell of Los Angeles owns the business, 
which is operated as a corporation, put in a 
feed plant. He followed this with a program 
of diversification. The first step in this pro- 
gram was entrance into the agricultural 
chemical business. The company now is dis- 
tributor for the Grasselli division of Du 
Pont and several other companies. 


A crop dust mixing plant and a liquids 
mixing plant have been added varied ac- 
tivities of Mitchell Seed & Grain Co. 

For several years the firm has been active 
in the wholesaling and retailing of seeds. 
Gross sales are more than $600,000 an- 
nually, based on a larve turnover of range 
feed and hog feed, the two largest sellers 
in feeds. The company mills poultry and 
livestock feed under its own brand name 


of Mitchell's. 


Toxaphene, spraying equipment, Mala- 
thion, Arasan, and Arcadian nitrogen fer- 
tilizer are popular items at this store. 


The firm occupies a sheet iron building 
containing 16,000 square feet. A 30 by 30- 
foot salesroom is a busy area for the sale 
of seeds, feeds, insecticides, disinfectants, 
farm supplies, and equipment. The building 
has Santa Fe railroad siding facilities with 
a loading platform 50 feet in length in 
front of the structure and 100 feet long on 
the side of the building. 

Equipment in the completely-outfitted 
mill includes: 

Sprout, Waldron & Co. pellet machine 

Sprout, Waldron & Co. sacking machine 

Blue Streak mixer, half-ton 

Eureka agitator mixer 

Caird Feed Rolls rolling machine 

Butler tanks. 


Eight employes are required to staff the 
busy Mitchell Seed & Grain Co. General 
Motors trucks are used in making deliveries 
and credit is offered on a 30-day net basis. 
Approximately one-half of the volume is 
credit. Advertising is confined to direct mail 
and radio. The firm sponsors meetings for 
customers to promote interest in products, 
methods, management, and production con- 
trol. The firm serves the southeastern New 
Mexico territory. Cattle and sheep are the 
two types of livestock most widely raised in 
the area. 

The firm is well-known in the area for its 
molasses mixing, rolling, corn cracking, and 
shelling. An 1,800-bushel storage capacity 
is available to the trade. The cleaning and 
re-cleaning of seeds is steadily increasing in 
volume. 

Diversification now accounts for more 
than $200,000 of the company’s annual vol- 
ume. In 1955, on the 110 acres under con- 
tract, crops of starr millet, Texas combine 
hegari, greenleaf Sudan, Mexican June corn, 
mammoth Russian sunflower, Custer castor 
bean, early Shallu sorghum, and Woodward 
sand bluestem grass have earned good prof- 
its for Mitchell Seed & Grain Co. 

Hogs are being bred up to the bacon 
type, the breed being attained by crossing 
with the Yorkshire. 


A steam grain rolling mill, 24 by 18 feet, 
is in constant use and adds to the profitable 
operations of the concern. 
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Mr. Mitchell is proud of his monthly 
newsletter, particularly the attractive pic- 
torial heading. A noted artist, Ila McAfee 
of Taos, N. Mex., was commissioned to 
draw pictures of the various animals eating 
Mitchell’s feeds. He reports the illustration 
creates interest and favorable comments 
from customers. 

A commercial printing firm turns out 
2,600 newsletters that are mailed to a care- 
fully compiled mailing list. The letter con- 
tains authentic testimonials of successful 
users of the firm’s feeds and seeds. Results 
of the company’s feed lot operations are 
given and the profit and cost angles fully 
related. 

Fertilizer developments and improvements 
are presented in the interests of the farmer. 
New services and facilities of the company’s 
plant are described. New developments in 
livestock breeding, market conditions, chem- 
ical products, and equipment are presented 
from the money-making point of view. 

In a typical newsletter, a listing of But- 
ler grain bins, moisture testers, hog feeders, 
baby pig feeders, waterers, tanks, and allied 
items secured a good response from the 
trade as noted in sales of these items. A 
source of good will and publicity for the 
store is the publication of game conserva- 
tion news of interest to sportsmen in the 
area. 

Promotion-minded E. W. Mitchell makes 
his salesroom a showroom of testimonials 
that create customer confidence. One sec- 
tion of the right wall in the salesroom con- 
tains pictures from the floor to the ceiling 
of customers of the firm. This results in 
added floor traffic and sales. The pictures 
were taken by Mitchell Seed & Grain Co. 
and represent a large cross-section of the 
agricultural people in the trade territory. 

This progressive New Mexico mill took 
advantage of a market-topping achievement 
of one of its customers to further sales in 
the product used. A rancher in the area, 
user of Stilbosol fattening supplements sold 
by Mitchell Seed & Grain Co., commanded 
top prices in the Fort Worth market for his 
cattle. Mr. Mitchell clipped the livestock 
sales listing from the newspaper, combined 
it with a picture of the customer at his feed- 
lot, and mounted the two on a poster that 
was placed near the cash register. Sales were 
upped due to this promotion. 

The firm is a member of the New Mexico 
Feed & Grain Dealers association and Mr. 
Mitchell is a director of the organization. 
He is also a director of the Grain & Feed 
Dealers National. 


In referring to the outlook for the future 
growth possibilities of his business Mr. Mit- 
chell observed, “The future looks good. 
Farmers and livestock men are taking more 
interest in the crops and land management 
that gets better yields and mean more 
money for them. Our records show that 
diversification is necessary for those times 
when feed milling is in a slump. At the 
same time, crop-growing and feed lot opera- 
ting definitely boosts our sales in feed, seed, 
equipment, and supplies. We become known 
for trying to keep up with the new in 
products and methods and we get good 
word-of-mouth advertising out of it.” 

The crops grown on the contracted land 
have created so much interest due to their 
extra fine stands that in one field, located 
across a highway from a service station, 


Rhodes Joins Merck as 
A Poultry Specialist 

Dr. William H. Rhodes has joined 
Merck & Co., Inc., Rahway, N. J., as a 
poultry specialist in the firm’s marketing 
department of its chemical division, it has 
been announced. 

Formerly veterinary pathologist in the 
Georgia poultry laboratory at Gainesville, 
Dr. Rhodes will have technical service to 
the fields of poultry and livestock health 
included in his new duties. 

Dr. Rhodes is a graduate of the Univer- 
sity of Georgia school of veterinary medi- 
cine and a member of the American Veter- 
inary Medical association, as well as several 
state veterinary groups. 


Give New Assignments to 


A. E. Staley Salesmen 


Six salesmen for its formula feed depart- 
ment have received new assignments, A. E. 
Staley Mfg. Co., Decatur, Ill, has an- 
nounced. James J. Callan of Ripon, Wis., 
now is assistant manager in northeastern 
Indiana. 

S. Douglas Young has been assigned to 
Galesburg, Ill.; Robert A. Kane to north- 
western Illinois; and Bill Norris Jr. to south- 
eastern Indiana as assistant to Robert 
Golden of Richmond, Ind. Larry Luby has 
been named poultry specialist in Indiana 
and Ralph Huge to the same post in 
Illinois. 


CCC Freeing Country 
Storage for 1955 Corn 


Action to free country storage space for 
government takeover next summer and fall 
of 1955-crop corn now going under price 
support loans and purchase agreements cur- 
rently is underway, the Department of Ag- 
riculture has announced. 

The government plans to reconcentrate 
storable corn into terminal facilities from 
Commodity Credit Corp. bin sites and 
country warehouses. If this program does not 
provide sufficient space for the 1955-crop 
corn, USDA said, CCC will buy additional 
emergency bin-type storage. 

In moving corn out of bin sites, the 
grain found to be unstorable will be offered 
for sale at country points, either at federal 
bin sites or country warehouses, at the 
going market price for such corn. 

JAZZ UPS PRUETT 

Promotion of Earnest M. Pruett to assis- 
tant general branch manager has been an- 
nounced by Cosby-Hodges Milling Co., 
Birmingham, Ala. Mr. Pruett previously 
was assistant sales manager. 


tourists stop and ask the station operators 
numerous questions about the crops. The 
station operators asked Mr. Mitchell to 
post a letter in their window describing the 
crops and answering the questions most fre- 
quently asked. 

In Roswell, N. Mex., civic-minded, as- 
sociation-minded E. W. Mitchell Jr. has 
diversified his interests and his business and 
both have prospered from the diversity. 


THE FEED BAG—February, 1956 


now you can profit with feeds that hormonize 


it’s safe—simple—efficient! Add extra advantages , 
to your broiler finisher by supplementing it with 


the new ‘“in-the-feed” hormomzer... 


U. S. PATENT NO. 2,544,698 


These are the advantages you give 
growers by offering Liponized feed: 
No extra work to do or pay for. 


No handling of the birds — no set-back, 
no wet litter, no shock which might lead to 


increased susceptibility to CRD and other diseases. 


No residual hormone to cause concern. 


Adding Lipamone to your feed is easy 
— 1 lb. of Lipamgne plus 9 lbs. of carrier 
makes 10 lbs. of pre-mix; 10 lbs. of. 
pre-mix in 1 ton of broiler finisher 
makes a Liponized best-seller. 


Premium prices are being offered by 
alert processors who recognize 
the quality features of Liponettes. 


We are urging growers to discuss Lipamone 
with their feed dealers. Are you fully 
acquainted with the Lipamone story? 

We'll be glad to give you complete 
information and to answer your questions. 
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important new words 
for the broiler industry 


Lipamone : free-flowing feed 
additive for broiler finishers. 
It contains 14% dienestrol : 
diacetate, a feminizing hormone, a 
in corn distillers dried grains. Bc 
Liponizing : the process 
of adding LIPAMONE to feed, 
or feeding birds the 
LIPAMONE-supplemented ration. 


Liponette ™ a broiler which 
has been Liponized. The demand 


for these extra-quality birds means 
better sales for the grower 

and processor and profit for the 
manufacturer who supplies the 
Liponized broiler finisher. 


WHITE LABORATORIES, INC. 


Agricultural Division, Kenilworth, N. J. 
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TOO MUCH STAKE 
TAKE 
FORTIFY WITH NOPCOSOL. M-5,” 


says Earl Shackelford, of Verona Feed Co. 


“With 95% of our broiler operations on a contract basis 
our investment grows as fast as the birds. We supply 
chicks, feed (subject to an average mark-up), fuel, 
litter, and medication, and we take only 10% of the 


profit. At average market prices, that amounts to about 
2¢ a bird.” 


VERONA FEED COMPANY 


Date. 


Mortality 
Date Started... - 


‘Total Loss — 


“With such a small margin of profit, we can’t afford to take chances. 
We try for the lowest possible mortality and the best possible con- 
version rate. These typical score cards show the results we’re getting: 
mortality 0 to 0.53% ; conversion rates 2.68 and 2.85; average weight, 
over 3 pounds in 914 weeks.” 


“Funny thing—I’m a businessman, not a trained nutritionist. But 
that’s me pouring the vitamin-mineral supplement into the mixer. 
When you fortify with Nopcosol, that’s all there is to it. Nopcosols 
are modern vitamin-antibiotic-mineral supplements formulated for 
today’s high-energy feeds.” 


“All blending of ingredients in microscopic quantities is done for 
us. Pour one 10-lb. bag into a ton of feed and the job is done. 
Because they are blended by experts and contain Micratized® 
vitamins, Nopcosols are guaranteed to deliver full vitamin potency 
right to the birds’ digestive tracts, where they are effectively ab- 
sorbed. Micratized vitamins remain stable in the face of heat, long 
storage, and incompatible ingredients.” 


There’s a Nopcosol to fortify every kind of poultry, swine, and cattle feed. For full information, send for the Nopcosol Booklet. 


200 Front Street 
Harrison, N.J. 


NOPCO CHEMICAL COMPANY 


Please send me the Nopcosol Booklet 


Name 
NOPCO CHEMICAL COMPANY ! Address 
Harrison, N.J. Richmond, Calif. City Zone State 


Basic producers of Micratized® Vitamins A & D, niacin, calcium pantothenate, choline chloride, and other products 


8&8 
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Custom Mix 


This is the cold season in Milwaukee but actually we can tell you it hasn't 
been much better in California, from where this is being written. We have 
been attending Joe Chrisman’s American Dehydrators association convention 
at Coronado, and so far we have seen the sun one day. In addition, Los 
Angeles welcomed us with almost nine inches of rain in 36 hours so things 
were floating. 

They weren't floating any more than was J. H. Seley, popular feed industry 
figure, who is in a variety of enterprises. His four-year-old horse Trackmaster 
won.the Santa Anita Maturity Jan. 28, to bring Mr. Seley $79,600 plus addi- 
tional special awards of $8,191 and $5,000 — or total earnings for the day of 
$92,791. Trackmaster was raised on Mr. Seley’s farm, where he keeps a a 
stable of race horses. In additien.to this occupation Mr. Seley owns J. H 
Seley Co., feed jobbers; Pacific Processing Corp., producers of fish products: 
Philip R. Park, Inc., of San Pedro; and a aed share of the Los Angeles Rams 
football team. He keeps busy. 

The dehydrators’ convention was a splendid affair with a program which was 
interesting and which ran like clockwork. Syl Fisher, who was well-known in 
the feed trade until he retired from Schenley Industries, Inc., Cincinnati, came 
over to Coronado to see many of his old friends. He owns a ranch nearby. 

Energy and success in selling won a week in Florida for these salesmen of 
Honeggers’ & Co., Inc., Fairbury, Ill., and their wives. Shown at poolside are 
the Ed Jarmers, Ed Steeles, Jim Mileys, Earl scaraseaienis Dan — Randy 


our offices. Here we show him during a 
visit to Wenger Mixer Mfg. Co., Kansas 
City, Mo. Mr. Laerdal is inspecting high 
molasses pellets with James E. Ghio, Wen- 
ger export manager. Mr. Laerdal is a di- 
rector of A/S Norsk Tang-og Tareindustri 
and A/S Froy, feed firms in his country. 

Mr. and Mrs, Carl G. Orsinger, Waterloo 
Mills Co., Waterloo, Iowa, have left on a 
Caribbean cruise. They expect to be gone 
about six weeks. Wes Wilson, who was as- 
sociated with Philip R. Park, Inc., San 
Pedro, Calif., is now selling real estate in 
that city. 

C. R. Bunten of Phillip R. Park, Inc., 
San Pedro, Calif., is now laying the ground 


_ work for selling a new seasoning product. 


It is called Sea-Zun and is a tasty, natural 


+ seasoning for vegetables, meat, and fish. The 


base of it is Park process kelp from the sea. 


—E.H.R. 


Lamberts, Ben Mahurins, Guy Chiditina: 
Warren Steiners, and Assistant General Sales Manager Elmer Roth and his 
wife. 

If you would like a colored television set on a tie-in deal with the purchase 
of a case of beer a week we suggest you contact either of two Kansas City 
brokers. They are M. A. McClelland, M. A. McClelland Co., Dwight bldg., 
Kansas City, or J. Howard Riley, Riley Feed Co., Board of Trade bldg., Kansas 
City. Either would be happy to send you details. 

Forrest Larson, sales manager of Jacobson Machine Works, Minneapolis, is 
leaving in order to locate on the west coast. He likes the year around mild 
climate. 

Wedding congratulations are in order for Richard Kathe of the American 
Feed Manufacturers association. He was married to Colleen Natalie Geoffray 
at Our Lady of Mt. Carmel church in Chicago Feb. 4. They enjoyed a honey- 
moon in the South. 

George LaBudde, LaBudde Feed & Grain Co., Milwaukee, is. spearheading 
a drive to get animals to stock the new Milwaukee zoo. He heads the local 
zoological society and many firms in this area are donating funds to obtain 
wild animals. 

Last month we told you that Arnbjorn Laerdal, Stavanger, Norway, visited 
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Watertown Milling 
Staff Tours VyLactos 


Sales 


Visiting the plant of VyLactos Labora- 
tories, Inc., Des Moines, recently were sales 


; staffers from Watertown Milling Co., Wa- 


tertown, S. D., VyLactos has reported. 
Hosts to the Watertown group were Sales 
Manager Dean Foster, Gene Coats, and 
Dr. Gary Severson of VyLactos. 

Sales Supervisor John Neuhaus and Sales- 
men Ray Harris, L. D. Kelley, Roger Wil- 
ber, and Bill Stemwedel of Watertown were 
shown equipment used in dehydrating mo- 
lasses and condensed fish solubles. 


Tell Hopper Populations 
May Increase in 1956 


Grasshoppers generally appear more 
threatening to crop areas in 1956 than they 
were in 1955, according to preliminary esti- 
mates by the Department of Agriculture. 

Late summer and fall surveys indicate that 
the hoppers will be a serious threat to 1956 
cropland in more than 15 states and to some 
20 million acres of rangeland in 16 states. 
Spring surveys fill permit final estimates of 
the 1956 hopper threat. 

Department spokesmen said the biggest 
rangeland threat centers in parts of Okla- 
homa, Kansas, Colorado, Texas, and New 
Mexico; however, most of the Midwest and 
West will bear watching. 
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Sewn to stand repeated handling, Corn Products bags (above) at Owens Milling Co., Jersey City, N. J., a distributor. 


Corn Products Refining Co. uses bags sewn 


with “Super Cordura’ rayon for extra strength, low cost 


REG. U. S. PAT, OFF, 


From the first loading at Argo, Illinois, 
to the ultimate user, Corn Products 
Refining Company feed bags are han- 
dled many times, meet many tests of 
strength. Bags with bottom and side 
seams of “Super Cordura’’ withstand 
this rugged handling so well that Corn 
Products Refining Company has now 
changed to “Super Cordura”’ for their 
closing seam. It gives more strength 
. . . yet costs less than conventional 
thread—actually yielding 20% more 


Advantages of 
“SUPER CORDURA”’ thread 
for bag sewing 

@ Lower cost 

@ Greater strength 

@ improved sewability 

@ Reduced thread inventory 
@ Uniform properties 


Cordura” 


yardage per pound. 

In addition, Corn Products Refining 
Co. gets extra sewing efficiency with 
“Super Cordura.’’ It has been treated 
with a special lubricant to insure good 
sewability. Its extra strength reduces 
breaks during sewing. 

Consider the advantages of bagssewn 
with Du Pont “Super Cordura’”’ the 
next time you place an order. . . and 
use “Super Cordura’”’ in your own clos- 
ing operations. 


E. |. du Pont de Nemours & Co. (Inc.) 
Textile Fibers Dept., Wilmington 98, Del. 


**Super Cordura’”’ is Du Pont’s registered trade- 
mark for its high tenacity rayon yarn. 


REG. U.S. PAT. OFF 
BETTER THINGS FOR BETTER LIVING 
«++ THROUGH CHEMISTRY 


HIGH TENACITY RAYON 
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Jacobi Director for New 
Union Bag Department 


William F. Jacobi has been appointed 
director for the newly-created package en- 
gineering department of Union Bag & 


WILLIAM F. JACOBI 


Paper Corp., New York City, the firm has 
revealed. John F. Hordych has been named 
Mr. Jacobi's assistant. 

Union Bag said the new department con- 
solidates its packaging services and packag- 
ing machinery department. 


Wet Litter Cuts Poultry 
Profits, Expert Says 

Wet litter in poultry houses during win- 
ter months can cut profits considerably, 
according to an extension poultryman at the 
University of Maryland. Wade H. Rice said 
that wet litter may cause disease, lower 
weights, and lower market grades. 

Mr. Rice added that egg production also 
may drop as a result of wet litter, while 
ammonia fumes spread coccidiosis infection. 

Proper ventilation is one answer to the 
winter litter problem, Mr. Rice said. He 
also advised starting to build up litter in 
the fall so that it is 10 to 12 inches deep 
when steady freezing weather arrives. 


Name Harold Lamphere 
Salsbury Field Man 


Appointment of Harold A. Lamphere 
as a sales and service representative for Dr. 
Salsbury’s Laboratories, Charles City, Iowa, 
has been announced by the firm. Succeed- 
ing Paul B. Malm, who has retired, Mr. 
Lamphere will serve northeastern Minne- 
sota and northwestern Wisconsin. 

Mr. Lamphere was a field representative 
in southern Wisconsin for a feed concern 
prior to joining Dr. Salsbury’s. He is a 
native of Minneapolis. 

@ MFA CENTRAL COOPERATIVE, 
Union, Mo., has installed a new 50-horse- 
power Jacobson hammer mill. 
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Corn Products Refining 
Ups A. N. McFarlane 


Election of A. N. McFarlane as vice pres- 
ident and general sales manager has been 
announced by Corn Products Refining Co., 
New York City. Also revealed was the 
firm’s election of E. F. Schroeder as vice 
president in charge of manufacturing. 

Mr. McFarlane has been with Corn Pro- 
ducts since 1934. He served for several 
years as a technical sales representative and 
later was named associate research director. 


A. N. MC FARLANE 


Mr. McFarlane became manager of the * 
chemical sales department in 1944 and has 
served as assistant general sales manager 
since 1947. In 1953, he was elected a 
vice president of Corn Products Sales Co. 

Mr. Schroeder joined Corn Products in 
1928, serving in the firm’s manufacturing 
department in Argo, Ill., until 1939. He 
then transferred to the foreign manufactur- 
ing department and served several years in 
Brazil and Argentina, later appointed man- 
ager of Corn Products’ Argentine subsidiary. 

Returning to the United States in 1951, 
Mr. Schroeder managed the firm's Corpus 
Christi, Tex., plant, transferred to New 
York in 1953 as manager of the Corn Pro- 


ducts manufacturing department in that A & 5 4 


city, and became assistant to the vice presi- 


dent in charge of manufacturing in 1955, «€ T T = R 
his position at the time of his new appoint- 


ment. 

{ 
@ RICKEL GRAIN CO., Kansas City, FEED CONTAINING 3-NITRO gives your customers what they want = 
has acquired Butler‘Welsh Grain Co., and stimulates profitable repeat business for you. Con- 
Nebraska City, Neb. trolled, exacting tests prove it! 
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FEED CONTAINING 3-NITRO helps promote faster growth of both pigs 


and chicks on less feed per pound of gain. Actually im- 
proves feeds already supplemented with antibiotics— i 
Helps reduce “‘disease burden.” Aids in preventing scours Z! 
in hogs. 
Hog raisers get fewer runts, healthier hogs, better uni- 

formity, finer finish, lower feeding costs—and go to 

market days earlier—for greater profits. 


Tops for laying flocks—3-Nitro helps chicks mature 
faster. Pullets produce up to 15 days earlier. Hens have 
added vitality to lay as many as 12 extra eggs per bird. 


THEY’ RE EASY 10 SELL, 100 — ‘Feeds containing 3-NITRO” a 


advertised nationally i in Farm and Poultry Publications 
and by Radio. Take full profit advantage of the growing 
demand for these better feeds now — offer feeds con- 
taining 3-Nitro. Write for literature. 


DR. SALSBURY’S LABORATORIES charies City, lowa 


recommend, promote, and profit from complete line of poultry medicines 


BY GLENN BERNHARDT" 
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MORE PROFIT 


with 


J-MTC TWINE 


Here’s Why! 
REALLY SELLS FAST! J-MTC baler and binder twines are made from 


the finest Grade "'A" Sisal fiber, grown under ideal conditions in 
_ Yucatan, Mexico. It's strong, uniform and the baler twine is knotless. 


BRINGS BUYERS BACK! Satisfied customers come back for more 
J-MTC twine. It's chemically treated with rot, mold, insect, and rodent 
repellants. Each cylinder wrapped in strong paper, tagged to indicate 
starting point, machine wound so it runs smooth and doesn't collapse. 


EASY TO STOCK! Here's a no-work item that sells itself. Baler twine 
is shipped in bundles of two cylinders totaling 40 Ibs. gross; binder 
twine nes 6 cylinders in a 50-lb. gross wt. 
ations easily made. Bagged in 
— i paper and securely bound. 


J-M TRADING CORP. 


W. Jackson, Chicago 4, Wh 
Tel. WAbash 2-2065 


wEsT — 
oUTH, EAST, 
RE MOLASSES SHIPMENTS 


e 

4 Since 1918, we have built our 
; reputation on top quality 

blackstrap feeding 

molasses and service-plus. 

4 Today, more than ever 
4 before ... with 

strategically-located 

4 distributing terminals 
. from the Gulf to 

e Canada, from coast to 
4 coast... we can offer 
” the utmost in prompt 
4 delivery and shipping 

« economy. Phone, 

4 wire or write us for 

delivered prices in 

4 tank trucks or 

tank cars. 

e 

& 

& 

e 


NATIONAL MOLAssEs COMPANY 


Executive Offices: PA., 8-5900 (PHILA. ye 
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T. M. Means in Lilly 
Ag Research Department 


New to the agricultural research depart- 
ment of Eli Lilly & Co. is Dr. Thomas M. 
Means, the Indianapolis pharmaceutical firm 
has announced Dr. Means previously was 
with the animal husbandry department at 
Purdue University. 


DR. THOMAS MEANS 


A native Hoosier, Dr. Means received his 
degrees from Purdue, his doctorate last 
month. The new Lilly staffer was in charge 
of the sheep program at Purdue. 

In his new duties, Dr. Means will conduct 
investigations in the field of animal nutri- 
tion. He is a member of the American So- 
ciety of Animal Production. 


R. M. Hersey Elected a 
Bemis Vice President 


Election of R. M. Hersey as a vice 
president has been announced by Bemis 
Bro. Bag Co., St. Louis. Mr. Hersey, who 
headquarters in Minneapolis, is a board 
member and sales director for national ac- 
counts. 

Also disclosed was the retirement of R. C. 
Van Horn as manager of Bemis’ Indian- 
apolis plant and sales division. He is suc- 
ceeded by D. A. Clarke, formerly assistant 
manager. Mr. Van Horn has been with 
Bemis since 1906. 

Reorganization of its operations in the 
East also has been reported by the firm. 
Under the program, Bemis plans to close its 
Brooklyn plant, dividing its production 
among other plants serving the area. 

Bemis, however, said it will maintain a 
sales and office force at Brooklyn to operate 
as the Brooklyn sales division, serving the 
New England states and parts of New York, 
New Jersey, and Pennsylvania. J. V. Rich- 
ards will continue as manager of the 
division. 

—— 
@ SPRING GROVE FARMERS EX- 
change, Spring Grove, Minn., has installed 
a new Jacobson hammer mill. 
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Current Reading | 
Reviewed by The Feed Bag Staff 


Arkansas Meat Performance Broiler Test, 
No. 5, Spring, 1955, by N. R. Gyles and 
L. T. Lankford, Arkansas Experiment Sta- 
tion, Fayetteville, free. 

The Arkansas Poultry Improvement as- 
sociation sponsored this meat performance 
test for participants in the national poultry 
improvement plan in that state. Arkansas 
station staffers supervised the test and sum- 
marized the data. 


This was a descriptive test of the per- 
formance of strains and strain-crosses under 
stated circumstances. All of the chickens re- 
ceived the same diet. The average perform- 
ance of each entry, average entry, average 
crossbred, and average purebred are tabu- 
lated for use by feed men. 

* 


Problems and Practices of American Cattle- 
men, by M. E. Ensminger, M. W. Galgan, 
and W. L. Slocum, Washington Experiment 
Station, Pullman, free. 

This 92-page bulletin summarizes and 
interprets information obtained from 1,588 
questionnaires returned by cattlemen in 24 
states. The study was undertaken. to obtain 
a more accurate picture of the problems and 
practices of American cattlemen and to pro- 
vide a basis for more intelligent planning 
for the cattle industry's future in research, 
promotion, and education. 

Feed industry members will find many 
open markets by examining the feeding and 
nutritional disease sections of the report. 
Breeding, management, marketing, and cat- 
tlemen’s sources of information and research 
are other subjects covered. 


New Ewing Texas Plant 
Makes First Shipment 


First shipments from its new plant at Fort 
Worth, Tex., have been reported by Ray 
Ewing Co., Pasadena, Calif. The firm late 
in 1955 purchased 10,000 feet of warehouse 
and manufacturing space and 1% acres ad- 
joining the new plant on which Ewing plans 
to add 50,000 square feet of warehouse 
space. 

The new $250,000 project is third in a 
series of new plants to be erected through- 
out the nation, Ewing said. The Fort Worth 
plant is supervised by Hal Ewing, formerly 
of San Francisco. 

Ewing pointed out that the plant is de- 
signed to improve service to southwestern 
feed manufacturers using its vitamin and 
feed supplements. Tommy Thompson Co., 
Fort Worth, represents Ewing in the South- 
west. 

Southwest feed men previously were sup- 
plied by Ewing from its Pasadena or Coun- 
cil Bluffs, Iowa, plants. 


@ OBERT ASLESON, Stoughton, Wis., 
has installed a new grain drier in his City 
Feed Mill. 
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Field Crop Varieties in Wisconsin, Depart- 
ment of Agronomy, University of Wiscon- 
sin, Madison, free. 

This 11-page circular is a listing of field 
crop varieties which provides a ready refer- 
ence on varieties being grown in or of cur- 
rent interest for the Badger state. Varieties 
of oats, spring barley, spring wheat, winter 
wheat, rye, soybeans, corn hybrids, open- 
pollinated field corn, flax, red clover, sudan 
grass, and other clovers and grasses are cov- 
ered. 


Program for the Great Plains, Superintend- 
ent of Documents, Government Printing 
Office, Washington 25, D. C., 10 cents. 

Here is a 12-page government bulletin 
describing a program for the Great Plains 
developed by USDA with the cooperation 
of the Great Plains Agricultural council. 

Secretary of Agriculture Benson in his 
foreword notes, “Sustained agricultural pro- 
duction in the Great Plains states is vital to 
all the people of America.” 

The program objective is to assist farm- 
ers and ranchers to develop for themselves 
a land-use program which will help them 
avert many of the hazards that come with 
the recurring droughts common to the re- 
gion. This program is in the national inter- 
est and should be understood by all feed 
men. 


MANAMAR 


...and economically utilize local ingredients 


with our FORMULA SERVICE! 


ManAmar Formula Service is a valuable extra for your business, avail- 
able without cost to ManA mar Customers. 


The skilled ManAmar Laboratory Staff gives special attention to your 
area of operation, in order to provide maximum usage of readily available, 
local ingredients. This assures you of higher feed profits, and provides your 
customers with maximum feed performance. 


Call your ManAmar man today and discuss your specialized formula 
requirements. You'll be glad you decided to help build your business with 


the “Modernize with ManA mar” Plan! Remember, ManA mar Feeder Serv- 
ice is Nation Wide. 


important MANAMAR “extras”... 


@ Labsratery Service 


Field Testing 
Ferm volo Service 
“Ege Resale Help in Your Area 


National Advertising 
Dealer Helps 


There’s more 


to this bag 


Thon is on the tag 


PHILIP R. PARK, INC. 


FEED ENGINEERS 


BERTH 42, OUTER HARBOR, SAN PEDRO, CALIFORNIA cs) 
145 WEST FIRST STREET, DUBUQUE, IOWA . 
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The Men From the Boys 


‘That Separation Is Coming in Selling 


@ The only reason you are in business 
is to make money. 

We all like to think of ourselves as 
ambitious and hard working but I sub- 
mit that were it not for economic pres- 
sure, most of us would be far away 
from here this afternoon, doing some- 
thing that involves a lot more fun and 
a little less thinking. 

A lazy man, or a timid man, does 
not embark on a business venture all 
by himself. So we start out with the 
assumption that you are brave men 
and that you are ambitious men, and 
that you are, consequently, vitally in- 
terested in doing everything and any- 
thing you can to further the interest 
of your own business. 

Back during World War II from 
every platform at every convention of 
feed men you heard the plea: “What 
this country needs to sustain and ex- 
pand its economy is more production.” 
You could hardly turn a page of a 
feed magazine without some reference 
to “productivity” as the panacea for 
economic maladies and as the preven- 
tive for economic upsets. 


At the close of the war, a group of 
little men in high hats came aboard 
the battleship Missouri and signed pa- 
pers which brought to an end one of 
the longest and costliest wars in the 
history of our country. And, according 
to the thinking of the majority of us 
at that time, it brought to an end the 
sellers’ market which had existed for 
several years during the conflict. 
Thereafter, all of us went about say- 
ing, “At last, the honeymoon is over — 
we've all got to get back to work at 
our job of selling.” 

Yes, for 10 years now, we've been 
saying that. But it seems to me that, 
like a regulation honeymoon, this one 
has been a long time getting the edges 
worn off. Now, however, at long last 
the honeymoon is over. We've settled 
down to a more or less normal, hum- 
drum, and reasonably happy existence. 
But, whether we know it or not, the 
buyers’ market is definitely with us 
and for keeps! 


The days of the easy order are gone 
and we may as well face up to that 
fact. 


I don’t have to tell you old timers 
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By E. C. HOLCOMBE 
Borden Co. 


E. C. (GENE) HOLCOMBE 


that competition, rough and tough, is 
back with us. The prices paid the 
farmer for his produce have dropped 
rapidly and disconcertingly and I am 
not foolish enough to stand here and 
predict, however wishfully, that any- 
thing is going to put them back up 
where they were, short of another war. 
And we all hope and pray that that 
will never happen. 

No matter how tough things may 
get, people can be sold the necessities 
of life. They may stop buying beer, 
they may stop buying jewelry, they 
may stop buying television sets. But 
they still need the necessities. And, 
that’s where we're lucky. 

And, the farmer’s market, itself, is 
expanding at a truly fantastic rate. To- 


Class Tells 


. . in all business endeavors, selling 
most definitely included. The need for 
more effective salesmanship in highly 
competitive times was stressed by the 
promotion director of Borden's special 
products division when he addressed 
the recent annual convention of the 
New Mexico Grain & Feed Dealers 
association. 


day, there are 26 million more mouths 
to feed in this country than there were 
the day the guests came aboard the 
Missouri. Think of that! Twenty-six 
million more people to feed! What a 
ready-made market for our customer, 
the farmer! 

I would be the last one to say that 
the farmer has been spoiled by being 
paid decent prices for his products 
during the last 15 years or so. I say 
he works a long, hard day and is en- 
titled to decent prices for the food 
stuffs ne produces. But, let’s face it — 
he is a businessman and, as such, he 
takes his normal chances along with 
other businessmen; he gets bumped by 
the uncontrollable forces of supply and 
demand, the elements, and other fac- 
tors which are beyond his control. 

So, we find him, at this moment, 
somewhat startled and dismayed by 
this new turn of events and, as a con- 
sequence, inclined to cut corners 
wherever he can. One of the ways in 
which he is cutting corners is by try- 
ing to economize when he feeds his 
poultry and livestock. And this “econ- 
omizing” is no different from that 
done by some short-sighted business- 
men when things get tough for them. 
They “economize” by reducing their 
advertising budgets or by combining 
territories and eliminating salesmen. 
They “economize” by doing the most 
foolisn thing possible — cutting back 
on the effort that actually produces 
business! 


So, our competitor from here on 
out will not necessarily be the other 
fellow across the tracks who is en- 
gaged in the same business we're in, 
the selling of feed. Our competitor 
from now on is going to be unsound 
thinking on the part of the feeder. 
Everyone of us engaged in this bus- 
iness of selling feed is going to have 
to go back to school, as it were, and 
learn to do again the things we had to 
do back in the thirties when things 
were really tough. 

We're going to have to learn how 
to sell. 

Salesmanship is an art, a science, 
and it irks me just a little bit to see 
the way the technical phases of it are 
sometimes ignored by a great many 
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he’s your man... 


WILL HE MAKE THE SALE? 


That’s one of your men out there, 
talking to a prospect. You can’t 
be there to help him... he’s on 
his own. Will they just pass the 
time of day—or will your man 
come back with the order? 

If he’d had the benefit of Purina’s 
complete training program, you 
could rest easier. 

You’d know that your man knew 
the right way to sell. You’d know 
that he was trained to sell every- 
thing you carry...from Purina 
Chows to milking machines. 
And, whether the conversation 
turns to a Purina Feeding Pro- 
gram, or to the ventilation of a 
poultry house—you’d be sure your 
man knew how to sell and service 
the merchandise you proudly offer 
to your customers. 

Yes, if your man was trained by 
Purina, you won’t worry about 
the outcome. But, if your people 
haven’t had the benefit of sales 


The Most Valuable Franchise in Rural America or Canada... 
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training—selling to farm folks 
these days can be mighty tough 


and unprofitable, too. 


That’s why it can be so important 
for you to discuss the possibility 
of a Purina Franchise in your area 
as soon as possible. No matter 
what business you re in—feed, seed 
or farm machinery, you can’t make 
the profit you should today if your 
men aren’t trained to sell to farm 
folks. And that means everyone 
... your bookkeeper, salesman, 
mixer operator and truck driver 
... even the Boss! 


To learn more about the Purina 
Franchise, write today to: 
President, Ralston Purina Company, 
1601 Checkerboard Sq., St. Louis 2, 
Missouri. Just say that you want 
to know how Purina Sales Train- 
ing can help you make more 
money. Don’t put off writing... 
it can mean so much to you and 
your business. 


PURINA DEALERS 
GET THIS TRAINING 


for themselves and their 
employees. 


Not just a meeting once or 
twice a year—but a regular 
and continuous program 
that includes: 


@ Monthly Training Meetings 
for All Dealer Employees. 


@ Salesmanship Schools for 
Feed Lot Salesmen. 


@ On-the-Job Training in 
the Feed Lot. 


@ Special Schools for Mixer 
Operators. 


Owner-Manager Meetings 
on Profits. 
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people in conducting businesses. Some peo- 
ple regard the science of selling as some- 
thing that you “just go out and do”, with- 
out any formal preparation. Of course, most 
of them fall on their faces sooner or later. 

Now, dees this mean that if you don’t 
spend several years in college, studying psy- 
chology, you can’t sell? No, of course it 
doesn’t. But it does mean that unless some- 
one teaches us how to sell, we simply won't 
be able to get the job done. 

In selling (and, of course, in advertising) 
we must keep in mind constantly that the 
prospect is interested in, most of all, nobody 
but himself. When I say “himself”, I mean 
himself, his family, his business. So, in 
fashioning a sales talk or in writing adver- 
tising copy, we must remember one tre- 
mendously important thing — the prospect 


you'll be 
happiest 


with a 


SCHUTTE 


hammer 
mill 


Here’s the mill that’s been designed 
to end your grinding worries. Many 
are its power-saving, time-saving ad- 
vantages. 


Featuring the fastest screen change 
of all, Schutte Hammer Mills enable 
you to get more done in less time. 
Screens are changed smoothly, safely 
while the mill is running. There’s no 
exposure to whirling hammers. Screens 
slide in and out without jamming or 
sticking. 


doesn’t give a hoot about you; he wants 
to know how you can do him the most 
good; he wants to know what you are selling 
that he can use to advantage: he wants to 
see proof that what you are trying to sell 
him will make him more-money. In short, 
he is selfish, a very normal human being. 

Everyone knows that as important as the 
facts that are presented is the manner in 
which a sales presentation is made; and the 
same thing is true in feed advertising. And 
we must always remember that people be- 
lieve what they want to believe. Most good 
advertisements make the reader want to 
believe. 

A good feed ad is earnest and sincere. 
It is never flip or fresh. It never insults the 
buyer's intelligence or indicates that he’s 
a little soft in the head if he doesn’t buy 


With special heavy steel construc- 
tion throughout, welded at every stress 
point, Schutte Mills are unequalled in 
ruggedness and stamina. They're built 
to handle heavy work loads — day in 
and day out. 


Highly serviceable simplicity elim- 
inates costly downtime. All parts are 
quickly accessible without disturbing 
feed arrangements. Get the full story 
by writing for free literature today. 


Manufacturer of Famous Schutte: 
Hammer Mills and Replacement Parts 
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our particular brand. 

A good ad creates confidence in the sel- 
ler or the manufacturer and, while humor 
has a definite place in modern advertising, 
there are limits of good taste beyond which 
we should not go. Sometimes we see ad- 
vertising nowadays that is guilty of being 
vulgar, guilty of cheap, shoddy sentiment, 
or actual ugliness. 

A good advertisement is believable, it 
is honest, and it does not promise the moon. 
It should sound truthful and should carry 
proof. 

So use testimonial evidence in your ads, 
if possible. Preach about profits to the 
feeder, repeat and repeat the benefits that 
he will get from doing business with you, 

A good ad is grown up, is planned, and 
is presented with the obvious assumption 
that the average farmer has a mature mind 
and a fair amount of horse sense. 

In some ways, it is perhaps unfortunate 
that we can’t measure the effectiveness of 
an advertisement, or an advertising cam- 
paign, for that matter, on the basis of 
immediate results. The results of a consis- 
tent advertising program, no matter how 
modest in scope, are cumulative. Good will 
and steady customers are built by steady and 
relentless advertising. 

I can recall hearing a feed retailer say, 
“IT ran a big -ad on dairy feed two weeks 
ago last Thursday and it only got me two 
orders.” That reminds me of an old hog 
feeder I met in southern Illinois years ago 
who said, “Shucks! I had a hundred feeder 
pigs a couple of years ago and fed ‘em five 
bags of that there commercial feed and it 
didn’t do ‘em no good!” That is an actual 
instance and certainly compares with the 
same kind of comment that we sometimes 
hear about sporadic, spasmodic advertising. 

Yes, to be productive of good sound 
business, advertising has to be consistent 
and, regardless of the amount of money in 
the budget, it should be carried on day 
after day, week after week, year after year. 

In conducting a retail feed business I think 
{this} should be uppermost in our minds 
at all times: find the solutions for the prob- 
lems that face us, and then determine to 
move on them fast. 


I don’t mean to go about the country 
preaching that a recession is coming or 
that we are headed back to the old days 
when a prime hog brought five cents a 
pound and a dozen eggs were worth 10 
cents. No, indeed! 

Believe it or not, there are still many 
highly regarded people who still think that 
“Everything is going to be better” and 
that if we love our fellow man and give him 
the right change, things will work them- 
selves out. Unfortunately, I can’t subscribe 
to this admirable theory. I am of the def- 
inite opinion that things are going to get 
tougher and that the business will come to 
him who is willing to buckle down and fight 
for it. 


The farmer is going to -hang onto his 
money wherever he can. In many cases he’s 
losing money and having to dip into his 
savings, and he doesn’t like that one bit. 
And, until we get into the newspapers, in 
the mail, on the radio, and out in the barn- 
yards and prove that better times are ahead 
for farmers who feed right, they are going 
to be very tough prospects. 
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Relative 


Effectiveness 
Against 

Staphylococci 
Bacitracin stops secondary invaders 


During periods of sickness or stress, resistance is 
lowered and secondary bacteria invade poultry and 
swine. The most numerous secondary invaders are 
gram-positive bacteria called Staphylococcus and 
Streptococcus. Bacitracin is effective because it con- 
trols more strains of these bacteria than other feed 
antibiotics. That’s why high-level feeds made with 
BACIFERM have proved so effective in stimulating ap- 
petites, reducing mortality, and controlling secondary 
invaders that follow air-sac disease, blue comb, in- 
fectious sinusitis, and non-specific enteritis. 


Relative 
Effectiveness 
Against 
Vibrio 


Bacitracin fights black scours 


A hog troublemaker called Vibrio often causes out- 

breaks of black (bloody) scours. Bacitracin is highly 
effective in fighting this gram-negative bacteria be- 
cause it controls more strains of Vibrio. Tests show 
that Bacitracin is effective in many swine dysenteries 
where other medication has failed. Other tests point 
out that when scours are treated with Bacitracin, 
recovered animals are more likely to become thrifty. 
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For further information, write: 


ANIMAL NUTRITION DEPT., COMMERCIAL SOLVENTS CORP. 


® BACITRACIN 
ANTIBIOTIC 
SUPPLEMENTS 


Bacitracin helps beneficial bacteria 


Some antibiotics inhibit the growth of beneficial bac- 
teria but Bacitracin does not. Bacitracin’s selective 
activity controls dangerous bacteria, yet allows help- 
ful bacteria to flourish so that a normal balance of 
intestinal bacteria is maintained. For instance, Baci- 
tracin allows the beneficial gram-negative bacteria E. 
coli and A. aerogenes to grow. Other antibiotics inter- 
fere with the growth of these important vitamin- 
producing bacteria. For the right selective activity, 
choose BACIFERM for your high-level antibiotic feeds. 


ing, 
UNidentiz Pro. 
TOwth 


260 Madison Avenue, New York 16, N. Y. 


FOR HIGH-LEVEL FEEDING AT LOW-LEVEL COST, SPECIFY BACIFERM 
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FOR QUALITY 
AND SERVICE 


CALL BRoadway 1-7411 


Contact us when you want to 
buy or ship grain, or need feed 
ingredients and vitamin sup- 
plements. We distribute: 


PEDER DEVOLD'S DEVOLKOD 
VITAMIN OILS 


FLEISCHMANN'S IRRADIAT- 
ED DRY YEAST, Vitamin D, for 
four-footed animals. 


KODDY-MIX "300", dry vita- 
min D for poultry, in 100+ 
fiber drums. 


MAGNAVITE FEED FORTIFI- 
ERS. Guaranteed amounts of 
ALL the important vitamins for 
poultry and hogs. 


MIRICOE TRACE MINERALS 
With Cobalt for Livestock. 
Without Cobalt for Poultry. 


SCHLITZ BREWERS DRIED 
YEAST. Rich source of B com- 
plex vitamins. 


SNOW FLAKE Pure Reef Oy- 
ster Shells. Ask for delivered 
price on carlots. 


Dried skim and buttermilk ... 
Wheat Germ Oil . . . Anadex 
Kaf-Kaps . . . Wyeth Veterin- 
ary Products .. . Banarat with 
Warfarin... Weedicide 2,4-D 
weed killer. 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 
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Happy Birthday 


Man of the month in our Happy Birth- 
day lineup for March is Howard F. Rode- 
rick, capable executive in charge of the 
feed operations of International Minerals 
& Chemical Corp., Chicago. Mr. Roderick 
is vice president and head of the phosphate 
chemicals division. 

The International officer will light his 
birthday candles March 24, which is the 
third day of spring, a season which gives 
Rod ample opportunity to pursue golf and 
tennis, two of his favorite recreations. 

When not traveling to Florida, Tennessee, 
Mississippi, and other locations of IM & C 
plants, Mr. Roderick lives in a Chicago 
suburb. Prior to joining International two 
years ago, he was an executive of Wyan- 
dotte (Mich.) Chemical Co. 

Here is the March Happy Birthday 
parade: 

MARCH 1—E. C. Christel, Froedtert Grain 
& Malting Co., Minneapolis; Carl A. 
Sandell, Sea Board Supply Co., Phila- 
delphia. 

MARCH 2—Onne A. DeWall, Forreston 
Grain & Feed Mill, Forreston, Ill.; A. W. 
Lohry, Kay-Dee Feed Co., Sioux City, 
Iowa; S. J. Meyers, Arcady Farms Milling 
Co., Chicago; J. J. Wickens, Specialty 
Food Products Co., Plymouth, Mich.; 
Milton B. Wittig, Archer-Daniels-Mid- 
land Co., Milwaukee. 

MARCH 3—Carl G. Orsinger, Waterloo 
Mills Co., Waterloo, Iowa. 

MARCH 4—Joe Sinaiko, Iowa Milling Co., 
Cedar Rapids, Iowa. 

MARCH 6—Jay Dusek, Arcady Farms Mill- 
ing Co., Chicago; J. F. Tomms, C. O. 
Bartlett & Snow Co., Cleveland; Donald 
Winks, Communications Associates, Inc., 
New York City. 

MARCH 7—H. E. Bradt, Sunset Feed & 
Grain Co., Buffalo; John R. Clements, 
Albemarle Paper Mfg. Co., Chicago; S. E. 
Geasey, Solubles, Inc., Chicago; Harold 
A. Swanson, Nopco Chemical Co., Har- 
rison, N. J. 

MARCH 8—Ray H. Gravink, Meyerink 
Milling Co., Clymer, N. Y.; Frank Rabb, 
Heywood & Rabb, Inc., Morristown, 
Tenn. 

MARCH 9—L. M. Brown, R-Way Feed 
Co., Santa Rosa, Calif.; Sam R. Hon- 
egger, Honeggers’ & Co., Forrest, Ill. 

MARCH 11—Harold W. Grassl, Tanvilac 
Co., Des Moines. 

MARCH 13—W. J. Borst Jr., Wm. Borst 
& Son, Brooklyn, Wis.; W. G. Hotten- 
sen, W. M. Bell Co., Milwaukee; Leo J. 
Knapp, Calcium Carbonate Co., Chicago; 
E. H. Sather, Blue Ribbon Feeds, New 
Richmond, Wis.; C. L. Struven, Atlantic 
Supply Co., Baltimore. 

MARCH 14—Donald F. Crane, E. J. Crane 
& Sons, Chippewa Falls, Wis.; Clyde H. 
Hendrix, Clinton, Iowa; Lewis B. Stuart, 
Ralston Purina Co., St. Louis. 

MARCH 15—Forest W. Lipscomb, Lips- 
comb Grain & Seed Co., Springfield, Mo.; 
Floyd M. Wilson, Lamar, Cole. 

MARCH 16 — Willard D. Cunningham, 
Cereal By-Products Co., Chicago. 


HOWARD F. RODERICK 


MARCH 17—G. H. Christian, Chase Bag 
Co., Minneapolis; Carl B. Melander, Pitts- 
burgh Plate Glass Co., Milwaukee; John 
W. Miller, Bryant Engineering Co., Port 
Huron, Mich. 

MARCH 18—George F. Barrett, Chicago 
Feed Ingredient Co., Chicago; Van D. 
Hodges, Russell-Miller Milling Co., East 
St. Louis, Ill. 

MARCH 19—Louis Y. Horton, Mallinck- 
rodt Chemical Works, St. Louis; E. K. 
Ludington Jr., Chase Bag Co., New York 
City. 

MARCH .20—John €. Adourian, Buffalo 
Feed & Supply Co., Inc., Buffalo. 

MARCH 21—Ernest I. Sargent, Sargent & 
Co., Des Moines. 

MARCH 22—George A. Spencer, Oakes 
Mfg. Co., Inc., Tipton, Ind. 

MARCH 23 — Harry Hunter, American 
Corn Millers Federation, Chicago; Glad- 
win A. Read, Gladwin A. Read Co., 
Evanston, IIl. 

MARCH 24—Stanley L. DeSmidt, Penick 
& Ford, Ltd., Cedar Rapids, Iowa; How- 
ard F. Roderick, International Minerals & 
Chemical Corp., Chicago; C. W. Sievert, 
C. W. Sievert & Associates, Chicago; 
P. L. Ullmann, Chase Bag Co., Kansas 
City; Harwood N. Vredenburg, Muncy 
Mill Machinery Co., Muncy, Pa. 

MARCH 25 — James W. Brooks, Pabst 
Brewing Co., Milwaukee; Harry R. Cald- 
well, Archer-Daniels-Midland Co., Minne- 
apolis; R. E. Green, Standard Brands, 
Inc., New York City; A. H. Nunn, Chase 
Bag Co., New York City; John R. Stuart, 
Reliance Feed Co., Minneapolis. 

MARCH 26 — Harry F. Franke, Franke 
Grain Co., Milwaukee; Jerry Sotola, Ar- 
mour & Co., Chicago. 

MARCH 27—Joe S. Morris, Hardeman- 
King Co., Amarillo, Tex. 

MARCH 28—Paul W. Mattson, Morton 
Salt Co., Chicago. 


THE FEED BAG—February, 1956 


| 
| 
| 


Tishler Directs Merck's 


New Research Division 


Plans to consolidate all of its research 
activities into a new division have been 
announced by Merck & Co., Inc., Rahway, 
N. J. Dr. Max Tishler has been named head 
of the new division, called Merck, Sharp & 
Dohme Research Laboratories. 

Research activities previously have been 
split between Merck’s Rahway chemical di- 
vision and its Sharp & Dohme division at 
West Point, Pa. Dr. Tishler currently is 
vice president for scientific activities of the 
chemical division. 

The new division head received his doc- 
torate from Harvard University, where he 
remained after graduation for several years 
as a research associate and instructor before 
joining Merck as a senior chemist in 1937. 


Dr. Tishler, a noted author, was named 


assistant director of developmental research - 


in 1941 and director in 1945. He became 
director of process research and develop- 
ment in 1953 and named to the vice presi- 
dency in 1954. 

A member of the National Academy of 
Sciences and several chemist organizations, 
Dr. Tishler in 1951 received the Merck 
board of directors’ scientific award in rec- 
ognition of his research accomplishments 
and leadership. 


President John T. Conner noted that Dr. 
Randolph T. Major, who has resigned as 
scientific vice president effective March 1, 
will remain with Merck in an advisory 
capacity. 


Marvin McLain Is New 
Assistant Ag Secretary 


Appointment of Marvin L. McLain as 
assistant secretary of agriculture for agricul- 
tural stabilization has been announced by 
USDA. Mr. McLain is succeeded as di- 
rector for the grain division of the Com- 
modity Stabilization service by Lloyd N. 
Case, formerly associate director. 

Mr. McLain has been grain division di- 
rector since August, 1953. He was chairman 
of the Iowa state agricultural stabilization 
and conservation committee prior to that. 


The new assistant agricultural secretary 
is a native Iowan and a prominent corn-hog 
farmer. Mr. McLain also has served as 
chairman of his county ASC committee in 
Iowa for 10 years, during which time he was 
responsible for handling of many farm pro- 
gram operations. 

Mr. McLain was board chairman for a 
Hawkeye state cooperative elevator com; 
pany from 1947 to 1953. He is a 1928 
graduate of the agricultural school at Iowa 
State College. 


@ STEWARTVILLE FARMERS ELE- 


vator, Stewartville, Minn., has installed a 
new Jacobson fan. 


MARCH 30 — Eugene G. Berry, B. F. 
Gump Co., Chicago; John H. Gillen, 
Pittsburgh Plate Glass Co., Pittsburgh. 

MARCH 31 — Earl J. Brubaker, Borden 
Co., New York City; Fred J. McCann, 


Jersee Co., Minneapolis. 
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for 30 YEARS ‘ond we “both 
nothing better 


100 Ibs. Net 


'NATIONAL]} 


Wro-mix 


“ALF 


There’s steady profits in repeat 
sales when you promote and 
sell the National line of National No-Milk 
Calf Food . .. National No-Milk Heifer 
Pellets . . . and National Dog Food. Many 
dealers have profitably sold National for over 
20 years, a surprising number for over 30 years 
and quite a few for over 40 years! National 


has paid off for them as it will for you. 


Write today for full details of 
National’s sales-and-profit pro- 


gram for dealers. 


CALF FOOD 


NATIONAL FOOD CO. 
FOND OU LAC wis 

SINCE 1885 


MMM NATIONAL FOOD COMPANY 
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Id Dad 
_____ yes! I've sold your Da 
NATIONAI CAIF FOOD 
\ 
- 
> 
| | 
\ 
NOMIU 
NO-MILK 
since 1885 
Fond du Lac Wisconsin 


—Burke 


(Continued trom page 28) 
in this case shows clearly that it was and was 
so intended. It provided extremely good 
advertising at a relativity low cost, etc.” 

The case of “Sanitary Farms Dairy, Inc., 
v. Commissioner” is important to all tax- 
payers. It emphasizes again what we have 
said on this page so many times: 

“Keep good and adequate records and be 
prepared to produce them to back up de- 
ductions claimed on your tax return.” 

Another interesting decision in 1955 fa- 
vored the taxpayer. In this case, the court 
found the taxpayer had filed timely returns 
for 1947 and 1948 even though a clerk 
in the district director’s office could not 
find them. The commissioner’s imposition 
of the delinquency penalties for 1947 and 
1948 was not sustained. (Martha Smith v. 
Commissioner William E. Smith v. Com- 
missioner). 


We will conclude this article with another 
interesting decision. This one favored the 
commissioner. In the absence of proof that 
taxpayer had made loans to a business en- 
terprise in which he had an interest, the 
payment of $9,000 by such business enter- 
prise to taxpayer constituted taxable income 
to him and not “repayment of a loan, (Sig- 
mund Snyder and Esther Snyder et al v. 
Commissioner). 

In closely-held family corporations, the 
individual who does business with and has 
controlling interest in the corporation must 
be doubly cautious in his record keeping. 


can be met on short notice. 


Tel. WAbash 2-2065 
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SELLS ON SIGHT! Detorf is the genuine broadleaf “Sphagnum” moss 
from the famed German peat bogs. Poultrymen can see that it is 
uniform in texture, coarsely shredded for poultry use, absorbent 
and springy. Detorf litter resists packing and crumbling. 

BRINGS BUYERS BACK! Detorf expands and absorbs to cover more 
area and trap more moisture. When poultrymen see how dry and 
pleasant it keeps the poultry house they buy Detorf for all their litter 
—not just the built-up layer. When removed, Detorf litter has high 
fertilizer value plus excellent soil conditioning effect. 

EASY TO STOCK! Detorf bales are full size, tightly compressed, 
securely packed to ship thousands of miles. Sizes for large and small 
users. Prompt handling of orders from plants 
strategically located so that shipping schedules 


J-M TRADING CORP. 


W. Jackson, Chicago 4, Ill. 


His expenses as an employe of the corpora- 
tion will usually get closer scrutiny as ilus- 
trated in the case of “Sanitary Farms Dairy, 
Inc., v. Commissioner.” 


Increased Membership in 


Farmer Cooperatives 


A 100,000-member increase in 1953-54 
from the preceding year is reflected in total 
memberships in farmer cooperatives, the 
Department of Agriculture has reported. 
Memberships in 1953-54 totaled 7.6 million. 

The department said that although the 
total number of farmers is decreasing, mem- 
bership is increasing, which means that 
many farmers are members of more than 
one cooperative in the marketing, farm 
supply, and related services fields. Three 
million individual farmers out of a five- 
million total are members. 

In 1953-54, farmer cooperatives netted 
9.5 billion dollars, of which total farm pro- 
ducts marketed accounted for 7.3 billion 
dollars, farm supplies purchased for patrons 
two billion dollars, and receipts for services 
188 million dollars. Feed was the big item 
in supplies, USDA said, amounting to 810 
million dollars. 


BAKER AT STALEY 
Sam A. Baker has joined Staley Milling 
Co., Kansas City, as cereal division manager, 
Staley has revealed. Mr. Baker was with 
Anheuser-Busch, Inc., St. Louis, prior to 
his new assignment. 


MORE PROFIT 


with 


DETORF 


Here’s Why! 


Cleland Heads Sales for 
Dallas Office of Chase 


J. T. Cleland has been named its branch 
sales manager at Dallas, Chase Bag Co. of 
Chicago has announced. Mr. Cleland’s ele- 
vation was disclosed by Vice President 
W. N. Brock. 

The new managerial appointee has been 
with the bag manufacturer since 1937 and 
most recently served under Manager J. P. 
Falconer at Dallas. He is a native Texan. 


Fox Variety Barley Is 


Minnesota Release 


Release of Fox, a new variety of barley, 
has been announced by the University of 
Minnesota. The new cross is based on Wis- 
consin Barbless, Pillsbury, and Composite 
Cross selection 12. 

Developed by Wisconsin breeders and 
tested at Minnesota locations, the new va- 
riety is six-rowed and smooth-awned. It is 
similar to kindred in yield and plant height 
but has better straw strength and a higher 
average kernel weight. 


Linville Western Director 
In Bemis Organization 


Elevation of L. A. Linville to succeed 
R. D. McAusland as western operations 
director has been announced by Judson 
Bemis, executive vice president of Bemis 
Bro. Bag Co., St. Louis. Mr. McAusland 
will retire at the end of January after a 
Bemis career dating back to 1900. 

He started with Bemis as an office boy, 
became Seattle plant manager in 1913, a 
director in 1936, Pacific coast general man- 
ager in 1941, a company vice president in 
1947, and western operations chief four 
years ago. 

Mr. Lifiville has been serving as assistant 
director of sales in the Bemis general of- 
fices. He became associated with the Jaite 
Co., St. Helens, Ore., in 1930 and remained 
with Bemis when the St. Louis firm bought 
the Oregon plant 11 years later. 

The new western director of operations 
will headquarter at San Francisco. 


Haigh Marketing Chief 
For Strong-Scott Mfg. 


Naming of J. Thomas Haigh to head its 
marketing division has been disclosed by 
Strong-Scott Mfg. Co. of Minneapolis. As 
director of marketing, the former staff mem- 
ber of Pillsbury Mills, Inc., also in Minne- 
apolis, will supervise the company’s new 
work in chemical processing equipment 
along with its expanded activities in milling 
equipment manufacture. 

Most recently, Mr. Haigh served with 
General Foods Corp. at that firm’s Kan- 
kakee, Ill., corn operation. He also was 
associated at one time with Schutz-O’Neill 
Co., Minneapolis. 

@ CLAY COUNTY FARM BUREAU, 
Clay City, Ind., has installed a new 75-horse- 


power Jacobson hammer mill with separate 
motor-driven fan. 
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TRIPLE FIFTY 


Special No. 80-60 Mix 
A BRAND NAME THAT SPELLS QUALITY 


A DRIED FISH SOLUBLE PRODUCT 


DRY FREE-FLOWING 


Economical to use and will enable any mixer, 
regardless of size, to use FISH SOLUBLES in 
his feeds at recommended levels. 


It is composed of 


80% Condensed fish solubles dehydrated 
on a carrier of soybean oil meal 


NO POULTRY OR SWINE FEED IS COMPLETE 
WITHOUT THE ALL-IMPORTANT GROWTH 
FACTOR(S) FOUND IN FISH SOLUBLES 


Write for complete details 


KEES « COMPANY 


National Distributors for 


W. C. PRATT CO. 
327 South LaSalle Phone HArrison 7-1528 


Street 
Chicago 4, Illinois 


Fast, Reliable 
Feed Tag Service 


Why not let your friends at The Feed Bag 
show you the quality and service we offer on 
feed tag printing? Our tag customers include 
feed firms all over the United States. Our Feed 
Tag Division is at your service. 


Here's why you'll find our feed tag service 
tops — 
1) We maintain our own modern, efficient printing plant. 


2) By giving us all or part of your business, no printer in 
your home town will be able to estimate how much feed 
you are making. All dealings with us are confidential. 


3) Our price is right — send us a sample of your present 
tags, tell us in what quantity you normally buy, and we 
will send you a quotation which will prove that it pays 
to deal with us. 


We can give you rapid service. 
We stand back of all work we do for you in quality 


and accuracy. 


One Order Will Convince You. Write today to 
Feed Tag Division 


Che feed Bag 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 


Getting all these 
advantages from 
the antioxidant 
you are now 
using...? 


Stabilizes essential oil-soluble 
vitamins for long periods 


Clear white crystals for dry blend-- 
ing or oil emulsion spraying 


Combats rancidity for long periods 
-..is odorless and completely 
palatable 


4 Low toxicity suitable for animals 
or poultry 


Protects pigmentation factors in 
corn and alfalfa 


Protect your feed against harmful oxidation— 
the chief cause of vitamin loss and downgrad- 
Ing. Use new Vianol, the antioxidant that fights 
oxidation for long periods—maintains the 
quality of your feed in storage, in transit, and 
during processing. Order Vianol from your 
Bowman Feed Products representative, or 
write to Bowman Feed Products, Inc. 


A Shell Chemical Product 


| 


Distributed by 


SS 
BOWMAN FEED PRODUCTS, INC. 


130 Central Ave., Holland, Mich. 
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Weather F'orecast | 


Feb. 16-22. Strong movements of warm 
air sweep north this week over most of the 
Atlantic seaboard except New England. As 
a result there will be heavy rain and snow 
in much of this area. To the west, over the 
Ohio valley and upper Great Lakes, and 
south to the Gulf states, the weather will 
turn fair and cold. In the West, warmer 
air advances in two waves — one via Texas 
and the other via southern California. Here 
the weather turns fair and warmer at first, 
followed by scattered rains and snows. 

Feb. 23-29. Cold air in numerous small 
but strong thrusts pours down from central 
Canada, pressing briskly toward the Atlantic 
coast from North Carolina northward. 
There will be strong snows in New England 


and lighter snows to the south. Over the 
Great Lakes, the northern Great Plains, 
much of the Ohio and eastern Missouri val- 
leys, the weather will be fair, dry, and cold 
to cool. In the West, the weather will be 
more varied, mainly fair and dry. 

March 1-7. Warm air, full of rain and 
snow storms, presses northward along most 
of the Atlantic seaboard. To the west of 
this warm air, over the middle Ohio valley 
and south to the Gulf of Mexico, there will 
be a strong move of cold dry Arctic air. A 
second move of this same icy air sweeps 
down over west cenrtal Canada and 
over most of the Mountain states. The air 
over the Great Plains will be moderately 
warm to somewhat cool in the middle Mis- 


TRACE MINERALS 


for feed concentrates 


COBALT CARBONATE 
COBALT SULFATE 
COBALT SULFATE 
MONOHYDRATE 
COPPER CARBONATE 
COPPER HYDRATE 
COPPER SULFATE 


IRON OXIDE 

IRON SULFATE 
MAGNESIUM SULFATE 
MANGANESE CARBONATE 
MANGANESE SULFATE 
ZINC CARBONATE 

ZINC SULFATE 


Uniformity and good quality are characteristics 
of all Harshaw Trace Mineral Compounds. These de- 
pendable necessities enable you to maintain the correct 
percentages of essential elements in your concentrates 
and furnish a complete mineral supplement to the feed 
industry. Let Harshaw supply your requirements from 


convenient stock locations. 


SEND FOR YOUR COPY OF 
“Functions and Requirements of Cobalt Livestock Rations” 


roe HARSHAW CHEMICAL co. 


1945 East 97th Street, Cleveland 6, Ohio 


CHICAGO CINCINNATI 


LOS ANGELES NEW YORK 
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CLEVELAND 


DETROIT 
PHILADELPHIA 


HOUSTON 
PITTSBURGH 


souri valley, and mostly fair. There will be 
a brisk move of warm wet air on the Pacific 
shore. 

March 8-15. Cold air from west central 
Canada swings sharply west pouring cold 
winds and strong evaporation over much of 
the Pacific Northwest. Warm air over the 
Atlantic seaboard becomes more varied, with 
widespread rains and snows, and the cold 
air to the west of it loses force. But coming 
down the upper Mississippi valley there will 
be a small cold wind carrying snow on in 
front of it, and this wind will increase in 
force. Over the middle Great Lakes region 
and lower Ohio valley, the weather will be 
warm and wet, and over wide areas of the 
Great Plains the weather will be varied to 
cool with many isolated rains and snows, 
mainly of local extents. 


Grain Processors Meet 
March 18-22 in Kaycee 


Nearly every major plant operating prob- 
lem will be considered at the five-day 1956 
convention of the Grain Elevator & Process- 
ing Superintendents. The processors will 
meet the week of March 18 at the Muehle- 
bach hotel in Kansas City. 

President Orrin E. Kinman said the pro- 
gram will be divided into general discus- 
sion meetings, roundtable talks, symposiums, 
and panel sessions to give full coverage to 
such topics as grain grading, sanitation, fu- 
migation, safety, soybeans and flax, and 
grain loading. 


Wirthmore Research Staff 
Is Increased by Three 


Three additions to its Wirthmore research 
staff have been announced by Chas. M. 
Cox Co., Boston. They are Dr. Mark H. 
Bert, Herbert C. Hutchings, and Dr. David 
Libby. 

‘Dr. Bert has joined the firm as a research. 
biochemist and statistician at Cox’s Malden, 
Mass., research laboratories. Dr. Bert re- 
ceived his doctorate from the University 
of Illinois and has served as a raw flax fiber 
expert with the Peruvian department of ag- 
riculture. 

Named superintendent of the firm’s new 
169-acre research farm at Berkley, Mass., 
is Mr. Hutchings, a graduate of the Univer- 
sity of Massachusetts. Dr. Libby received his 
degree from Michigan State University. He 
will serve assa nutritionist in Cox’s home 
office. 


Arizona Cattle Increase 
Puts State in Top 10 


Arizona now is in 10th place among states 
having the largest number of cattle on feed 
Jan. 1, the University of Arizona agricul- 
tural extension service has reported. When 
1956 opened, Arizona had 204,000 head of 
cattle and calves in feedlots, the school re- 
ported. 

This represents a 21 per cent increase 
from the number on feed at the same time 
last year and twice the number on Jan. 1, 
1954. The school added that more than 
half the 1956 total weighed between 600 
and 900 pounds. 
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said that future expansion of vital aircraft and other defense plants 
should be dispersed inland, “probably in the Middle West.’ His 
successor, Donald Quarles, has said that dispersal as a means of 
reducing vulnerability is an important feature of the air force's 
new industrial production readiness policy. 

Such statements have caused members of congress, especially 
those in the Midwest, to let fly with a barrage of requests for 
air force officials to consider their states as sites for defense plants. 
The air force has stressed in its replies that it was referring to 
future production capacity, that it has no intention of trying to get 
existing plants to move. 


CIVIL WORKS $3333 

The federal government is committed to spending 8/2 billion 
dollars on civil public works projects, and this year congress may 
increase that commitment by another two billions. 

The 84 billions is the estimated cost of completing those 
projects already underway. In addition, the administration has re- 
quested $135,400,000 this year to start new projects that would 
require another 1.9 billions to finish. That figures up to a tidy 
billion dollars. 

It frequently only takes an appropriation of a few million dollars, 
and sometimes much less, to launch a project, but once underway 
the costs can mount rapidly. 

For example, congress last year voted $900,000 to initiate work 
on the Eufaula and Dardanelle dams in Oklahoma, but President 
Eisenhower this year asked for no money to continue the projects. 
He said the two dams would commit the government to spend 
more than one billion dollars to develop the Arkansas river for 
navigation, since benefits from the dams could not be fully re- 
alized without navigation on the river. 


FARM HORIZONS WIDEST AT HOME? 

Secretary of Agriculture Benson is straining to dispose of sur- 
plus farm products overseas, but he and other farm experts in 
Washington are aware that such outlets are limited. Foreign na- 
tions, many with American help, are increasing their agricultural 
production, which means a declining market abroad for the Ameri- 
can farmer. 

The answer, according to many of the experts, is to find new 
uses for farm products at home. They cite the production of large 
quantities of industrial alcohol from grain during World War II. 
Much of the alcohol was made into butadiene, which in turn was 
used to make synthetic rubber. 

These experts insist that the surface of possible industrial uses 
for farm products has not even been scratched. A determined 
effort will have to be made to develop such uses to offset lost mar- 
kets abroad, they maintain. 


AMERICAN FINANCED FARM COMPETITION 

Investigators for the house appropriations committee found that 
foreign countries were getting American dollars to expand their 
farm production from a variety of sources. Most of the money, of 
course, came from American foreign aid programs. 

The investigators found, however, that private investors in the 
United States were putting money into foreign agricultural produc- 
tion, particularly in Latin America. Mexico also has been a favorite 
with investors, especially those interested in cotton production. 

The Export-Import Bank of Washington, a government institu- 
tion, has made about 260 millions in agricultural loans overseas. 
The World Bank, to which the United States belongs and is a 
heavy contributor, has extended roughly 500 millions in credits to 
farm producers abroad. 

The United Nations food & agriculture organization has spent 
about 25 million dollars to improve agricultural conditions around 
the world, with much of that amount coming from the United 
States. The Rockefeller and Ford foundations also have contributed 
to various agricultural activities abroad, according to the house 
committee report. 

The report said that $984,159,436 in foreign aid funds were 
obligated to promote agriculture in 20 nations between April, 1948, 
and March, 1955. The 20 nations are those in which there has 
been a significant increase in the psoduction of basic crops since 
1950. 

In addition, it was reported, another 711 millions in counterpart 
funds, a byproduct of foreign aid, were programmed “for the 
furtherance of agricultural production and processing abroad.” 
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WERTHCO PRINT 


FEED BAGS 
SALES BUILDER 


WERTHCO BAGS 


Vv Improve Appearance 
of Your Package 


V Available in Wide Variety of 


Patterns and Color 


¥ Your Choice — Unlabeled, 
Spot Labeled or Band Labeled 


Fast Service 
Satisfaction Guaranteed 


Wire ... Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 7-4960 
CHICAGO 4, ILL. 
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PATENTS PENDING 


Every Bryant Double-Duty Hammermill has an 
1800 RPM fan (with its own motor) running in a 
large full-scroll fan housing. The fan is treated as 

a separate unit because each Feed Mill requires 

a different capacity for conveying ground material. 
We give you exactly the air power you need to 
convey and elevate ground material where you 
want it. This custom engineered air power 

assures maximum efficiency of the fan at all times. 
No choking — No plugging — Less fire hazards. 
Standard fans, carried in stock, can deliver 

ground material at the rate of 20 tons per hour 
any distance up to 150 feet. Just another of the 
‘many advanced engineering features in the 
Bryant Double-Duty Hammermill. 


To Make Your Custom Grinding More Profitable — 
Write Us For The Complete Bryant Double- 
Duty Story — We'll Send You A Copy 


ore HAMMERMILL 


BRYANT ENGINEERING CO. 
wc 1514 10th Ave. Port Huron, Mich. 


Bryant Leads With Advanced Hammermill Engineering 
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New Aureomycin Product 


Developed For Poultry 


Aureomycin in a new water-soluble prod- 
uct for poultry has been developed by 
American Cyanamid Co. New York City, 
the firm's Lederle Laboratories division has 
announced. The new form can be adminis- 
tered either in drinking water or in feed. 

Lederle said the product stimulates feed 
intake, stabilizes weight gains, and has thera- 
peutic value in connection with CRD, blue 
comb, and sinusitis. Each pound of the new 
product contains 25 grams of Aureomycin. 

For full distribution facts and prices on 
the new formula, circle Reader Service 
No. 3. 


Methionine in Pfizer's 


Feed Supplements Line 


Addition of dl methionine to its line of 
feed supplements has been announced by 
Chas. Pfizer & Co., Inc., Brooklyn. J. J. 
Thompson, agricultural sales division, direc- 
tor, noted that methionine is a compara- 
tively new feed additive. 

Mr. Thompson explained that methionine 
usually is added to poultry rations at the 
level of one-half to one pound per ton 
of feed. 

For full facts on Pfizer's di methionine, 
circle Reader Service No. 5. 


‘Hopped-Up’ Whey Pellet 
Marketed by Fast-Gro 


Development of a new “cold processed” 
condensed whey product in pellet form has 
been announced by Fast-Gro, Inc., Richland 
Center, Wis. Known as Melk-Etts, the pel- 
lets contain skimmilk, Vigofac, and seven 
other ingredients. 

Excellent feeding results are reported 
when the pellets make up only 24 per cent 
of the total ration, Fast-Gro claims. For 
information on the new whey pellets, circle 
Reader Service No, 1. 


8 Circle the numbers 
which apply to the 
offers that interest 
* you. Then tear out 
the card and mail it. 
ad Many other Reader * 
Service offers appear 
on other pages — 
don’t miss them! 
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RICHARDSON BULLETIN 

Publication of a new two-color, six-page 
bulletin describing three models of its heavy- 
duty, automatic scale for bulk materials has 
been announced by Richardson Scale Co., 
Clifton, N. J. Accessory equipment also is 
covered. For copies of the bulletin, circle 
Reader Service No. 11. 


Unique Egg Displays Are 
Leased to Feed Mills 


Fresh egg merchandisers in the form of 
self-service display cases are being leased to 
feed concerns by Tobias Enterprises of 
Chicago. The units hold 192 dozen eggs at 
proper temperature. They are designed to 
boost the sale of eggs by making them 
more attractive to the shopper. 

Tobias spokesmen suggest that feed firms 
lease the displays, then loan them without 
cost to local supermarkets to boost the sale 
of locally-produced eggs. For full facts on 
the cases, circle Reader Service No. 2. 


SureStart, SurePig Are 
New Larro Pig Feeds 


Spring launching of a new flexible wean- 
ing plan involving two new pig feeds is 
planned by General Mills, Inc., Minneapolis, 
the firm has announced. SureStart feed is 
said to be a complete starter feed and milk 
replacer for pigs weaned after three weeks. 

SurePig, companion feed to SureStart, 
contains an arsonic growth stimulant, Gen- 
eral Mills explained. Larro dealers will be 
supplied new creep feeders to be given to 
buyers of a ton of the new feeds. 

For complete facts on the new Larro 
flexible weaning plan and pig feeds, plus 
information on the firm's creep feeder 
offer, circle Reader Service No. 6. 


Horticultural Fertilizer 


Developed by Borden 


Development of a new horticultural fer- 
tilizer has been announced by the Borden 
Co., New York City. Called Borden's 38, 
the product is a synthesized organic fertil- 
izer compound designed for easy feeding 
of nitrogen to plants. 

Derived from urea formaldehyde, Bor- 
den’s 38 contains 38 per cent nitrogen, with 
no phosphorus and no potash added, the 
firm explained. Borden claims its new fer- 
tilizer will not burn plants, cake, or dis- 
solve in water and resists leaching. 

The new product is applied easily, Bor- 
den said, and will be effective for several 
months. For complete information, circle 
Reader Service No. 12. 


Improvements in T-M 


Salt Told by Morton 


Two important improvements in its popu- 
lar trace mineralized salt have been an- 
nounced by Morton Salt Co. of Chicago. 
Morton T-M brand salt now incorporates 
diiodsalicylic acid as its source of iodine. 
Formerly, the iodine came from thymol 
iodide. 

Propylene glycol has been added to T-M 
salt as an anti-dust and anti-segregation 
agent. Molasses previously served these pur- 
poses. The ingredient also is claimed to 
prevent both “dusting” and caking of the 
free-flowing salt. 

Morton’s new iodine source is said to 
weather better than the ingredient it re- 
placed and also to provide iodine in a form 
which makes it easier for animals to utilize. 

For full facts on Morton's improved T-M 
salt, circle Reader Service No. 14. 


Tear Out Along Line—Drop in the Mail 


Reader Service of Che feed Bag 


Send us information or offer identified by circled numbers 
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Pfizer Health Campaign 
Includes Dealer Kits 


Promotion kits now are available to feed 
merchants as part of its spring animal dis- 
ease prevention program, Chas. Pfizer & 
Co., Inc., Brooklyn, has announced. Pfizer 
is giving national promotion to its animal 
health campaign and the kits are designed 
for local tie-in. 

The kit contains counter displays, book- 
lets, and other promotion material to help 
merchandise its “spring special” assortments, 
one each directed to dairy animals, swine, 
and poultry, Pfizer explained. 

For full facts on Pfizer's spring animal 
disease prevention program, circle Reader 
Service No. 13. 


Piperazine Dosage Level 


In Worming Swine Told 


Proper dosage levels for administering new 
piperazine wormers for swine have been dis- 
closed by American Scientific Laboratories, 
Inc., Madison, Wis. The firm said dosage 
levels should provide approximately one- 
fifth of an ounce of piperazine base or an- 
hydrous piperazine per 100 pounds of ani- 
mal live weight. 

American Scientific Laboratories claims 
that this treatment level will expel round- 


worms within 24 to 36 hours. Full facts on . 


piperazine hog wormers and dosage levels 
may be obtained by circling Reader Service 
No. 10. 


Phosphate Feed Solution 
Marketed by Monsanto 


Marketing of a new liquid phosphate ani- 
mal feed supplement has been announced 
by the inorganic chemicals division of Mon- 
santo Chemical Co., St. Louis. Monsanto's 
new phosphate feed solution is said to con- 
tain a minimum of 23.7 per cent phos- 
phorus. 

Advantages claimed for the liquid prod- 


Circle What You Want 


uct are economy, easy mixing and handling, 
flexibility in feed formulating, no dust or 
bridging, and supply readiness. 

For full facts on Monsanto's new liquid 
phosphate feed supplement, circle Reader 
Service No. 9. 


VyLactos Introduces New 
Poultry Fortification 


Marketing of a new antibiotic-vitamin for- 
tifying product for poultry feeds has been 
disclosed by VyLactos Laboratories, Inc., 
Des Moines. Appropriately named Poultry 
Pusher, the new product is water-dispersible 
and carries a guarantee that it will not clog 
poultry fountains. 

Poultry Pusher’s antibiotic content is 
equal to 3.3 grams per pound. Vitamins in 
the product include A, D, and B-complex 
at levels to cover daily requirements. - 

VyLactos Sales Manager Dean Foster 
explained that the new poultry fortifier is 
especially designed to meet feeding require- 
ments at times when birds decline to eat but 
will drink. Poultry Pusher is merchandised 
in two-pound cartons. 

For full facts on the new VyLactos formu- 
lation, circle Reader Service No. 15. 


Liquid Phosphate From 
Shea Is on Market 


A liquid phosphate supplement for the 
feed industry has been marketed by Shea 
Chemical Corp., Jeffersonville, Ind., Sales 
Executive H. E. Frederick has disclosed. 
The product will be shipped from Jefferson- 
ville and from Shea plants at Adams, Mass., 
and Columbia, Tenn. 


Exclusive of freight, a unit of phosphorus 
will cost $3.59 in its new supplement, Shea 
said. Containing 23.7 per cent phosphorus, 
the product will be priced at $85 per ton in 
quantity. 

For full facts on Shea’s new liquid phos- 
phate supplement, circle Reader Service 
No. 17. 


on Other Side 


6sSNecessary 
If Mailed in the £ 
United States 


BUSINESS REPLY CARD 
FIRGT CLASS PERMIT NO. 2111 SEC. 34.9 P. L. & R. MILWAUKEE, WIS. 
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Che feed Bag 
1712 West St. Paul Avenue 


Milwaukee 3, Wisconsin 
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Auger - Matic Bag Packer 
Described in Brochure 


Publication of a new brochure describing 
its Auger-Matic multiwall bag packer has 
been announced by E. D. Coddington Mfg. 
Co., Milwaukee. Available in various mod- 
els, the Auger-Matic is claimed to handle 
from fine to coarse materials. 

For performance data and copies of the 
new Auger-Matic brochure, circle Reader 
Service No. 4. 


Claim Chicks Gain Fast 
On New Staley Starter 


Marketing of a new high-calorie baby 
chick starter feed has been announced by 
A. E. Staley Mfg. Co., Decatur, Ill. Called 
Sta-Fat, the new product is claimed to have 
a high feed efficiency as determined by 
Staley feeding trials. 

Staley reported the trials also showed that 
chicks are nutritionally ready for grower 
feed and grain at an early state. For full 
facts on Sta-Fat baby chick starter, circle 
Reader Service No. 8. 


New Loader Carries Bags 


Around Corners to Cars 


Loading boxcars and trucks is easy with 
its new “snake-like” conveyor, according to 
Power Curve Conveyor Co., Denver. The 
firm said its loader shuttles bags at desired 
elevation from storage point to the vehicle 
to be loaded, where the bags are discharged. 

Power Curve claimed its conveyor will 
handle 30 bags per minute, traveling 


‘through doorways and around curves. For 


complete-information on the new loader, 
circle Reader Service No. 7. 


NEW GAS BROODER 

Design and marketing of a new all-pur- 
pose gas brooder has been announced by 
Warner Brooder Corp. of North Manchester, 
Ind. The unit will handle from 50 to 1,500 
chicks and is shipped assembled except for 
legs. For full franchise information on this 
and other Warner brooders, circle Reader 
Service No. 16. 
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The earth is rumbling with the much 
belabored, and abused subject of un- 


as been p as a new scientific 
RUNNING LOW 


discovery has often 
Dried Beet Pulp is flexible—fits 


been accompanied 
at best by fragmen- 
right into any ration you want 
to feed. 


tary research proof 
and) at worst by the 
practice of the art 
of hocus-pocus, sor- Dried Beet Pulp is bulky—swells 
cery and such-like to many, many times its original 
as sales gimmicks. volume to allow the gastric juices 
These periodic abor- to circulate freely. 
Dried Beet Pulp opens up read- 
ily to aid in the digestion of 
other feeds. 


tive pronouncements 
tend to give the fermentation industry 
Dried Beet Pulp is highly palatable— 
animals relish its succulent flavor. 


the reputation of hucksters and pur- 
Dried Beet Pulp is rich in M-S-F. .. the mysterious Milk Stimu- 


veyors of “snake oil” instead of ethi- 
cal servants of the feed industry. 

The above paragraph is paraphrased 
from a letter received from the pro- 
duction manager of a large fermenta- 
tion corporation. Is he wrong? 


uh 


in this are not lating Factor. 
t. Scientist i 
NOBODY TRIES TO MAKE A RECORD WITHOUT DRIED BEET PULP! 
Don’t be without this great Feed for all livestock 
and “grass juice” factors exist. Some YEAR ’ROUND PASTURE 
have done so in the past but have dif- 
ficulty doing so now, obtaining posi- Write, wire, or phone Today 


tive and negative responses in random 
fashion. A few have not had sufficient- 


|| MOWAT, WILSON & CO. 
istence of one or more UGF. 7 
tists as to causes for these variable Detroit 35, Michigan 

responses. Ingredients used in the 

basal rations may contain variable 

Carryover from dam to offspring ob- 

viously varies. Sources of UGF are PE AT 

not uniform in potency. Environmental 

ic and non-pathogenic microorganisms ty i 

must exert an accentuating or amelio- 

rating effect. 

too clean so he is “importing” con- 2; more than other bes 
tamination. Another authority postu- 

lates that his premises are contamin- 

UGF. Still another is convinced that the 

need for UGF is best expressed under 

stress or disease or “contamination”. 

the growing number of new sources, 

especially of fermentation origin, plus 

modifications in methods of producing 

The scientists working on UGF are 

agreed generally that such factors do 

exist and that two or more established 

“whey” or “distillers solubles” factors 

should be incorporated in critical feeds 

such as poultry and swine breeding 

vary among sources and authorities. 

Adequate controlled data is essential 

to justify use of a new product but 


Discussions rage among these scien- 
amounts of UGF from batch to batch. 
factors such as climate and pathogen- 
bsorbs as much 
One scientist feels his premises are € 
ated with organisms that synthesize 
This situation is further confused by 
some established products. 
sources of at least the “fish” and 
and starting rations. Levels to use 
especially must the integrity of the Reston 


or Veneer 
i All Plastic 
manufacturer be considered. end éatelde 
Better Packages! 


PETER HAND FOUNDATION oss ‘CORP., 535 FIFTH 
1000 W. North Ave. 


Chicago 22, Illinois Profitable for Chicks, Customers and Yo 
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ADVERTISE» 
Write, Wire or Phone for Details 


By JOSEPH C. SCOTT 


@ Everything is “jake” with Adford 
W. Jaquith, Woburn, Mass., feed man- 
ufacturer who pronounces his name 
“jake with.” Business is bustling thanks 
in large part to the sound management 
of Mr. Jaquith, who believes firmly 
that no feed man can operate his bus- 
iness — excluding certain pieces of 
machinery — by remote control. 


Plush offices are extremely unpopu- 
lar with the president and treasurer of 
Jaquith & Co., Inc., booming 55-year- 
old feed concern, whose trade territory 
covers the whole state and whose big- 
gest customer is none other than the 
Commonwealth of Massachusetts it- 
self. 

Mr. Jaquith is a fast-moving man 
of action who keeps in close touch 
with every phase of the company’s 
operations. Though the firm has 24 
employes, a visitor might find him in 
any of the four buildings used by the 
company: loading a truck with feed, 


Absentee 


operating the pellet mill, or phoning 
Chicago from his small office in the 
main mill to get the latest price quo- 
tation on grain. 

Being penny-wise and pound-foolish 
has no place in the thinking of Mr. 
Jaquith, who knows that long-distance 
calls are cheap when weighed against 
savings of hundreds of dollars made 
possible by “knowing the market.” 


Mr. Jaquith possesses that valuable 
business combination of an affable, in- 
formal manner with a razor-like mind 
which grasps details at a glance and 
puts them in their proper place. 
Whether the problem has to do with 
a carload of bagged feed which should 
have been sent in bulk or a short- 
circuit on a piece of machinery, he 
knows what to do, and quickly. 


Mr. Jaquith’s background gives a 
clue to this problem-solving ability. 
Before embarking on his quarter of a 
century career in the feed business 
he studied electricity at Wentworth 
Institute in Boston and then went on 
to study business administration for 
years at Boston’s Northeastern 
University. This latter was a highly 
practical course, for students alternated 
five weeks of class work with the same 
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amount of time working in the field 
somewhere. 

“The feed business today is no place 
for a starry-eyed dreamer; there are 
too many things which can go wrong,” 
declared Mr. Jaquith. “I don’t run 
around the plant doing this and that 
just so I can look like ‘one of the boys.” 
I’ve got to spot trouble before it starts, 
and I can assure you that the price of 
bottlenecks, like that of everything else 
in these inflationary times, has gone 
sky-high.” 

Mr. Jaquith pointed out the need 
for an aggressive search for new mar- 
kets so that increased sales volume will 
compensate for old markets which fall 
off or for unavoidable rising costs, 
such as labor. 

“This area,” said Mr. Jaquith, in 
describing Woburn and vicinity, “has 
become intensely industrialized in re- 
cent years, and factories with high 
wage scales have forced us to raise ours 
accordingly to prevent our help from 
being lured away. 

“Also, this same industrialization has 
done away with many farms which 
used to be our customers. Conse- 
quently, we took heed of ‘the hand- 
writing on the wall’ and made sure 
that we developed markets over a wide 
area. That’s why we now serve the 


Unwelcome 


whole state of Massachusetts.” 

Proof that Jaquith feeds are of top 
quality is the fact that the Common- 
wealth of Massachusetts buys 12 dif- 
ferent feed formulas to be used at 15 
correctional, mental, and educational 
institutions. Fortunately, the state has 
a very large feed “appetite” and dis- 
tant deliveries, such as to the Univer- 


Remote Control 


... of mill equipment wins the hearty 
approval of the Massachusetts feed 
manufacturer whom we profile in this 
article. But A. W. Jaquith of Woburn 
is 100 per cent opposed to remote 
control in management. 

To do the kind of job required in 
effective service to his customers, a 
feed producer should have a close 
hand on the reins of management, Mr. 
Jaquith reasons. Eight photos of his 
firm appear on a following page. 


sity of Massachusetts at Amherst in 
the west central part of the common- 
wealth, can be made by rail direct 
from the Jaquith mill. 

Road deliveries are made with six 
International platform trucks with ca- 
pacities of from five to eight tons and 
varying in vintage from 1950 to 1956. 
The firm also employs a four-compart- 
ment Highway Equipment Co. bulk 
truck mounted on a 1953 Ford whose 
registered gross is 15 tons. 

Though the company normally de- 
livers large feed orders, it also takes 
care of the small lots, for which it 
charges a delivery fee of 15 cents a 
bag if the order is for less than 10 bags. 

Main office of the firm is a con- 
verted railroad station located at 305 
Main st. The grain elevator and mill 
are located about a quarter of a mile 
away at 35 Prospect st. and occupy 
about 10,000 square feet of space. 

Milling machinery includes: 

Four Sprout-Waldron vertical 

mixers 

Blue Streak vertical mixer 

Two Sprout-Waldron molasses 

mixers 

Sprout-Waldron grinder, 30-horse- 

power 

Howes cracked corn separator 

Howes magnetic separator 


Joined to one end of the mill is a 
U-shaped storage shed, and just north 
of the mill is another storage shed, a 
former freight house of the Boston & 
Maine Railroad, 35 by 160 feet in size. 
One block east of the mill is a combi- 
nation garage and storage shed, which 
is 60 by 120 feet. In the storage end 


Mill 


of it is a Sprout-Waldron Junior pel- 
let mill. 

Growth of the business, which was 
founded in 1900 by Mr. Jaquith’s late 
father, Caleb, is indicated by the fact 
that in 1930 the firm’s transportation 
was limited to one truck and two wag- 
ons, the latter each replete with horse. 
Adford Jaquith joined the firm in this 
same year and set out to build up 
sales by doing a battle royal with a 
competitor’s highly successful sales- 
man, Howard Gubbins. Mr. Gubbins 
is now a salesman for the Jaquith 
company. 

Founder Caleb Jaquith died in 1943 
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The Liquid Fat that 


¢ Contains Vitamin E — an added extra. 
Adds extra energy to feed. 

e Improves taste and palatability of feed. 
Pours, handles and mixes like water. 

¢ Eliminates dust. 


Blends easily without extra labor or 
equipment costs. 


Write for Free Sample 


MARCO CHEMI 


oO * 


COTTONSEED MEAL WILL GIVE 


= 
Elticient formal 


(J \mproved mixture appearance 


COTTONSEED MEAL can efficiently supply 
all the supplemental protein for cattle and 
sheep mixtures. In two-year Experiment 
Station tests it produced equal or better 
beef heifer growth at less cost than a mix- 
ture of three protein concentrates. 


COTTONSEED MEAL adds protein variety 
and helps amino acid balance in mixtures 
for broilers, growing chickens, turkeys, and 
hogs when used to provide part of the 
supplemental protein. 


NATIONAL COTTONSEED PRODUCTS A 
618 Wilson Building 


> 4 


nememben laremember 


We Can Save You Money 
When Buying: 


BREWERS GRAINS 
CORN DISTILLERS GRAINS 
+1 MALT SPROUTS 
+2 SPROUTS 
MALT HULL FEED 


GRINDING BARLEY 
OAT PRODUCTS (ALL TYPES) 
CHOICE COUNTRY OATS 
WHEY POWDER 
BEET PULP 


LA BUDDE 


FEED & GRAIN CO. 
MILWAUKEE, WISCONSIN 


S 

= 

=, 

EARLY METHODS 
a for grinding grain were 
= slow, arduous jobs, often 
powered by human energy. 


An ingenious device was 
Peet <= this foot-driven pestle 


SS which pounded whole 


\\\ grains to bits in a stone 

mortar. The end result was 
crude and uneven with hull 
and chaff mashed in with 
the meal. 


= 


MODERN WAY 
TO GRIND 


is to use efficient, 
high-speed rotary 
hammermills equip- 
ped with Pacal Hard- 
Faced Hammers—the 
hammers that grind 3 
to 4 times longer with 
quality granulation 
every time! 


or write Hammer Department 


PAPER-CALMENSON & COMPANY 


County Road B and Walnut St., Adjoining Hwy. 36, St. Paul 8, Minnesota 


Duluth, Minnesota « Billings, Montana 
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Packs Power into Feeds 
CAL COMPANY 
FORT WORYH 
| 
Economical protein balance... | 
Customer Acceptance... a 
| 
SSN., INC. Fez 
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Keep your head clear for business 


Let an Aeroglide Sales Engineer help... his wide 
experience and training are yours for the asking .. . 
Call, Wire, or Write . . . No Obligation. 


Aeroglide Corporation - PHONE 26422 + RALEIGH, N. C. 


| LABORATORY 
rouparion) SERVICES 


PRACTICAL 
CHICK FEEDING STUDIES IN 


THE FACT 
STILL REMAINS eee 


that @VITAMIN B12 @ANTIBIOTICS 


SUPERIOR 


A.O.A.C. vitamin D3 chick assays 


U.S.P. vitamin D rat assays — 
ELEVATOR CUPS . results in 8 days 
are . Other vitamin assays 


U.S.P.or A.O.A.C. vitamin A assays 
Amino acid assays 
MADE STRONGER 


Biological protein evaluations 
° Proximate analyses and mineral 
will determinations 
Insecticide Testing and Screening 


GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator cups. 


Write for price schedule 
WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


WRITE TO: P.O. Box 2059-M 
K. |. Willis Corporation MADISON 1, WISCONSIN 


Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 
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PROJECT RESEARCH AND CONSULTATION 


at the age of 92. In 1950, the firm was 
incorporated. 

Sideline items of the Jaquith firm tend 
to be on the hefty side and are a little bit 
out of the watering can and insecticide 
class. As an example, the company sells an 
average of 150 tons of U. S. Gypsum lime 
a month, as well as large quantities of Pills- 
bury’s Best flour, cement, Agrico fertilizer, 
and Servall sugar cane litter. 

Like many other feed merchants, Mr. 
Jaquith has had to adopt a more conserva- 
tive credit policy of late so that now credit 
sales make up only about 25 per cent of 
total sales. The average credit period is 
30 days. 


PHOTOGRAPHY, the magic 
process that makes possible 
travel from an easy chair, 
takes us through the medium 
of these eight photos to the 
busy feed plant of Jaquith & 
Co., Inc., Woburn, Mass. The 
concern was founded at the 
turn of the century and is 
operated by Adford W. Ja- 
quith. The busy rail sidings at 
the Woburn mill are pictured 
at the top in the left row of 
photos. Immediately below, 
Owner Jaquith does some 
loading himself, without aid 
from any of his 24 employes. 
Next, the owner gases up his 
loaded platform truck in front 
of the garage end of his 
warehouse. At bottom is an 
historic old railroad station 
which serves as the main of- 
fice for Jaquith & Co. Clerk 
Marian Hamilton and Book- 
keeper Robert Boyington are 
shown. At the upper right is 
the elevator and main mill 
section at Woburn. Employes 
Alfred Bodge, Fred Neal, and 
John Finch operate mixers in 
the next photo. Third from 
the top in the right row, 
A. W. Jaquith operates his 
S-W Junior pellet machine. 
The final scene in this octet 
of photographs shows Robert 
Frizzell, shipping department 
foreman, as he checks an 
outgoing order. Bob has been 
with Jaquith for three dec- 
ades. 


Mr. Jaquith manufactures about 80 per 
cent of his own feed, which he markets 
under the Jaquith brand name. The rest 
of the feed sold is Wirthmore, made by a 
Corn Products subsidiary. Most of the feed 
sold is consumed by poultry. 

Business memberships of the firm and of 
Mr. Jaquith are few but potent: the com- 
pany is a member of the Boston Flour & 
Grain exchange, and Mr. Jaquith himself 
is secretary and a director of Tanners 
National bank in Woburn. 

The future of the Woburn feed firm 
looks mighty sound, but that is largely due 
to the hardheaded, grass-roots attitude of 
Mr. Jaquith, who knows the value of watch- 
ing his operation at close range in populous 
Massachusetts, whose state government is 
his No. 1 customer. 
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Cyanamid Has a Varied Inventory 


There was a time, it is said, when farm- 
ers added pumpkin seeds to feed in the be- 
lief the seeds would destroy internal para- 
sites and make their animals healthier. 

That was long ago and the prescription 
was not very effective. But the story illus- 
trates how, from the first, livestock men 
have searched for ways to prevent and con- 
trol animal diseases. 

Today, American Cyanamid Co. is con- 
tinuing that search in its multi-million-dol- 
lar animal feed plants and research labora- 
tories. How far the search has progressed 
can be seen by listing the feed supplements 
and medicated feed supplements the com- 
pany now produces. 

Heading the list is the product Aurofac, 
based on the antibiotic Aureomycin chlor- 
tetracycline. Numerous laboratory tests and 
field trials have resulted in conclusive evi- 
dence that Aureomycin in feed helps farm- 
ers grow healthier animals by controlling 
sub-clinical diseases and reducing losses 
from outbreaks of clinical diseases. It is 
significant to note the U. S. food & drug 
administration recently approved the com- 
pany’s specific claim that Aureomycin in 
feed reduces losses from atrophic rhinitis in 
swine, “overeating disease” (enterotoxemia) 
in lambs, and bacterial diarrhea (scours) in 
beef calves. 

American Cyanamid also produces numer- 
ous nutritional feed supplements sold under 
the Fortafeed label. Fortafeed feed supple- 
ments are available in various forms and 
include such necessary vitamins as_ribo- 


\ 


y Tower Brand Rolled Oats 
(Steam Processed) 
Ace Brand Rolled Oats 


 FRUEN’S ACE BRAND 
ROLLED OATS 


\ / (STEAM PROCESSED) 


\ For every feeding purpose requiring good, clean rolled NY, 
I; oats at a lower price. Send for samples and prices. / 


MIXED CARS SHIPPED AT STRAIGHT CAR PRICES 
Our Teletype Number Is MP 477 


Star Brand Pulverized 
Mixed Feed Oats 
Energee Pulverized Oats 


flavin, pantothenic acid, niacin, choline 
chloride, and folic acid. The Fortafeed sup- 
plements are free-flowing materials which 
are easily handled and readily blended with 
other feeds. 

To the poultry field, the company offers 
Megasul nitrophenide and Enheptin-A. Me- 
gasul is effective against all types of cocci- 
diosis because it attacks internal parasites 
and deters their reproduction. Enheptin-A, 
an improvement on the original Enheptin 
introduced in 1950, has had proven success 
in preventing losses due to blackhead dis- 
ease, the major malady of the turkey indus- 
try. Research men strongly recommend con- 
tinuous use of Enheptin-A because birds 
which have been exposed to blackhead do 
not develop immunity or resistance and, 
therefore, are subject to new outbreaks of 
the disease. 


Other feed products include Acconox, an 


antioxidant which prevents loss in potency 
of vitamins A and E in feed, and arsanilic 
acid, which is effective in improving pig- 
mentation and feathering in poultry. 

Despite this long list of feed products, 
American Cyanamid is continuing the 
search for more effective preventatives and 
cures. Each year the company spends some 
12 million dollars in research and a large 
portion of this amount is allocated specif- 
ically to animal feed research. 

Three separate research groups are con- 
stantly at work, either in the laboratories or 
at numerous experiment stations and farms 
around the country. One group explores the 
realm of physiology and nutrition; another 
experiments in veterinary clinical research 
and the third is devoted to work in para- 
sitology and chemotherapeutic methods. Au- 
rofac, Megasul, and the other products are 
the results of work by these groups in the 
past. In the future, the fight which started 
with pumpkin seeds will be carried to still 
other frontiers. 


Arsanilics Are Abbott Specialties 


Arsanilic acid and 3-nitro-4-hydroxy- 
phenylarsonic acid are now widely used in 
feeds for chickens, turkeys, and swine to 
improve growth, appearance, and feed ef- 
ficiency, usually in combination with anti- 
biotics. 

Arsenoso-benzene and 4-nitrophenyl ar- 
sonic acid are used for prevention of coc- 
cidiosis and blackhead. In addition arsanilic 
acid, is finding a place, with high-level anti- 


Nj 
\ 


\ 


biotics, for prevention and control of swine 
dysentry. The beneficial effects of these or- 
ganic arsenicals in animals does not bear 
any clear relation to their antibacterial 
potency. 

Tolerance to the different compounds 
varies between species and appears directly 
related to their metabolic fate, specifically 
the amount of arsenic retained in vital tis- 
sues. Arsanilic acid has been found to have 


Easy To Sell 
For 
Extra Profits 


DAIRY-WHITE 


Sweet Barnlime 


Easy to sell because DAIRY-WHITE is 


y (Steam Processed) Mixers’ Pulverized Oats } properly “air-sized” to effectively dry, clean, 

Steel “Cut Oat Groat and sanitize barn floors. Preferred by milk 

\ / Glenwood Feeding Oat Meal Steam Ratled Whole Barley \ | producers. Attractive 50 Ib. heavy duty white 
White Oats Pearled Barley Flakes Ny paper bags have “built in” sales appeal. 

\ { Colorful, effective folders make selling easier. 

Daisy Brand Coarse Ground Glenwood Pearled Barley DAIRY-WHITE is available in regular and 

VWI | coarse grinds. Order DAIRY-WHITE, today. 


ro tHe 
MINNEAPOLIS, MINNESOTA 
Ss 


\ 


IOWA LIMESTONE COMPANY 


Des Moines, lowa 
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a margin of safety above usual feeding levels 
for chickens, turkeys, swine, dogs, and mink. 

The first compounds named have been 
used recently to help counteract selenium 
poisoning in rats, chickens, and pigs. Fur- 
ther studies are needed in calves and in 
cattle. The value of organic arsenicals on 
egg production, hatchability, and health of 
progeny appears promising. 

Chemical methods are widely used for 
control of arsenicals in feeds. The ease and 
precision of these methods varies for the 
different compounds, 


Feeding Aureomycin Ups 
Daily Gains of Lambs 


Adding 40 milligrams of antibiotic to 
lamb rations daily can up rate of gain by 


biotic, according to tests reported recently 
by the University of Minnesota experiment 


station at Morris. Aureomycin was the anti- 
biotic fed. 


Sheep Specialist R. M. Jordan noted that 
response to antibiotic feeding will vary with 
the individual feedlot and various sets of 
lambs fed. Management, feeding, and lamb 
health. must be considered, he added. 

The station also found that stilbestrol may 
be fed to sheep by mixing the hormone 
with free-choice salt. Mr. Jordan said that 
this method may be a more economical 
method of adding stilbestrol to protein-rich 
legume wintering rations than feeding it in 
soybean oil meal. 


@ PARKE COUNTY FARM BUREAU, 


Montezuma, Ind., has installed a new Bryant 


13 per cent from lambs receiving no anti- hammer mill. 


EF MORE FOR YOUR MONEY 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING—CUBING 


FLAMBEAU MILLING CO. 


Teletype 8831 Tel. LD 2325 
. PHILLIPS, WISCONSIN 


ELIMINATE 
GUESSWORK 


in MOLASSES 
MIXING with a 


EXCLUSIVE mizing action ASSURES UNIFORMITY! 


World's Most TROUBLE-FREE Molasses Mixer. § tes WET MATERIAL 
Materials are mixed, blended and cross-blended & e FISH SOLUBLES 
constantly — away from the ends, towards the & e OILS 

center for the most uniform mix possible. & @ HAY AND MOLASSES 
Handles toughest mixes. to ton capacity. 


8 MIXES DRY MATERIALS 
NOW ... CONSTANT UNIFORMITY © DRY FEEDS 
BATCH AFTER BATCH when you : 


RAPIDS MACHINERY COMPANY 
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MAKE 
STEADY 
PROFITS 


Selling 


RYDE’S 


Cream Calf Meal 


for Gruel Feeding 


Cream Calf Pellets 
(or flakes) 
for Feeding Dry 


Contains Aureomycin 
for better health 


A time-tested calf-starter, used with 
great success by economy-minded calf 
raisers for over 43 years. 


Sold only through reliable dealers 
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all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with COBALT, MANGANESE, 

ZINC, BORON, IRON, COPPER, STABILIZED IODINE and other trace 

minerals in carefully calculated proportions to supply necessary mineral nutrition. 
Also Contains 


@ LIQUID BLACKSTRAP MOLASSES @ IRRADIATED YEAST 


(Source of Vitamin D,) 
We Sell Thru Dealers and Jobbers Warehouses from Coast to Coast 


FARMERS FRIEND MINERAL CO. NAPOLEON, OHIO CHOICE 


Pay Way is be- | 
coming the choice 
of more dealers 


Pi LOT BRA iD every year. 


(OYSTER SHELL” WHY? 


That’s the report we get from PILOT BRAND dealers everywhere— 
many of whom have sold PILOT BRAND exclusively for a quarter have fou nd that 


century or more. Easy, profitable, year ‘round sales plus quick turn- © & p AY W AY IS 
overs is the answer. te 


Yes, it pays big dividends to stock and push reliable, popular PILOT = = PROFIT ABLE! 
BRAND —the eggshell material that definitely helps your customers get “ 
maximum egg production and stronger shells at a very low cost. 


Concentrate on PILOT BRAND. It’s a sure-fire profit-maker an ; Write for proof and 


information. 
= nS Order from your distributor—or write to 
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“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 
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New Areas Are Assigned 
Union Bag Field Men 


Assigned new territories in the multiwall 
bag sales organization of Union Bag & 
Paper Corp., New York City, are C. M. 
Campbell, F. M. Whittaker, and A. J. 


Sohmer, the firm has announced. 


Mr. Campbell, who has been southeastern 
sales representative, will headquarter at 
Minneapolis to serve Minnesota and the 
Dakotas. Mr. Whittaker will transfer from 
Minneapolis to Chicago headquarters to 
serve Iowa, western Illinois, and part of 
the Windy city. 

Meanwhile, Mr. Sohmer, who now will 
headquarter at Baltimore, has been assigned 
Delaware, Maryland, Virginia, and part of 
West Virginia as his new territory. He 
formerly was midwestern sales respresenta- 
tive for Union Bag. 


Latin America Is Choice 


Market for Feed Grains 


New feed and grain markets are opening 
in Central America and the Caribbean re- 
gion, according to the Department of Agri- 
culture. The USDA reported an expanding 
need for these goods in those parts of the 
globe. 

Arthur M. Cummings, who is foreign 
agricultural service grain marketing special- 
ist for USDA, reported that jungle areas 
are being cleared for more beef cattle pro- 
duction and these people are desiring more 
animal products in their diet. 

However, the chief locally-produced grain 
is corn, which primarily is a human food 
there, leaving a potential market for United 
States suppliers of, feed grains and mixed 
feeds. 

The grain marketing specialist noted that 
there has been an increase in the use of 
grains and mixed feeds in broiler production 
in Central America and the Caribbean re- 
gion, as well as in milk production, but the 
use of special feeds in beef production is 
in its initial stages. 


Case Succeeds McLain as 


CSS Grain Director 


Lloyd N. Case has succeeded Marvin L. 
McLain as director of the grain division of 
the Commodity Stabilization service, the 
government has announced. Mr. McLain 
has been nominated to be assistant agricul- 
ture secretary for agricultural stabilization. 

Mr. Case was secretary of the Northwest 
Country Elevator and Minneapolis Terminal 
Elevator associations when he joined the 
Department of Agriculture in 1954 as as- 
sociate director of the CSS grain division. 

Mr. Case now will be responsible for the 
formulation and administration of nearly all 
government grain operations, involving 
price support, production adjustment, stor- 
age, and sales. 

ELECT RUNDELL 

Election of James E. Rundell to its board 
has been announced by Hoffman-Taff, Inc., 
Springfield, Mo. Mr. Rundell also has been 
named a vice president in his capacity as 
director of research and development. 
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Coming Events 


Ohio Grain & Feed Dealers Association, Commodore Perry Hotel, 
Toledo Feb. 19-21 


Mutual Millers & Feed Dealers Association, Hotel Statler, Buffalo ............... Feb. 22 


Virginia Nutrition School, Virginia Polytechnic Institute, Roanoke........Feb. 22-23 
Midwest Feed Manufacturers Association, Muehlebach Hotel, 


Kansas City Feb. 26-28 
Distillers Feed Research Council, Sheraton Gibson Hotel, Cincinnati ...March 7 
Oregon Feed & Seed Dealers Association, Multnomah Hotel, 

Portland March 15-16 
Quad-State Convention, Martin Hotel, Sioux City, Lowa o.com March 18-19 
Grain Elevator & Processing Superintendents, Muehlebach Hotel, 

Kansas City March 18-23 
Maryland Nutrition Conference, Shoreham Hotel, 

Washington, D. C. March 22-23 
Texas Feed Manufacturers Association, Hotel Texas, Fort Worth ............... April 5 
Texas Grain & Feed Dealers Association, Hotel Texas, Fort Worth.......... April 6-7 
American Association of Feed 

Deming Hotel, Terre Haute, Ind. April 9-11 
California Hay, Grain & Feed Dealers Association, Ambassador Hotel, 

Los Angeles April 12-14 
Nebraska Grain & Feed Dealers Association, Hotel Cornhusker, 

Lincoln April 16-17 
Kansas Grain & Feed Dealers Association, Kansan Hotel, Topeka ................ May 3-5 
National Cottonseed Products Association, Statler-Hilton Hotel, 

Dallas May 21-22 


Central Retail Feed Association, Schroeder Hotel, Milwaukee .....0.............. June 4-5 


Eastern Federation of Feed Merchants, Commodore Hotel, 
New York City June 4-5 


Georgia Feed & Poultry Conference, Dinkler Plaza Hotel, Atlanta.............. June 4-5 


Grain Processing Machinery Manufacturers Association, 


Sheraton French Lick Hotel, French Lick, Ind. June 6-9 
Montana Nutrition Conference, Montana State College, Bozeman ........... June 11-12 
Pacific Northwest Grain Dealers Association, Davenport Hotel 

Spokane, Wash. June 15 


Indiana Grain & Feed Dealers Association, Purdue Union, Lafayette.....Jume 17-19 
Chicago Feed Club, Rolling Green Country Club, Chicago o..ccccecsmsscsccssneee June 19 


Association of Southern Feed & Fertilizer Control Officials, 


Hotel Roanoke, Roanoke, Va. June 28-30 
Chicago Feed Club, Olympia Fields, Chicago Sept. 18 
Association of American Feed Control Officials, Shoreham Hotel 

Washington, D. C. Oct. 16-18 
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7 American Feed Manufacturers Association, Morrison Hotel, Chicago.....May 23-25 
|| 


Cold 


COD LIVER OIL 


ARCADY FARMS 


MILLING COMPANY 
Dept. 9B21 


Silmo oils are produced in the U.S.A. a 
by a unique cold process method from A feed and 4 
cod livers selected by our agents. feeding program i” 
for every 
SILMO CHEMICAL CORP. |= farm need |b 
Vitamin Processors since 1921 Vineland, New Jersey — rT 


500 W. 138th St.- Chicago 27, Ill. 


TIT? 


its DRY! A % 


MINERALIZE 
A 40% 
TOTAL SUGARS 


SCIENTIFICALLY PROCESSED & DRIED 


WILL NOT S. AKE OR og ARDEN — MINERAL — except salt 
is BLACKSTRAP MOLASSES dried on a carrier base, high in carbohydrates. pe 
FREE- FLOWING EASY-T0-MIX EASY-TO-HANDLE purified, high analysis phosphates, “so 
The EASY—ECONOMICAL way to add MOLASSES to your feeds soluble they melt on your tongue," 
©. W. MEYER LABORATORIES NAPOLEON, OHIO blended with eight vital trace minerals. 
Ready to use. No pre-mix needed. 
Sell the Leader... LAND O'LAKES! | 
First in feed sales in Minnesota, Wisconsin BLEND of 
and the Dakotas. TRACE Cameinraars 
MINERALS 
First with specialty milk products . . . Pig 
Milk Replacer, Pre‘Creep “Ten-20,” Calf 
portions of the eight vital Trace Min- 
First in research . . . on our own farm at erals .. . Stabilized lodine, Manganese 
FEE bs Anoka, Minnesota. Sulphate, Copper, Cobalt, Nickel, Iron, 
Zine and Boron. 
| SEEDS IT PAYS TO SELL THE LEADER! 
juan” | Land O'Lakes Creameriés, Inc. The Herman Nagel Co. 
2215 N.E. Kennedy Minneapolis 13, Minnesota 53 W. Jackson Bivd., Chicago 4, Illinois 
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‘America’s No. 1 Bag Maker’’ 
General Offices—St. Louis 2, Missouri 
Sales Offices in Principal Cities 


Handling Gripes Customers 


It Is Prominent Subject on Northwest Program 


DR. LESTER HANSON 


There's not much new. 


@ Feed men from the upper Midwest, slight- 
ly more than 400 strong, enjoyed the two- 
day meeting of the Northwest Retail Feed 
association, held Jan. 16-17 in Minneapolis. 
Panel discussions of industry problems 
topped the agenda and many good ideas 
came from the group sessions. 

Two such panels opened the convention 
on Jan. 16. One concerned bulk handling 
of materials and the other how to handle 
the problems of feeders. President R. M. 
Serkland, Grain Products Co., St. James, 
Minn., was the moderator for the latter 
panel, which was opened by Norman Dewes, 
General Mills, Inc., Minneapolis. 

He said feed men should take the attitude 
that every complaint made by a feeder is an 
opportunity for the feed man. He advised 
that the feed man should immediately go 
to see the farmer and look over the situa- 
tion first hand. 


According to Mr. Dewes, in most cases 
the fault is not the feed but if by some 
chance it should be, the feed man should 
admit his mistake and settle the case as best 
he can. 


“More often the fault can be placed on 
management, weather, accident, disease, or 
a number of other causes,” Mr. Dewes said. 
“But it is up to the feed man to create an 
atmosphere of confidence and to get the 
farmer to talk freely about his method. 
Often this will turn up the cause of the 
trouble.” 


He told of a case where a farmer com- 
plained that his cows would not eat the 
feed. Mr. Dewes went to the farm looking 
for the trouble. He found that the farmer, 
finding the early spring weather mild, put 
his cows outside prematurely. The feces 
dropped and as the snow melted it created 
puddles of brackish water which the cows 
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drank and they developed scours and would 
not eat. 


Mr. Dewes told of another case where he 
found rotten hay stuffed under a drinking 
fountain for cows and it had polluted the 
water and the cows would not eat the 
feed. According to Mr. Dewes, many dairy- 
men underfeed their roughage and not their 
dairy ration mainly because they cannot esti- 
mate correctly the weight of a pile of 
roughage. 

The second panelist, Leo Becker, McCabe 
Co., Minneapolis, also emphasized that the 
feed man should go right out on any farm 
which has trouble. The farmer usually com- 
plains about the feed first because he feels 
sure he will get help fastest that way, Mr. 


DR. ELTON JOHNSON 
Kept the panelists busy. 


Becker said. If the feed or disease are 
found innocent, then it is necessary to look 
closely at management practices, he said. 
He suggested writing down on paper all 
the management practices observed and 
then study them later at your leisure to try 
and find the answer to the trouble. 

The final speaker, Dr. Jerry Welna, Dr. 
Salsbury’s Laboratories, Charles City, Iowa, 
said that usually the farmer blames the feed 
or the fellow who sold him the chicks when 
he has trouble with his flock. He told of an 
interesting case in California as follows: 

A breeder hatched 900 pedigree birds. 
He brooded them in three houses then put 
them on range and then in houses of 100 
each. Lot 1, consisting of 300 birds, laid 65 
per cent with the first flush and then 
dropped to 50 per cent or below. Lot 2, 
made up of 600 birds, had an 85 produc- 
tion at the start and then continued at 75 


per cent. The problem was to determine if 
it was the feed since they came from the 
same stock and had the same management. 
After much searching, Dr. Welna found 
that the Lot 1 birds had suffered a cocci- 
diosis attack when young. This particular 
strain of coccidiosis is not dramatic and was 
found only by posting the birds. The dis- 
ease had worked on the lining of the gut to 
create a condition where certain egg pro- 
ducing nutrients are not assimilated. 


Another example from Dr. Welna: 


A customer had 1,000 New Hampshire 
birds as a hatchery egg supply for broilers. 
They were not producing satisfactorily. The 
owner said he had posted birds for worms 
and found none. Dr. Welna selected heal- 
thy birds to post and found a severe worm 
condition. Previously the owner selected 
the scrawny birds for posting — these had 
already been harmed by the worms and 
the worms had passed on. 


Dr. Welna said that birds cannot main- 
tain both high egg production and worms at 
the same time. He indicated that virus dis- 
eases can knock a flock down in production 
from 70 per cent to two per cent in one 
day. 

At the bulk panel, Lloyd Tobias, Pipe- 
stone Grain Co., Pipestone, Minn., served 
as the leader. Willard Houle of E. J. Houle 
Co., Forest Lake, Minn., explained that 
they made a good survey before going into 
bulk selling. He pointed out that it is im- 
portant to learn how many customers can 
take feed in bulk before attempting to offer 
the service. 


U. E. Fitzpatrick, U. E. Fitzpatrick Co., 
Warsaw, Ind., said a feeder needs a certain 
number of livestock and poultry before bulk 
feed pays off. He put these figures at 1,000 


NORMAN E. DEWES 
“Atmosphere of confidence." 
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AL-FISH 


for poultry 


MAR-VI-TIC 


for poultry and pigs 


TURKEY-BLEND 


for turkeys 


PRODUCE SUPERIOR 
QUALITY FEEDS 


Completely fortify with all vitamin 
and protein factors when used as 
recommended. Enable you to save 
money by cutting down on man- 
hours of handling, mixing and 
weighing. Eliminate guess-work. 
Lower inventory investment. 

Ask us about GORTON'S 

TRIPLE-TESTED VITAMIN 


OILS with guaranteed 
potencies. 


Cooperating Members of Associated Industries 


Call or write for complete 
information and prices. 


177 Milk Street Boston 9, Mass. 


laying hens, 500 turkeys, 2,500 broilers, 100 
hogs, and 25 dairy cows. 

M. J. Benson, M. J. Benson & Co., 
Hopkins, Minn., explained that a majority 
of Minnesota mills could be adapted for 
bulk handling if proper adjustments were 
made but it would be an individual problem 
at each mill. 

After the panels, a general session was 
held at which LuVain Bue of the Dale 
Carnegie Course, Minneapolis, discussed 
public relations. He emphasized that busi- 
nessmen should display a genuine interest 
in their customers and employes. He said 
that enthusiasm is a necessary ingredient in 
any business and it proceeds from the top 
down. Mr. Bue put a high value on im- 
proving human relations in the running of 
all business. 

At the luncheon session that day Thomas 
H. Hodgson, secretary of the Minnesota 
Retail federation, told of the coming fight 
in congress to try and preserve the retail 
exemption under wages and hours. 

A merchandising talk was presented by 
James H. Burrell, James H. Burrell & Sons, 
Inc., St. Louis. In summary, Mr. Burrell 
made these points: 

1) To make a profit you need to make 
better feeds and have good personnel. 

2) Develop: teamwork to head off waste, 
losses, and failures. Don’t hang onto an 
employe when he is no good. Don’t live in 
the past, but plan for the future. 

3) Study your problems thoroughly be- 
fore you make a decision. 

4) Every department must know its cost. 

5) A highly-trained sales force is essen- 
tial to success. Every feed manufacturer 


should know what it takes to establish a 
profitable retail business. 

6) Accounts receivable are the top prob- 
lem. The feed manufacturer has used credit 
as a sales tool. Have a good credit policy 
with good controls. 

7) Have good displays, since most sales 
are made on sight. Use proper advertising 
and literature. 

Three outstanding research men com- 
prised a panel on the final session the morn- 
ing of Jan. 17. They were Dr. Lester 
Hanson and Dr. W. E. Petersen of the 
University of Minnesota and Dr. S. L. 
Balloun of Iowa State College. Dr. Elton 
Johnson of Minnesota was the moderator. 

Dr. Hanson said that there is not much 
new in swine feeding. He said the big news 
in 1955 was the cure for parakeratosis. This 
disease is controlled by the addition of 
zinc to a ration. Dr. Hanson said originally 
experts thought this disease was mange but 
after much study they started to use a 
commercial trace mineral pre-mix with a 
higher zinc content and cleared up the 
cases and no more developed. 

According to Dr. Hanson, there is no 
excuse for baby pig anemia due to iron de- 
ficiency since it can be controlled if the 
farmer swabs the pig udder each day. He 
emphasized that the biggest problem of the 
hog raiser is quality and urged every possi- 
ble step to help raise the lean type hog. 

Dr. Balloun said the feed man has a large 
responsibility. In a recent survey made in 
Iowa, Dr. Balloun reported, 75 per cent of 
the farmers said they had no feed problems. 
When they had problems, only eight per 
cent said they came to Iowa State College, 


COTTONS BURLAPS MULTIWALLS 
PERCY KENT BAG COMPANY, INC. 


Konsos City Buffalo New York 


Ready to Serve You on 
Feeds and Ingredients 


Truck Lots or 


L.C.L. Carloads 
GIANT BRAND Feeds 


HARTEAU 


Feed Company 


Cudahy, Wisconsin 
P.O. Box 96 HUmboldt 3-0160 
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Brewers Dried Grains 
Maltsprouts 

Malt Cleanings 

Lins Oilmeal 

44% Soybean Oil Meal 
Reground Oat Feed 

Beet Pulp 

Hominy Feed and Alfalfa Meal 
Pilot Brand Oyster Shells 
Poultry Cod Liver Oil 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


Fortify Your Feeds With 


ZH 


LIVE YEAST CULTURE 


SPECIALLY PREPARED FOR DRY MIX FEEDING 


Supplies: Vitamin B12 activity, live yeast 
digestive enzymes, B complex vitamins, plus 
other potent unidentified factors. Improves 
appetite, digestion (inclu rumen aid) 
health, growth, production. Increases feed 
utilization — lowers feed cost. 

Live yeast values improve feeding results 

in recent State conducted tests. 


Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 


CONSULTANTS 
T0 THE 


FEED INDUSTRY 


C. W. Sievert and Associates 


Room 1339, 221 No. La Salle St. 
Chicago |, Illinois 
Phone State 1-0008 
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Jim Burrell 


Bill Flemming 
DEVELOP TEAMWORK. 


eight per cent to the county agent, 28 per 
cent to the local veterinarian, and 27 per 
cent to the local feed dealer. The survey 
also showed that 45 per cent depended on 
the local feed dealer for the latest scientific 
information, compared to 37 per cent who 
leaned on Iowa State. 

“The feed dealer is in the best position 
to give the farmer help,” Dr. Balloun said. 
“We have a great need for feed men with 
basic scientific knowledge.” 

In discussing the effect of animal pro- 
tein and fat in chick diets, Dr. Balloun said 
that expeller meat scrap showed up better 
than solvent scrap and that expeller scrap 
and 10 per cent added fat showed improve- 
ment but over that level did no good. He 
said that added fat did not increase liver 
fat in the chick and that as the protein level 
went up the liver fat went down on both 
the high and low fat diets. 

Dr. Balloun warned about the practice of 
poultry farmers diluting a balanced ration 
with more grain than recommended. As 
more grain is added it cuts down the per- 
centage of the essential factors. He predict- 
ed that in the days to come we will increase 
feed efficiency somewhat; that the use of 
range will continue to decrease and more 
birds will be raised in confinement; caged 
layer production will increase and the era 
of the farm chicken is gone forever. 

The rate of growth of the calf for the 
first six months is immaterial, according to 
work reported by Dr. Petersen. He said his 
work had shown that after 12 months gains 
are the same in most cases even if they vary 
at six months. He said the important ob- 
jective in calves is mere survival. 

According to Dr. Petersen, it looks as if 
science should work towards trying to get 
the greatest number of cells in the cow’s 
udder to increase milk production. In re- 
gard to milk fever, he reported some work 
shows that keeping the calcium low and 
phosphorus high in susceptible cows during 
the dry periods cuts down milk fever; giving 
large doses of vitamin D also has helped. 

Dr. Petersen said that the cow’s udder 
is a great factory for antibody production. 
These are the main defense against infection 
and it raises a great field for future work. 
He discontinued recent sensational press re- 
ports attributed to him on the subject of 
drinking milk to prevent disease but he did 
say that it is possible to make the udder 
produce specific antibodies against specific 
diseases. He said that this fact alone opens 
up a great field for future study. 

Mr. Serkland was re-elected president and 
Wendell H. Lenton, Farmers Elevator Co., 
Inc., Stewartville, Minn., was re-named vice 
president. Directors re-elected included A. L. 
Larson, Madison Milling Co., Madison, 
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Minn., and Harold Thomforde, Crookston 
Milling Co., Crookston, Minn. 

John Manahan, John Manahan Co., Chat- 
field, Minn., was elected a new director and 
Roland Gessner, Land O'Lakes Creameries, 
Inc., Valley City, N. D., became a director 
and chairman of the North Dakota division. 

Other board members include: Mr. To- 
bias and Mr. Houle; Frank T. Heffelfinger 
II, King Midas Feed Mills, Minneapolis; 
Stanley Speltz, Speltz Grain & Coal Co., 
Albert Lea, Minn.; George Kolb Jr., Bel- 
grade Flour Mills, Belgrade, Minn.; and 
Joseph Welder, Farmers Elevator Co., Blue 
Earth, Minn. W. D. Flemming, Grain & 
Feed Review, Minneapolis, was re-named 
secretary-treasurer. 


Spencer Kellogg Traffic 
Appointments Announced 


Sherman F. Masman has been named 
assistant traffic manager for the administra- 
tive traffic department of Spencer Kellogg 
& Sons, Inc., Buffalo, Traffic Manager 
James H. Wright has announced. Wallace 
C. Campbell has been appointed traffic an- 
alyst for the department. 

Joining Spencer Kellogg in 1938, Mr. 
Masman has served the firm as traffic rep- 
resentative in Minneapolis and Long Beach, 
Calif. Mr. Campbell joined the firm in 1936 
and transferred to Buffalo in 1951 after 
serving as Chicago traffic representative for 
seven years. 


@ SCANDIA FEED MILL, Scandia, Minn., 
has purchased a new 50-horsepower Jacob- 
son hammer mill. 


Felton Feed Co. Merges 
With Honeggers’ & Co. 


Merging of E. H. Felton Feed Co., 
Indianola, Iowa, with Honeggers’ & Co., 
Inc., Fairbury, Ill., has been announced by 
the Big H feed concern. The 53-year-old 
Iowa firm is headed by Glenn and Jack 
Felton and Mrs. E. H. Felton. 

Both firms pointed out that the merger 
will facilitate greatly Honeggers’ ability to 
serve its present Iowa customers and will 
enable expansion of its lowa operations. 

Jack Felton will continue to operate the 
Boone Iowa, plant of Felton under the 
merger program. 

Honeggers’, in addition to its 600-acre 
research farm and new push-button mill, 
has one of the nation’s largest hatcheries 
and breeding farms. 


Predict Greater Profits 
For Show-Me Poultrymen 


This year will prove more profitable for 
Missouri poultrymen than did 1955, accord- 
ing to Gordon Nance, an extension econ- 
omist at the University of Missouri. Mr. 
Nance expects declining egg prices to be 
offset by declining feeding costs to up 
1956 profits. 

This message was presented before the 
university's second annual egg day, held 
recently. Representing the feed industry at , 
the event were Maurice Johnson of Staley 
Milling Co., Kansas City, and Executive 
Vice President Lloyd Larson of the Mid- 
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Wisconsin Alumni Research Foundation 


Advertisers in The Feed Bag 
Mayville White Lime Works 
Commercial Solvents Corp. 97 
Corn| Products Refining Co. 
Val-A_ CO. 
s, Inc. 
Kasco Mills _u Wallaces’ Farmer & Iowa Homestead ..................... 
. 
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Minneapolis has been announced by the 
corn processing division of Clinton Foods, 


CLINTON OFFICE 
Establishment of its own sales office at 


Inc., Clinton, Iowa. J. A. Wilson, manager 
for feed and oil sales, disclosed that Ken- 
neth E. Claussen will serve as manager at 
Minneapolis. 


cents 
Position wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


RATES: 10 
charge $2.00. 


MACHINERY FOR SALE 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wisconsin. 

CORN CUTTER—grader—polisher—aspirator, 


3000 lbs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag, Milwaukee 3, Wis. 


HAMMER MILL—Has 50 HP motor—used 


only short time. Like new. Bar for cash. 
Write BA-120, c/o The Feed Bag, Milwaukee 3, 
Wisconsin. 


NEW Minneapolis Moline Model D Corn 
Sheller mounted on IHC Truck, shelled 25 cars. 
With or without truck. Write West Bend Ele- 
vator, 204 Wisconsin Street, West Bend, Wis. 


FOR SALE — Wilson-Steam Grain Drier — 
boiler, fans, pumps, etc. Write The W. C. Mote 
& Sons Co., Hollansburg, Ohio. 


FOR SALE — No. 16 Clipper Cleaner. Good 
condition. Complete with screens, less motor. 
$125.00. Merton Feed Co., Merton, Wisconsin. 


HELP WANTED 


SALESMEN — With following among feed 
dealers and/or dairy plants to sell the finest 
calf milk-replacer on the market. No objection 


fill and weigh accurately 
in one operation! 


APEX BAGGING SCALE 


Combines filling and weighing into one simple 
accurate operation. Will handle from 6 to 8 
100 Ib. bags a minute. Used for seed, feed and 
all free flowing materials. Adjustable bag clamp 
handles bags from 25 to 200 Ibs. If you are 
bagging by hand the Apex will pay for itself — 
if you are using other equipment it will pay you 
to investigate the exclusive features on the Apex. 
Write for illustrated information. 


ELEVATOR LEGS 
All steel, engineered for 
maximum efficiency. 


~brake equipped--eas: 
_ing—rugged and durable. 


1316 J Sherman Avenue 


EZE MOVE SCALE 
Bulk scale, 
roll- 


SEND FOR YOUR COPY OF OUR FREE CATALOG! 


EQUIPMENT COMPANY 


Evanston, Illinois 


ALUMINUM 
BAG CONVEYOR 
Burrows full line of stand- 
ard and custom conveyors 
can_ solve — every con- 

veying problem. 


Write 
For More 
Information! 


to non-competitive lines. Need men in Delaware, 


Eastern Ohio, Kentucky, Maryland, New Eng- 
land, Pennsylvania, Southern Illinois, Tennes- 
see, Vermont, Virginia, and West Coast. Straight 
commission. Product warehoused er 
Tri Associates, Inc., 8500 Pillsbury Av. és 
Minneapolis, 


SITUATION WANTED 


AVAILABLE SOON. Experienced plant or 
branch manager with well-rounded 15 year ex- 
perience in feed industry. Familiar with produc- 
tion, sales, purchasing and formulation. Can 
lead men. rite FE 31, c/o The Feed Bag, 
Milwaukee 3, Wisconsin. 


SALESMEN (Two) 


Prefer man trained by Purina or other 
aggressive merchandising feed manufac- 
turer to cover established territories in 
Michigan and Wisconsin. Excellent posi- 
tion with leader in industry. Write Box 
JN 66, The Feed Bag, Milwaukee 3, Wis. 


CAMEL 


for 


Minneapolis 


WHEAT MIXED FEED 


Poultry - Dairy Cows - Pigs 


“All in 
one bag” 


EXCELSIOR MILLING COMPANY 


Minnesota 


@ W. SCHNEIDER & SONS, Louisville, 
Ohio, has installed a new Bryant 18-inch 
hammer mill. 


@ WITT’S MILL, Trenton, Ill., has pur- 
chased a new 15-horsepower motor-driven 
fan for use with its Jacobson hammer mill. 


A Complete Assortment of 
HIGH QUALITY INGREDIENTS 


MANEY BROTHERS 
MILL and ELEVATOR COMPANY 
MINNEAPOLIS SINCE 1884 MINNESOTA 


INEXPENSIVE VITAMINS A & 0 


DEVOLKOD VITAMIN OILS 
(Fortified Cod Liver Oils) 
DEVOLKOD NON-DEST. COD LIVER OIL USP 
DEVOLD VITAMIN A & D FEEDING OILS 
DEVOLD VITAMIN A OILS also 
PEDER DEVOLD WHEAT GERM OIL 


Feed Ingredients 


of All Kinds 


North East Feed Mill Company 
Minneapolis 13 Minnesota 


SOYBEAN MEAL . . . MILLFEEDS 


A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
422 Flour Exchange Bldg. Minneapolis 


LINSEED MEAL 


Milwaukee's EXCLUSIVE Feed Broker 


BRoadway 2-4580 e 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
522 Grain Exchange Bldg. @ 


All Feeds And Ingredients 


Milwaukee 2, Wis. 


| PEDER DEVOLD OIL COMPANY 
45-FM Clinton Ave., Brooklyn 5. N. Y. 


KEN MILLER 


SPECIAL TRUNK LINE DURING TRADING HOURS 
MAIN 1513 MAIN 6212 

MINNEAPOLIS 15, 374 GRAIN 

MINNESOTA McCABE BROS. COMPANY EXCHANGE 
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To protect your 
equipment and 
your reputation, 
install an Eriez 
permanent- 
powered magnetic 
separator, used to 
pull dangerous 
tramp iron 
contamination 
from feed and 
grain processing 
lines of all types. 


Magnetic ideas 


from ERIEZ 


Tramp iron is a killer! Tramp iron in your product can kill 
cattle and poultry . . . damage your reputation. It can ruin 
expensive machinery, start fires, cause downtime. Safeguard 
your investment with one of the many Eriez magnetic sep- 
arators available to the milling industry. The Eriez Grate 
Magnet shown here is removing dangerous unwanted iron 
from a processing line before it can cause damage or con- 
taminate the finished product. 


Additional Advantages of Eriez Magnets 


e Ruggedly constructed ... yet lightweight, with modern de- 
sign. All-stainless steel models available for special needs. 

e No maintenance required, except occasional cleaning. 
Self-cleaning models available. 

e@ No power supply needed . . . no wiring, no electricity, no 
control units. No operating cost. 

@ Quick, easy installation. Units are furnished complete, 
for use on wood or steel equipment. 

e@ Tested and approved by Mill and Factory Fire Preven- 
tion Bureaus and Insurance Companies. 


Farmers Co-op Elevator 
Dawson, Minn. 


IT ISN'T LIKE 
BUILDING CARS 


Building requirements are seldom identical, but 
Ibberson has been designing and erecting Feed & 
Seed Plants, and Grain Elevators to meet individual 
needs for over 70 years. Their experience is at 
your command. 


IBBERSON COMPANY 


Engineers and Contractors” ‘Minneapolis, Minn. 
\ 6 


Magnetic Pulley—for separating 
tramp iron from materials conveyed on 
belts of rubber, canvas, leather, stain- 
less steel or any other non-magnetic 
substance, Automatically cleans itself 
of accumulated iron, Belt widths and 
diameters in varying sizes. 


Plate Magnet—powerful, fully en- 
closed magnetic units, for stationary or 
hinged installation. Four magnetic 
strengths, depending on depth of flow 
of line. Standard sizes from 4” to 72” 
width, in 2” increments, Special sizes 
made. 


Magnetic Drum— used for spouts, 
chutes, spiral conveyors, etc. . . . 
whenever the materials are not con- 
veyed on belts. Works equally well 
with hot or cold, wet or dry products. 
Self-cleaning . . . automatically drops 
tramp iron away from product, 


FREE LITERATURE on all these 
magnets mailed on _ request. 
Write to: Eriez Mfg. Co.,110B 
Magnet Dr., Erie, Pa. 


ERIEZ 
HI-POWR 


MAGNETIC SEPARATORS 


All Eriez Magnets are non-elec- 
tric, self-contained, easily in- 
stalled. They operate without 
any wires or attachments. Mag- 
netic power is guaranteed in- 
definitely . . . first cost is the 


FRANKE GRAIN CO. 


ESTABLISHED 


Jobbers of... 


Feed Barley 
Malting Barley 
Wheat Bran 
Wheat Middlings 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 


Oatfeed 


MILWAUKEE 


122 
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“| got sold on MURPHY’S 
Concentrates when | started 
feeding them muself.” 


“T’ve been a MuRPHY dealer for 18 years now and I think that speaks 
for itself as to whether or not I think it’s profitable. 


“T’m not only a MuRPHY dealer but I’m also a MuRPuy feeder on my 
own 8o0acre farm. I feed a herd of Guernseys, Holsteins, and milking 
Shorthorns on MURPHY’s DAIRY cuT-cosT. I also feed MURPHY’S HOG 
CONCENTRATE to my hogs. There’s only one reason I’m completely 
sold on cut-cost feeds and muRpHy’s feeding programs—That’s 
because I can really see the good results I’m getting with MuRPHyY’s 
and I know other feeders are getting them too. 


“With murpuy’s, I can mix fresher feeds and mix them any way 
the customer wants them. This not only lets me mix any per cent 
of protein in a ration but I’ve got less feed on my floor giving me a 
smaller inventory and less money tied up in feed. 


“The Murpnuy feeders in my area are generally recognized as good 
feeders and they’re getting top results which means a good, steady 
repeat business from satisfied customers.” 


Walter Bleyhl 
Snyder, Nebraska 


Boost your sales with hard selling, low cost radio commercials 
right on your own local radio station. Recorded by the well 
known farm authority, Lloyd Burlingham. Also available are 

musical and dramatic commercials that keep your customers 
MURPHY conscious. Dealers using these records are boosting their sales. For 
details write to Mr. Thomas C. Burchard, Vice-President, Advertising, Murphy 
Products Company, Burlington, Wisconsin. 


MURPHY 


PRODUCTS CO., BURLINGTON, WIS. 


MURPHY'S 


CONCENTRATE 


MURPHY PRODUCTS HY Ts 
MURPHY PRODUCTS ¢ MURPHY PRODUCTS CO MURPHY PRODUCTS CO 


AF 
| 
‘ 
| 
SOLE 
3 50.8 8s 
Pic STARTER CALF STARTER BEEF HO | 


EnRicuneos 


FLOUR 


SLEACHED 


The proof is in the recipe. Because King Midas has extraordi- 
nary baking strength, the recipe we recommend to obtain best 
results calls for only 10 cups of King Midas to make four 
1-lb. loaves. Recipes recommended by most other leading 
flours call for at least 12 cups of their flour to make four 
loaves. So, when you use King Midas in the recommended 


TOUCH” BREAD 


i 
Makes 4 loaves approximately L 


© to 85° F.) 
5 in warm place (80° t 2 
1 1 Ib. each lar yeast or bet doubled in size, abou 
nu 
2 packages east in 2 hours. 
1 compressed divide into 
1 2 Punch dough down 
a ions. into com- 
Combine. .2 Round each portion ‘about % 
1 1% cup shorten pall. Let rest al 
jp sugar 
4 cul 
ns salt hour. in well- 
1 5 — re and cool to luke- into 4 loaves and place with a 
to dissolv Shope» a pans. Cover 
1 stir. rease ut in warm place- 
t water mixture AS cloth and P! in size, 
cape sifted KING MID until loaves double 
floure ately 
smooth, about Bake ue to 50 minutes. 
minutes “Golden 
raged bowl; cove’ following tht 
Boke with King Midos bread ond 
OUR GUARANTEE TO don't agree that it GVe® vhs recommended reciPe 
i] Touch” recipe your 
OU 
coves of on price of You King 
gladly 


NON m OFFER! STEEL FLATWARE 
place setting valued at $2.50. 


ALL THE SETS YOU WANT OF 
It’s lovely and it’ll stay lovely through years of everyday 
. use. Perfectly balanced—designed to match any table 
‘ f \ Get all the sets you want by taking advantage of offer 
% \ } packed in every sack of King Midas. 
é w Complete information in bag insert. Buy King Midas 


 QPECIA 
Windsor Hlainless 
setting—solid metal—never rusts or stains—each 4-piece 
today and start your set. 


proportions, you get more loaves per bag than if you use 
other flours and the 12-cup recipes they recommend. 


Why Does King Midas Go Farther Than 
Low-Profein Flour? 


The answer is in the amount and the quality of the protein 
in King Midas. To get high-protein values, we mill King 
Midas from costly premium-priced wheats which contain a 
high proportion of protein—the kind of protein that gives 
superior results in bread baking. So, you see, the quality we 
mill into King Midas pays off in extra baking strength in 
your kitchen. 
THIS IS IMPORTANT, TOO! King Midas dough is less sensitive 
than dough made with low-protein flour. For this reason it 
can tolerate some error in judgment, timing and temperature. 
Extra protein also helps to hold freshness. That’s why you 


often hear women say that their bread stays fresh longer 
when they bake with King Midas. 


Next time you go shopping ask for King Midas. It goes farther, so it 
costs you less in the long run than lower-priced, lower-protein flours. 


HIGH 
PROTEIN 


Milled From 
~,Costlier Premium Wheats 
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